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eral business exigencies. This of course
is an off-season for sugar, which will con-
tinue more or less until the advent of
summer, when, owing to the greatly in-
creased consumption on account of fruit,
etc., the public demand for this article is
always intensified. Teas are moving with
a fair degree of activity, though prices
have a weaker tendency. In fact our quo-
tations have come down somewhat in two
or three instances. In canned vegetables,
no great trade is being done, retailers
having pretty good stocks not yet dis-
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A journal of national circulation. Is
read by bankers, capitalists, investors,
retired merchants. If you want to
reach a good class of buyers and the
moneyed and investing public, advertise
inthe National Banker. Sample copies
free. Advertising rates on application.
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CHARLES AUSTIN BATES
Vanderbilt Building, New York.
‘¢ Mr, Bates' Masterpiece. It is lnteruﬂ:?ly and
tend.bly ‘written—more readubie than one would believe
ssible on so hackneyed a subject as advertising—and
f° is illustrated by pictures intended to lend a humorous
. turn to many of the sentences in the text. For those
who want & generalidea of advertising principles, the
pook will be found valuable, and .even the readers to
whom its subject is more than familiar will find it an
nteresting companion for a leisure hour. It is full of
apothegms, every one of which rings with a true note.”
—~Geo. P. Rowe
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* Excellent Work." . 'alo Evening News.

¢ Interesting and proﬁta le."—Bammon Herald.

* Lively and Sensible."—Philadslphia Evening
'l'ol;frm

andsome and Clever,"—New York Press.

¢ Should be read twice,"—Oleveland World,

“ Should be on the desk of every advertiser."—Cleve
and Press.
* Best thing we have seen."—By

“ Most practical and lpful." W

;'.)tz.very advertiser may read wlth profit. "._sg Louis
P

h‘
“ Mr, gatu hu rendered a service to all progressive
business men.’ lﬁu Reoord.

 Most} nteresdng of all instructive Books."—Buflalo

« Fuil ot ideas of value."—Cleveland Leader.
" Nothlngl humdrum or commonpimoe.”"—Buffalo

* Rull ot snappy, commonsense hints."—Boston 44d-

¢ Strlklng and readable,”— Baltimore American

« Cannot fail to prove interesting."—Pittsburg Pren
¢ Should be In the hands of every business man."—

Philadelphia Ledger.

Jsteady, though on the easy side.

A\
posed of. Coffee is weaker in the Ameri-
can market, and may come down a little
shortly.

Harpware.—Trade continues in about
the same condition as reported last week,
and is characterized by no great degree
of briskness. A heavy movement is not
anticipated until navigation opens next
month. The heavy metals continue firm
in price with a fair business transacted.
Reports of the big steel combine in the
States have had a somewhat adverse in-
fluence upon trade in Great Britain.

Hipes anp Skins.—Offerings of hides
are liberal, but prices remain pretty
Sheep
and calf skins are weaker, partly owing to
accumulations of stocks and (in the
former case), partly to the miserable state
of the wool market. Some dealers say
prices will go lower yet. Tallow is quiet.

LeatHER.—The poor roads throughout
the country are affecting the receipts of
hides. Trade continues quiet, though
prices have made no change.

Provisions.—The market for butter is
dull, 17c. being the top price for fresh
rolls. The demand is confined to choice
goods. Very few tubs are coming for-
ward. Eggs are easier at 15c., with pros-
pects of a further decline. Cheese is
dull and weak. For hogs a somewhat
lower price is being offered, but the supply
is so limited that this state of things is
hardly likely to last long. For hog pro-
ducts, there is a brisk demand. and values
remain very steady. No carload lots of
dressed hogs are being offered.

WooL.—The New York Journal of
Commerce says: The market for wool is
somewhat easier, and yet quotations can-
not be said to be any lower. Reports of
sales at reduced prices are current, but
it is believed that wherever these are
made there is some special reason for it.
There have been sales during the past
week, which have been rendered necessary
by a desire for ready money. These
forced or distress sales, however, should
not be taken as a criterion of current con-
ditions. Buyers have been educated to
believe that each week a lower level of
prices would be established, and the past
week lower offers were made than it was
possible to obtain last week, but where
the wool was absolutely needed it is prob-
able that the prices paid were equal to
those current dor the last two weeks. So
far as Canadian wool is concerned, the
demand from the States is nil. Conse-
quently, no bilsiness is being transacted.
In London., the second series of wool
sales opened on the 12th, the offerings
being some 11,000 bales. There was a
strong demand {rom the home trade.
American operators were quiet, while the
continental demand was moderate.

HAD AN ATTACHMENT.

An Irish sheriff got a writ to serve on
a young widow, and on coming into her
presence, said: “Madam, I have an attach-
ment for you.” ‘“My dear sir,” she said,
blushing, ‘“your attachment 1s recipro-
cated.” “You don’t understand me. You
must proceed to court,” said the sheriff.
“Well, I know ’tis leap year, but I prefer
to let you do the courting yourself. Men
are much better at that than women.”
“Mrs. P——, this is no time for fooling.
The justice is waiting.” “The justice is
waiting! Well, I suppose I must go, but
the thing is so sudden, and besides I pre-
fer the priest to do it.”—Pilot.

—Truth (Detroit), says: “Mrs. Nation
would be impossible in any other civilized
country in the world. In other countries
they may riot because laws are enforced;
but this is the only country where they
riot because the laws are not enforced.”
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Decrease in percentage of expenses to 5008
come, 1637, Total I
rease in percentage of expenses t0
103 % the 0™
The Interest Income alone sinc® th
started business has more than paid all deal

I




