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HOW TO BEOIJE LITE INSURÂIWE PROSPECTS

Practica1 Pointera From Zxperilnced Pîeld Men-
Undarwriters Muât Evolve Their Own Systeina.

Heow 1 socr î rsect s, li was the toplic of a lively dis-
cussion at the flrst diay ot' thcovetin Mr.O(. Bi. Shortle,
superînitondi(ent of tht, O)ttawua district of the Metropelitan Lite,
was ot the opiniion thore are nîany' difforent ways et' securlng
prospects, sud did flot bolieve that alny two men can use the
*ame( Sy stelm, aud be sucat lie said, ', h ]ave otten triedt
te get moen te die it iuY wNay, aud they could not posslbly dIo it.
Neoither couldi 1 cauivass their way. A ilinmuet have a greut
deal et originality mud work out a sYstom utf bis own. Per-
sonaly, I ite it a point toý beoutne acquainteil wlth the mont
suecesatul protessionutl 1111d business pon of the cit.y. Not
altogether for business purpose.m, but bocaiuse it la ploasant.
1 Lever rail te tvolppe abolit 11Y tvompilany, and 1 bave
meeured mniaY applieations lnpl throughi talkiug about thr.
Company 1 oroet

-To bie al sucatlinaurantco mafn, or a succeqsful buisi-
ne"s nman, lu tiii huel of Businvss, one 11iiust lie absoluitelY
square, up; andf hbv oard, and honoast. Not ouly about bis
own comipaniy but aboumt every othoir ceînplany, or anytbing olse

hie mnay do.) Obtainl thot confidence ot ail the people you mleet,
and succees wil ollow youl.

"Belleve in thio iîty vyou live il]. Iluve veory taitblu in t,
Yenl sonliotillios find poople wh are ailways finiiugi, tault with
the town or c-it iii whîchI thev roside. I n other words, tbey
are always knocýiing thvdr owu itownr. Thbis is al istako.

"«One toudt love the buii(sis lie i4 lu, the redmpaa' lie
represents, and thc vonuruuity ln whirib hi livos. If there lu
a man pre>sent, at this c-onvention who doea not love the insur-
ance business 1 wold alvise, bim ta g-ive it tip, as no0 ini
eau lie a sucea ulea4s lie tlirows limseqflf hvirtily into bis
work. I

Obtains Proposai at First Interview.
Mr. W. P., Gaden, Montreal, saidl lie intervlewed a man

only oncev. Ire neyer went back Ife usually got bis applica-
tion. If lie dld not g et it the firat timie, the prospect bad t o
send for hirii. M.Nr. (ladlen sald ho neyer quiotedi statisties but
lie mnade blis pros;pect uuderstand thut ho lad come te write
hlm for lite insuraico, lie teld the prouspeoct that there wau
ne guarantoe that phsicaitl conditions and heailtb would Ie the
ame thirtyv dnys bence us to-day and that lio needed lite
insuranco ut once, lu short~, the prospect was made te under-
stand that ho haad ta take lite insurance ut oncle aud that the
agent was doing tle insurer a tavor.

Mr. lI. B. Auldrews stated lie obtuined a largo number ot
prospecta tromn the already s atlsfied polcyholders ot bis corn-
pany. Kéep on goed ternis witb the existiug pelicybolders,'coneluded M.Andrews. Thnt pelicy, witb eternal vigilance
and bard worlt, weuld secure prospects.

Mr. Jobnýkn, et Calgary. gave persenal experienceAs ot
obtalnlng prospects. lie iiivariably obtainod ail possible fi
tormation regardlng men llkely te be able te take insuranco.
qo sent tbern literatures; bis agents vlsited tbem. lie gai, for
instance. a liat ef wealtby Englishmen tarmlng lu bis district.
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'le cuiiinneed his campaigu by aending thei an annualTlle En'tglishmaiýn likod figures and to examine reports
iog thje coxnpany.

MNr. T. liendry, Brantford,, was sautiller underwrit
belîeved lu securing ail possible information about th~
pedt- in the district. For instance, in1 the counitry regi
got a list of the farmers, learned what lie could 'abouý
started down the concession fine, wrote a man of sol,
eonce, and used that tact to write the next tairly big 11)
so on. The smaller Mien could be written on tihe retu
Mr. llendry wrote eighty-eight policies, in Bach a way,
year.

On one occasion h le had beau tera of a fariner
mnortgage of $700 on bis farm. The money had been bd
fromi a sister, who desired it repaid. Hie learned aL I
cumastances, went Into the harvest field and tackled the
while on the binder. The farmer found that the ineurai
knew the cisrcumstanees so well and put up muclih a goc
ment for insurance that the agriculturîst took a policy.

M.Nr. Ilendry thonglit the insurance man should take
public lite, bocome a momber of the school board or Isou
bod Y. lie should keep in te public eye as a man who
tu blelp the betterment of bis town.

lie did nlot agreo that a man abould write ongy lif,
ne Ife had often written a man for a good life in

poli(cy, bocause Ilo had satisflea hlm witb lire inmurae.

Study the. Man
Mr. Thomas Mlle, Kingston, Ont., stated that the

securod bis prospects was to study thom, their famili
tbeir nededs, business, financial strength, etc. Then, w
confidence in the company hoe represouts, and the bia
la lu, lie approaches the Prospect ana cultivates bis j
tance. 111 go witli him along his lUneofe thon t" P
Milîs, "and nover oppose bxm, unless 1 see Ut'l -1
wrong ln bis reasoinings. I always9 guard bis interestis
as Ilny ownl. Hie wll ueo it and hnow it. 1 canvas a
that 1 shail neyer bo asbazued to meet lm in aft.
1 let comnparîsons of rates, plans, etc., be honorable au,
board. After a caxivass, I always leave the doo
return saud do not go back too often, or ten soon, ad
every time try and corne away with the propos&]in i
and use it (witb the proposerl 'speMission) on my eth
pecta betere *end ingr it to head ofifice. It is one tl
secure a prospect and another tbing to secure a propoa

111 never loue siglit of the tact tfiat ma iu mer
that lite insurance la insurance and iinvestment aun4 no
ment and insurance. I ixnpress the tact tbat there
important tblngs every mian uhould do, namely, (1) In
lite; (2) Malte bis wll. The. agent must not forget t
bis own lite and not grow 80 familiar witb the subje
wlll conelude 'Every man lu inortal but me.'

111 neyer try to bury the insurance element of ati,
tee deep in the. grave wblcb ls Ransa wltb th veg
seven per cent. gold bonds and four per cent. op
vestment polieles and ail the reut of it, beeause Iii i
lu lite insurance aud always muat bie cousideilMa
such. Nevertheless, 1 do net fail to esuphasizetef
every pollcy cariles with it the investment, as wl
safety olement. sncb as cannot be gained in any te
ment, and the~ security ia beyoind question, se ln
superintendents et iusurance do their duty fearlesi a,
and they usually do."


