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folly to talk of increasing the grades. Instead
of inarcasing the numbex of separate olasses of
wheat, *ie necessary polioy to follow is to de-
crease the number of grades by merging them
wherever the quality willadmit. 1o bave dupli-
cate grades all through the list for tho samo
quality of wheat, one for Manitoba and ono
for Territorial wheat, would be impracticable.
By inoreasing tho difficulties of handling the
orop, it would react to the disadvantage of the
farmers.

There is only ono way to meet tho wishes of
those in the territories who objoct to their
wheat being classified under the Manitoba
grados, That is to drop the word ¢Manitoba”
from all the grades, and classify them simply
as No. 1 hard, No. 1 northern, etc., or substi:
tute some other word for **Manitoba, * such as
«Canada No. 1 hard,” otc., or some other gene-
ral torm.  While this would not fulfll tho de-
sires of those who wish to have their own par
ticular section ropresented in the name of the
grades, it would prevent the impression abroad
that allthe wheat ic~luded in theso grades was
grown in Manitoba,

Oan the other hand there is the forciblo argu-
ment that the classification of grades has Leen
in existence for yeurs, and the grades are now
kuown to foreign buyers.  Thzse buyers care
pothiog about where the wheat is grown, but
if No. 2 Manitoba hard were mentioned they
would kaow what kind of wheat it represent-
ed. If they wanted soms wheat of about the
quality of No. 1 Manitoba porthern they
would know what to enquiro for. If the names
of the grades were changed, buyers would

" have to be educated over again in the matter.

Wheat was exported from Manitoba for
some years prior to the production of wheat in
the territoties. This is no doubt why the word
t'Manitoba" was officially associated with theaso
wheat grades in the act relating to the inspec-
tion of grain grown in Manitoba and the west-
ern tercitories of Canada.

SILVER LEGISLATION IN THE UNITED
STATES.

The special sesion of congress called to con-
sider the silver question, has attracted more at-
tention in the United States and abroad than is
givon to the regular meetings of the great legis.
lative body. The House speedily came to a de-
cision upon the all important issue by voting
for tho repeal of the Shermansilver law. Inthe
Senate things have not gonme so smoothly.
The silver men are evidently making a bitter
fight against repeal, and the looked-for lozisla-
tion seems to hang fire, The good impreesion
nreated throughout the country by the speedy
decision of the House, is giviog place to a less
confident sentiment. People are beginning to
fear that some compromise measure will be
sdopted by the Sanate, and altogether the hope
of speedy relief frem the dangerous situation is
less marked than it was a week or two ago.
The situation at Washington is watched closely
in financial and commercial circles, and the
indecision of the Senate is having a tendency
to prolong the general depression, which renders
the .outlook less encouraging. In suming ap
the situation Bradstreet’s says :—

_ The developments in congress during the

.

wook bave been the roverse of encouraging
to tho vast body of people throtghout the
country who sre waiting anxiously for the
repeal of the compulsory purchase clause of the
Sherman law. In tho Senate time is beluﬁ
consumed by long specches on e. qustion whic

“hias been gouo over so often that not only no

now arguments can be discerned, but not even
now poiats of view from whioh to treat the old
ones are appareat. Tho silver men aro simply
talkiog agaiust time, and under the oxistio
rules of the Senate thore seems to be no way o
stemming the tide of uselecs dobate. Tho end
of the discussion, as far as the Senate is cou.
cerncd, seems to be still as far off as over.
This is to be'regretted, not only becauso of the
temptation to seek a way out by means of some
compromise measure, but until tho silver.pur
chase clauzo is repealed the confidence so nco.
essary to the complete restoration of prosperity
cannot be fully regained. In tho Hutae alsoa
mistaken policy is being pursued by the leaders
of the majority, A wise policy would admon.
ish them to bridle their activity for the preseat,
or at least to confine theic efforts to the enaot.
ment of legislation not likely to arouse partisan
excitement. The introduction of such a meas-
ure as the bill to repeal the federal election
laws at this timeis calculated seriously to embar-
rase tho chances of the repeal of the Sherman bill
in the Senate, for it is clear that that measure
caunot be passed without ths support of Re.
publican senatorial votes, and asuch support
map be alienated as the result of partisan
aligaments upon other questions, The Senate
should hasten towards a vote on the repeal bill,
aud the House should postpone legislation tkely
to excite partiean feeling until the important
piece of business legislation now before the
Senate has heen put upon the statute book.

