for
rio

eit
is
rp
len
he
the
‘he
to

‘015'
en

1870. 1870,
NEW FALL CARPETS

BRUSSELIS CARPETS.
TAPESTRY  do.
2.PLY KIDDERMINSTERS
$.PLY do. |
4-4 SUPER UNIONS, | 4
6-4 PRINTED FELTS.

HEMP CARPETS. DUTCH CARPETS

MATTINGS. HERTH RUGS.

All of the NEWEST DESIGNS and COLORINGS, The
VABIETY UNUSUALLY LARGE.

84 Yemge Sirect, Teromnte.

Orrice—Wesr Rueeexr Sracer, Grascow, Scoriase
BRYCE, McMURRICH & €O,
Toronto, July 28, 1870 32-1y
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CHEAP FIRE INSURANCE.

It is an admitted principle in commerce
that every commodity, or any kind of service
rendered by one to another, has a fair legiti-
mate price in relation to dther commodities
and services which it ought always to com-
mand. If it be labor that is dispensed, it |
should have an adequate return ; if capital, |
the investment should yield a fair rato of in-
terest. The soundness of this general pro-
position is admitted, but self-interest often
interposes objections to its ‘practical applica- ‘
tion. Itis a very common complaint with |

business men, that fire insurance cnn.p.um,sl
charge w00 high rates, and all soris of pres
sure are brought to bear on them to induce
a reduction below what they regard as a safe |
and propér rate. Umfortunately, the absurd
and unbusiness-like competition, that pre- |
vails among the companies, renders them an |
easy prey to those who have the shrewdness
to play off one company against another.

|

There is a fair rate for every class of risk,
(always makingallowance for exceptional cases)
determined by experience with some ap-|
proach to accuracy, and it should bedistinctly |
understood, that unless that fignre is paid
neither the company nor the assured is safe.
If rates are not maintained, the company
usually gets into low water ; it becomes neces- |
sary to resort to drafts and notes to gain |
time, to fall back upon flimsy excuses and !

subterfuges to postpone paymiwms, or lii-

THE MONETARY AND COMMERCIAL TIMES—INSURANCE C‘:IR()NICLE. 817

gation to avoid it altogether, so that those
who get ‘““cheap ” iusurance are not always
the best off.

The action of some of our companies in
this matter of rates is very reprehensible.
Some of the geheral agents display an amount
of recklessness, or ignorance, in'this connec-
tion, which is wtterly incompatible with a
faithful discharge of the trust reposéd in
them. For instance, it has been stated tous
that in Montreal, a certain property—say a/
grist will—which always peid five per cent. |

was insured the other day at one and ¢ half.
Not that anyone made a mistake in their esti-
mate of thé risk, but the reduction was
brought about in this faskion ;- Mr. Miller
goues to A, who has always had 5 per cent.

for the risk, and says: ‘I shall not renew |
this risk with you, Mr. B. offers to do it for|

4},” A does not want to lose the risk, and
offers to take it at 4. Then Mr. C steps
in and proposes to take it at 3}.. Mr. D,
who has just got a new Company and wants
to make his mark, and withal knows nothing
about rates, but merely locks at the amount
of the premium, will doit for 3, and so on to
the end of the chapter. We are
able to say that many of the agents will not
descend to this style of brigandage—we shall
not call it insurance.

It will be admitted that it is impoessible
for the companies to do the business, and do
it fairly and honorably, unless it proves pro-
fitable. Insurance companies are nct chari-

glad to be

table corparations. They are condacted for
the purpose of making money, ‘or saving
money, for their proprietars. If rates are too
]Ai‘e}l, that would at once become apparent in
the large profits that the companies would
reap, supposing, of course, that there is no
extravagance practised. Taking the expe
rience of the past year, we find that the per-

centage of ]n\us to premiums of all the

{ licensed fire insurance companies was 04}

per cent., including resisted claims, Owmit-

" | ting these claims, the percentage would be

60}. Taking these latter figurcs as the mini-
mum, we add 30 per cent. for expenses,
which is the average rate. This gives us 90}
per cent. as the disbursements for lma s and
expenses, leaving 9} per cent. with which to
pay dividends, build up reserves, &c. This

| is not sufficient for all the purposes named ;

and were the average business, one year with
anothér, no better, the companies could not
continme in the field. It will be seen, there-
| fore, that the rates charged cannot possibly
be too high, but rather that they are too low,
and that any action, whether on the part of
the companies as among themselves; or on
the part of the insuring publie, tending to
break down rates, is destructive to the in-
terests of both.

The average ratio of lowdes o premiums

- - - - U
) — —— - — - — Mesvt—

‘ 'mmgjg all the fire and fire-inarine companies
ld .ini busingss in Massachusetts last fear
was §4.29 par cent., the expenses 29,39, na k-
ing #pgether 82.63 percent., and leaving 16.32
per gent. out of which to declare dividends
and greate reserves. In New York State the
| avergge ratia ‘of lossss to premiums was in
1867; 60.83 per cent.; in 1838, 59.64, and in
18705 53.31.
| From thesd facts, which may be assumied
as a fair muw.:t m of the cvrrent experience
n fi%e insurdfice, it is apparent that our com-
p.mie.s are ngt in a position to make any con-
cessipr. in thg matter of rates ; and it is im-
perafive the$ vigurous excrtion should be
put forth to Jower, by every proper means,
the Bigh average of losses. An increase of
rates is hardly to be expected, so that better
results can anly grow out of more harmonious
actioh on the part of theveompanies and
ageuts, and a determined effort to reduce the
| averfige of 1p8ses to a puint more in harmony
with: the gemeral experience of other coun-
triesy

—_ -

GANADIANS IN W \L., STREET.

A fsharp Fpise in the gold premium, ocea-
siongéd by the disturbances in Europe, has
revited the attractions of Wall Street, and
i led & good miany believers ifi ““luck™ to try
theig hand i the gold market. Among these
hopaful adyenturers, we know of several
Canadians who have considerable ventures
based on a pise, and whose cownplacent smile
unmistakably indicates their belief that they
have.done something shrewd.

If $hese Canadians were to ask our advice,
wilich thdy are not likely to do, or to ac
cept §t if given—we would say : If you have
madd mondy, sell
contgnt ; if yon have lost money, do like-

ut and go home, and be

wiseg and ¢gngratulate yourself that it is no
worsp. Games of chance have always had
an igfesistibile attraction for a class which is
| a numerically imoportant section of the com-
mungty. 1flis the sanie influence and the
sam@ weaknoss that makes one man ““fight
the figer ” af faro, and another mingle in the
encolinters of ‘‘bulls” and *“ bears” in the
New: York money market. And the ome is
abodt as likely and reasonable a mode of
making mongy as the other. Ask any lead-
ing Wroker in Wall Street, as to the experi-
enceof outside speculators, and he will tell
you $hat a mpiety lose all they are worth, and
nineput of $en sacrifice more than they make.
Butf{it is not to be expected that even so
instMuctive and startling a waming as this
recopd affopds, will deter those who think
themgselves gifted with uncommon sagacity,
and ‘possesged of an always cool judgment,
fromd following the beaten track already
strewn “with wrecks. It is quite useless to

ropeecoc: tie Ragard of stodkfobbing o (e,




