THE HARDWARE TRADE.

PRICES ON SECOND-HAND BICYCLES

With the reauction n prices of nigh-
grao bicycles the denler has had “to
serateh s heaa and think when th»
question of iow much to allow on ser-
omk-hand wheels comes up for dis-
cussion.  ‘This 15 a serious problem
ane one that is worth studying, for
the bulk of business 15 done through
the trading-mnsystem.  If each eyclist
mrchasea @ bleyelo outright without
gotting a httle help through the ald
of his olu nmount, the lot of the deal-
er wouls be & happy one. DBut this is
not tho case. When a rider decidss
to have a npw wheel, he goes to a
dealer to find out how much ho can
rot for the old whee! in a trade. 1t
tho price 18 Eatisfactory the «deal goes
through. To this trading-in systan
can the growth ol the bicycle business
o ascribed, 1 o large measure. fere-
tofore, it has been the custom to allnw
the prospective purchaser about ouc-
thiru-on tho price o! the acw wheel.
When pneumatic tires first came in
ana sola foi $150, it was customary to
allow about $65 and $75 an an vi
solla-tirea ordmary, but tlns was when
tho profits were consliderably larger
ane a aealer figurca dollars then the
samo way as ho does cents now.  He
couia atlord to Lo generous to Leep
ues his trade. L

Nowadays it s different—awnd the
dealer has to flgure close to split even,
i most cases having to make two
sales te clear one profit. That's what
makes the gquestian of price oa sccond
Sands such @ serious problem. The
cbjert ene up at the cycle show and
one dener sakd that he caleulated on
allowinx not more than $15 an wheels
made by reputable conceras when traul-
od in for $30 machines. On nameless
junk he wouldn't make any concessions
whatever  So, judging by this talk,
it would seem as i the urices would
porer between S10 and $15, with a
raise of n dollar or two when a good
cestomer was belng dealt swith.

In connection with trading-in, there
i & god story g the rouads. It
1s told on a Chicago doaler. e didn't
Like to take wheels in trade, but  the
fellow next door did and.so he had to.
e Jdid a big business, but found it
hard  work to  dispose of the old
ulbieels ag a profit. Ono day 2 woeman
cxme tu and bought o whee'; turning in
an of! wheel, for which she receivesd
28 Nke remarked that she supposcd
the detler would make two profits out
of dier. I'l be lucky if I get $12
for it,” liec said bitterly. “In fact. that
i ull 1 can ask for it

Th woeman took her departure with
her new purchase and the dealer tag-
re! the old wheel “$18," and stuck it
w the window. The next day a youug
man came around with exactly $12
whiel Le wanted to put into n bicycele.
He <aw the §18 wheel and offered $12
for it. 1t was tho only thing hie wonl?l
ek 3 ani the dealer finaliy sold it
at a s of 86, It was not until two
werks later that the agent found that
the yeung wan was a vrother of the
worman to whoin hie hnd soll the naw
wheer and that she was just $6 ahend
I her shrewdnoss,

12 wonld be well for parGaware daen
to conmit thelr fellows Wefore the
season pens and arcive at o waiform
rate t. be allowed wheels that are
tt'~' n In this way you can avoud
the + u wha {elis you that “Smith
will rive e & moro than you” You
wil kw w he I8 Iyicg aud can call
his binf{{.—Iron and Steel.

THE COMMERCIAL

TRON AND STEEL MARKETS,

Iron and Stec), in its weekly review
of the sltuation in theso lines at Chl-
cago on March 14th, says: “Two con-
servative forces are now influencing
the trun and stecl marssts, an werease
in production and a decreuse I con-
sumption. The continurtion of these
influences will sooner or later bring
the markety bLack to their normal
conddition, but it is not clear just when
this desgirable state of affiirs will be
reached. The present tendency is up-
ward, but it i3 not s0 impotuously up-
ward as it has been.

“A note of hesitation has been sound-
ol in the formation of combinations.
This is also regarded as a good in-
dicatwn. (There is yet enough com-
potition left in many of the brauches
of trade tu mahe the market respond
to natural conditions. The flurry in
the indystrial stocks of jast week was
only a premonition of possible things
to come. [The iron and steel trades
have more cause for anxiety from that
source than from any large deeresse
in the logitimate dem:and for material.
With prices kept down to a reason-
able basis, there is no doubt thag, in
the absence of the uncxpected, the
present. year is to be one ol continueld
activily, with probabilities that the
good condition of affairs may cextend
for an indefinite period beyond. Dut
that this steady and prosperous trade
may centinue it is desirable that o
collapse of values in the financial
markets be avoided. The more con-
servative spirit that is now prevall-
ing in the finaucial clreles gives re-
newed hope that this impending «vil
to the markets will not oventuate.”

ADVANCE ON TACKS.

