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LONG CREDIT AND BAD DEBTS—A 
CHANGE NEEDED.

There is a strong and growing feeling 
among the wholesale- trade, that a united, 
systematic effort should be put forth to 
shorten the terms of credit, and that no better 
opportunity than the present is likely to offer 
itself for the attainment of that object.

A mere glance at the wondrous change 
that time and progress hare wrought in the 
commercial situation dering the last fifteen 
or twenty years, or since the present sys­
tem of long credits originated, will convince 
any one that what was suitable and appro­
priate for the state of things then existing is 
not what is wanted tune. In 1850 it was 
the practice of some houses buying goods 
in England, say tor the fall trade, in sum­
mer, to select also, at the same time, a 
certain amount of spring goods, in order to 
have them on hand and available for the 
early spring trade, which usually begins be­
fore navigation opens. This was necessary, 
because it was impossible to get goods for­
ward during winter. The houses in those days 
did not keep resident buyers in Britain, as is 
now the practice with most of our large im­
porting firms ; but a buyer on behalf of each 
firm visited the British markets and made al 
the season's purchases at once. Usually the 
entire stock for any one of our leading mar­
kets came oat in two or three ships. Now, 
the goods are ordered through a resident 
buyer, just as they arc wanted, (the scaron’s

supply of a. single firm this year, came out in 
as many asjfifty different ships,) the rapidity 
of steam communication, and especially of 
the international telegraph lines, furnishing 
every facility for replenishing stock in a very 
short time., In this way the long and large 
gap of tim* and credit that once separated 
the inanufs durer from the n tailor has been 
to a great < stent closed up.

But a still greater change is apparent in 
the mode n 1 conducting the retail trade ; and 
this is reapy the pith of the question with 
which we afe now dealing.

Fifteen < r twenty years ago, the country 
merchant visited Montreal, Toronto, dr 
Hamilton in the fall, and bought all the 
goods he required till the end of the follow­
ing spring, jbr even longer. This was neces­
sary on account of the roads ; goods must tic 
brought forward in sleighing, or not at all.

mnd, rocks, and corduroy 
ted insuperable obstacles to 

of goods with safety, or at 
pense. These goods, when on 

shelves, had to be sold on long 
credit usually had to be ex­

tended indefinitely. There was commonly 
no market lor grain where the cash could be 
rcalizfed for it. The farmer had very few 
and uncertain sources from which, he could 
procure reidy money to pay his account*. 
It is manityt that long crédita, both in the 
wholesale nfid «tail trades, was an unavoid­
able necessity of this state of things. But 
all that is r ow in the past.

Railroads have been built, or are projected 
into- almosi every corner of the Pr ovince. 
Where thei 5 arc no railroads there are usu. 
ally excelle it gravel or plank roads ; grain 
buyers arc o be met with at all the villages 
and even a many of the cross-roads; the 
telegraph li les (thanks "to the enterprise of 
the Montre d Company) are stretched wher­
ever the people can find business for them to 
do, thus l>r|nging remote villages into instant 
communication with every other part of the 
civilized w*ld, in many sections farmers in­
stead of be|ng over head and ears in debt, have 
beautified ffieir farms, and often have money 
out at interest ; instead of buying at high 
prices, andjon kmg credit, and paying ruinous

Bush-r 
bridges, 
the transf 
reasonable i 
the trader's 
credit,

April or 1st May. The* goods aretufcen away 
and sold, and in Septembereureounl 
appears in market with* long order for i 
goods. Those arc supplie.1 him an ! taken aws 
before the obligations which represent his 
spring purchases have matured. Now, this 
overlapping of credit, is « fertile sown* #/ 
isliri id/, By the means of it the wholesale 
tnuler is subject to the hazard of a doable pur­
chase. ‘ It opens the <I6or to just such frauds 
as was attempted to be perpetrated at 
Hamilton, last September, by Ashbaugh, 
and White, to whom we recently made 
reference. Before the notes for the spring 
purchases ha Vo matured, the fall goods 
may he realized upon ruJtloc and the credit­
ors find at lent, like Shylock, that their 
money, their guineas, their goods, their all, 
is gone I ,

Another effect is that retailers unwittingly 
buy beyond their wants and their means of 
payment, so that the trade is liable to be 
overdone in both the wholesale and retail 
branches. This error is not discovered till 
too late—till the mischief is done and the 
work of ruin irretrievable.

When shortening the term of credit the pre­
vailing practice of selling goods at irregular 
tcriinls of credit should be abandoned. The 

same customer often buys some of his stock 
at six months, some at three months, and the 
remainder say at thirty days, or for met cash. 
No» this is etubarassing both to seller and 
buyer, and is besides, expensive, since it in­
volves a great deal of unnecessary hoist-keep­
ing. Still another change would be neces­
sary, that is to reduce prices. Trad* would 
be driven away fn m any merchant that at­
tempted short credits without reduced prices. 
Thi* would apply alike to the wholesale and 
retail trades. Any intelligent trader will see 
at a£lancc that he could afford materially to 
reduce his figures by shortening his terms of 
credit. Aliy house who have independence 
enough to act firmly upon this hint will be 
surprised at what will follow. . Indeed, the 
expiaient has been tried by a single firm 
that We know of and the results are affirmed 
to bdriiost gratifying.

Wd.know that writing against the* prac­
tices (a, when measured by results, very much

renew.

rates of interest, thfcy buy largely for cash or | the saine as whistling against the wind. Mer- 
prodnee, which is the same thing, or ofi 
short time,, and meet their obligation» with 
comparatif^ promptness, at maturity. These 
altered cin^imstances demand a correspond­

ait era tjon in the rules and usages ofmg 
trade

Let us see how the present system works.

chant» will sell and sell, trust and 
just fitim the sheer force of habit, however 
vicioufe the system may be shown • to be. 
But yic do think it worth while to avail 
onrselgns of til* present opportunity to urge' 
wh it know to be right, and in the interests 
of traifi- No better time than the present is

A country merchant visits a wholesale mar- likely fp offer itself, to bring about a ref«>nu 
ket, say in March, for his spring goods, of the jurerai ling abuse of credit. Money is 
These he buys st six months, and by way of plenty £ our house* are strong in m< «is, and 
accomniodriion his paper is dated the 1st1 could «Tord to withstand any slight shock