Manitoha Governorship,

It is generally believed that the contest for
the governorahip of Mauitoba is between Mr.
8carthand A. W. Ross, It would be un easy
matter for the people of Manitoba to decide
between theee two men, but influences at work
at Ottawa may make a decision there more
difficult. It can be said for Mr, Scarth, that
though he has been regarded as a strict party
man, he Las at least the general respeat of the
community, and is regarded as a gentleman of
business integrity. As regacds the ¢‘bursted
hoomster,” howevor, there is no such concensus
of opinion, and auch an appointment would be

_odions to many Manitobans.

Permanency of Location.

It is but seldom that any advantage is gained
by moving from one location to the other, or by
selling out your business at one place with the
purpose of commenciog businezs elsewhere,
Permanency of location is as much a gain to a
young dry goods merchaunt as is the profit he
makes on his goods. 'With some young mer-.
chants it has becoms second nature to be ever
dissatisfied with the location in which they are
engaged in business. They are either looking
for a place to start a new store, or else they are
looking for a purchaser for the one they already
have. In this manner they constantly coa.
tinue until their money is gone, and then they
find themselves without either store or credit,
as even the wholesale merchants who have for-
merly supplied them with goods lose faith in
their stability, and consider it too great a risk
to extend credit to them.

Iu proof of the injary that a conatant moving
about is to a storekeeper, one needs anly to fol-
low up some of these who. practice it. Men
who were formerly in the dry goods business
may bo found in every walk of life, but when
one is found whois poor, very few questions
will have to be asked before it will be ascer.
tained that he belonged to the class that be.
lieved in frequent changes of location while he

was in business, Those who have made a suc.
cess of the rotail busivess will generally be
found to have started business in a cortaln locas
tion and remained there until they amassed
sufficlent wealth to either go into the wholesalo
businese, or clse retire altogetherand live upon
the fruits of their early labors.

Though at the first start the receipts may be
small, and business may even contiaue tlow for
somo time, asis generally the cage when a busi.
noss is first commenced, it is far better for s
young man to remain in the one place and do
the bost he can in {ainlng the good will of
neighbors and probable customers thau to be
always chauging stores, thereby lessening his
chances of ever establishiog a permanent trade,
and ruining his prospects of eventually obtala-
ing the confidence of wholesale merchants,
without which no rotailer can ever expect to
bocome snceessful in his business.—Exchange.

First Pig Iron Shipment.

A cargo of Nova Scotian pig iron has been
ahigped up the St, Lawrence from Pictou, the
Middlesbrough of Nova Scotia. This cargo
is the first consigned to the Montreal market,
and marks a new stage in the development of
the industry which has hitherto becn confined
to steel making and exportation of manufaoc-
tured sections.

How Much May be Saved by Discounts ?

It is, perhaps, of little use to allude to the
importance of accepting all opportunities in the
shape of discounts, because when a merchant’s
capital is insifficient, as is the case with too
many retail merchacts, he is lucky if he can
meet his liabilities at the utmost limit of time
which is commonly allowed, Yet it does no
harm to occasionally point out how great a sav-
ing may be made by the acceptance of all dis-
counts ; indeed, much goud may thereby result
to the readers of trade papers, constant dwell.
ing upon the point inducing them to practice
rigid economy and in every posaible way push
their trade until they are in a position to save
the discounts. We therefore reprint the follow-
ing illustration from an earlier volume of the
Merchant's Review.  Suppose you have bought
goods to the-amennt of $500, and the terms of
the invoice read : § off, ten days; 4 off, thirt;
days; 2 off, sixty days. If you pay the bill
within ten days you save $25-—6 per cent, If
you accept the.second discoant, and pay in
thirty days at 4 per cent, you would be paying
$5 fot the use of $500 for twenty days, whioh is
at a rato of 25 cents a day, or $91.25 a yeur.
Discounts on grocery bills are not often us
liberal as those mentioned above, but, however
small, they are certainly worth saving, if for
no other resson than that some competitor may
be in a position to accept them, and watchful
to never let the chance escape  He can there-
fore uadersell you, and your ory of *fcutter’
will lose its force, because his margin of profit
will be as wide as your own.—Exchange.

Sifyer.

The silver market has been devoid of nevr
features, the quotations for bars dropping lower
on lack of demand for export to the east. . The
price of bars here has simply followed the Lon-
don quotations, the result heing a décline of 1
per ounce. Silver prices Sept, 15, Loadon,
343d; New Vork, 74ic

It is atated upon highest authority, says the
Montreal Trade Bu%tezin, thay iyl;e rench
Canadian banks have occupied an exceptionally
good position during the late monetary atrin-
genoy, and that some of them have not been
slow to take advantage of the rise in the rates
of discounts by mome of the large Eoglish
ba 1ks; by offering asccommodation at 6 per cent

- to those custoniers . who had their rates raised

to 7:per cent, and it is. rumored that some fi-
nancial proselyting has been effected.