A uew tack list has been issued by
Canadian manufacturets which show
thc followlng changes as applied to
the list of I'ebruary 10th:  Cheese
box tacks, blued, in butk, discount now
83 amd 10, old rate 85 and 30; trunk
tacks, black and tinuad, bulk, & amd
10, old rate & and 25: carpet tacks
blued and tinned, 80 and 10, old rate
SO and  30; carpet tacks, keg. 15,
olt! rate 30, cut tacks, blued, dozen
only 73 and 121-2, old rate 80 aud 5.
cut tacks, 1-1 weights 60, old rate 60
and 10: Swedes eut tacks, hlued and
tinned. In balk. 80 and 20, old rate SO
and 30; zine tacks, 30. cld rate 35
loatler caupet tacks, 60 old rate G5
zine glaziers points. discount {roan
list of Deccmber 23, 1898, § per cent,
old rate 10 per cent.

HARDIFARE TRADE NOTES.

Turpentine 18 reportcd to bhe som -
what casier fu southern primary ma,-
kets.

Crude ol hasg been decidedly steong
at Alontreni of late ant prices ase up
e per galion over ol yuotations, due
to scarcwty.

) new hardware business will be
p ned at Griswola, ALan., by A, Spreee.
The business will be conductud under
the firm nnme of . Speers & Co.

Au advance of 35c per Keg was maulds
in the price of horso shocs at Chicrgo
last week., IL is antimated that an.
other shght advance may follow.

According to the shaifeld, (Fug) In-
depruacnt, Joseph - Rodgers & Seas,
Lunited, the cutlery manufactusers of
that city. have m thar cmplov 2900
hands, while the woekly outhut of
mannfactured goods s about 60,000
table kmives and forks, 3,000 carving
kuives ana forks, 15,000 sprinz knives,
35,000 razors, and an ¢yual nnber
of sciscors.
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THE IMPLEMENT TRADE.

MWINL SPECULATION.

Several dealers whase twlie cou-
tracts give them the prisilege of coun-
termanding a portion of the ovdor by
Ay 1, and whoe now belicve that
their own trade will not rejquire the
entire lot, have written Farme Im-
plement News asking our opinion of
o proposition to this effect—that thoy
receive the whole shipment and hold
what #helr own trade does not do-
mand for speenlation. In qther words,
to sell the surplus at wholesale.

I the deater conld be assured of an
opportunity to sell the surplus at a
profit, the plan would be worth fol-
lowing out. but there are no sure
things in the twine business. We have

frejuently  cautioned  the dealers
against  speculating in twine and

know «of no reason to change our
views, it this time. There mmay be 2
shortage of twine, and high prices dur-
ing the entire harvest, but past re-
cords de not favor it. As long as
there is an  uncertainty the dealer
will do well 0 buy for his own needs
only. It is the nuly safe plan.—~Farm
tmpleinent News.

HOW A DEALER ORTAINED DOUBLE
PRICEF FORR A WHEAT DRILL.
“Did 1 ever tell you,” asked the vet-
eran implement man, “*how I obtained
S150 for a 75 wheat Jdrill? 1t wag
down u Hamilton couuty, lndiana,
about fifteen miles norsh of  Iudian-
apolis. T was running o storo in the
Housier capital at the time, which
was more than thirty years ago, and
used o do a great deal of cianvass-
ing. Wheat dritls were not used very
extensively in those days, most of the
wheat Ueing sown Lroadeast. [ ode-
termined to make a specinl offort on
drills one fali and to that end riggel
up a1 wagon oun which I could earry
three cumplete machines.  YFor two
days 1 war unable to find a farmer
who t6ok the least interest in what
I had to say, but on the uvhird day
I =) claborated my talk and claims
of what drifling wonld accomplish as
compare! with sowing hroandeast that
a farmer challengod me to o test. [
had baasted that a drill, while sav-
ine half a bushel of sond to the acre,
waould produce more wheat than the
okl method,  cnough to  more
tuian pay the price of a drill in one sea~
son. The old fellow proposed thnt T
return the next weok with a drill and
put in forty acres while he sowed
sowed forty by the old metho:d, the
two patclies to be side by side. 1f tho
drilled wheat yielded more than the
bilier 1 wag 2o have the exceess as sho
price for my drill. T was a trifle dabi-
ous ax to the outcomr, hut aceepted
the proposition. I unloaded one of
the drills and promised to return in
a werk. The machine was one of the
o}l Moore drills masle at Dublin, lad.. a
woexl one in its time, but nothing to
conrare with the drills of todagy.
“The next week I gpent three days
with the farmer and put in forty acres
of wheat, two andn hall bhushels to
the acre, whilc hie sowed three bushels
to the aicre. A committee of newhhor-
e farmers watched the proceadings
and cousented to act as judges when
the crop was harvested and threshed.
“About the first of June followin
thie farmer came into my office nad
after discnssing various topics finally
blurted ont the okbjeet of his visit. He
flc wanted to pay for the drill and
have the matter off his hands. ‘But.
sakd 1, ‘yon don’t know how much it
will be) “That's all vight, said he,




