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The Farmers’ Grain Exchange

Strong, Vigorous Seed Is the Start for a Big Yield,

0.A.C. No. 72

©O.A.C. No, 72 Seed Oats
roved under the Inspoction and

Improved
direction of the C.SG.A. Gov. te
or

FOR SAL s respect “connd
R e X - Heed rol Act

¥.0.8, Woodviile.  Sack 9%, Grown from treated s %

T gy cents per bushel .0, B. Gormley. Bugs
GEORGE McKAGUE, free. Write for samplos

R. R, No. 4, Woodville, Ont R. . KLINCK, RR. No. 2, Germley, Ont
- R b St

[GOODPLUMP,OLEANSBEED § o

SEED CORN——

We have to offer this year choloe

0.A.C.No.T20ATS | — st come—

Oarefully weeded while growing, vyl
price T6c per bushel. Sumples sent on o iAg R &
e S e e now the maost
extra. Bags hold Th

BRODERICK, R.

a eur-
g soed corm. Write for prices and
. 1, Exeter, Out, information to.

ST."JOACHIA  SEED CORN GROWERS
x 4 St. Joachim, Ont.

CLEAN SEED i

Where Shall We Buy ?

By E. L. McCaskey.

OST of my writings in Farm
M and Dairy have been ou such

exceedingly practieal subjects
as filling silos, feeding cows and the
other operations around the farm. To-
day I am going to get away from my
regular line and discuss a much moot-
ed subject in this locality,—home vs,
mail order trade. This letter is in-
spired by cartoons which have
appearing in our local papers. In
these cartoons we are assured that
the business depression would disap-
pear if the towny and farmers
around would only trade at home
Most of the are d
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who bas it booked. In fact, one of
bur grocers makes it a regular prac-
tice to give a box of chocolates to
tach customer who settles up regu.
larly at the end of the month, while
we who pay cash when the goods are
delivered, get no such bonus. Would®
1t not be a simple thing for our mers
chants to arrange different scales of
prices according as the goods were
vaid for in cash or credit? This
would enable merchants to give their
cash customers some of the benefi's
that they already receive from the
wail order houses

A big item in the overhead charwes
of any retail store is the cost of de-
livery to town customers. I suppose
that every day a pound of rice or a
half a pound of tea has' to be de.
livered two miles away. A farmer
takes his own goods home with him,
but is still asked to pay the same
price as the customer in
ha them deli

town, who

especially to the farmers of the sur-
Younding district. They leave the

00D
IMPROVED BANNER | ———————————r——

Good cloan seed, trae to name,
rown on high, heavy clay, 66¢ a
Bags extra
IS SEEBACH, B s,
- g Stratford, Ont

0.A.C. No. 72 OATS FOR SALE.

Guaranteed free from foul weeds of

Made 91 points in

Wwetltion.  Sample on req

Price 90 cents per bus. Sacks free

J. A, LIND, R.R. No. 1, Beamsville,
ont.

0. A. C, No. 72, OATS
FOR SALE

Northern grown, good
to pame, (rom very hea
Price per bus. Sacks (res

Mallory’s Straw-
. berry Plants

¥ o Satistaction
and Profit. Lead

JAS, B. MUIR, R. R. 3, Port Eigin

ev—- FOR SALE —

O.A.C. 21 barley. Positively free ing varietiss, $4.00
of weed sesar. Oulned a prise D L2
amoug 22 entries at Guelph. 90 [ py Prgpad o
cents per bushel sarly and’ late, §1

Send for price lst

ORI K. GRANAR, N. E. MALLORY, Blenheim, Ont.

R.R. No. 4, Peterboro, Ont.

Well, Sir, that’s

some fence “=
B of its simpli and zing strength,
“Ideal” Fence excites the admiration of every

practical mind. “Some fence” is right. Take &
look at it—

Ideal Fence

that the farmers who send
their money away are sheort-sighted
and disloyal Let us look into the
question a little more deeply and see
if this is so. 1 would suggest in the
first place, however, that to revile the
farmer for sending his orders to
Eaton’s or Simpson’s, as oar country
merchants and newspapers are doing,
will nob regain the trade they have
lost. Whoever heard of vinegar being
nsed to abtract flies?

I believe the small town ' business
man can give almost, if not alto-
gether, as good service and as good
value as the mail order houses. That
they do not, is usually a result of
their own extravagant jdeas The
average merchant must live in a fine
house, he must have a fine turnout
and generally his family insist further
on a coltage of their own at some
neighboring summer resort.  How
many of their farmer patrons can af-
ford to live on such an extravagant
scale? In no wav is the difference
brought out more clearly than by a
comparison of the life of the mer.
chant’s wife vs. that of the farmer’s
wile. The one is usually engaged in
carrying on her social duties, the
maid at home doing the work, while
the farmer’s wife, my own for in-
stance, is busy superintending the
affairs of her own home and assisting
in the solution of that great problem,
~how to make the farm pay. = Did
country wives insist on living as does
the wife of the average merchant, we
would soon all be bankrupt. And I
would just side-step here a little to
pav a tribute to the women of the
country.  Without their assistance,
few of us would be as comfortably

as we are. To get back to my
subject again, I would point out that
there are few merchants who have
more actual capital of their own in.
vested than has the averawe farmer in
his farm. Their business requires no
more brains and no mere trainine,
though of course it is jn a different
line. Then why should the merchant

expect to live on a so much better-

scale than his patrons? Were they
conteit to live as their potrons do,
they would be in a better position to
meet the competition of mail order
houses

Carrying Bad Debts,

Some months ago, a defeace of the
country merchant appeared in Farm
and Dairv. Tt was to the effect that
he is also a banker, giving credit to
all the countrvside, while the mail
order houses exact cash. This, |
regard as an argument in favor of
the mail order houses. 1, as a cash
buyer, object to carrying the bad
debts and supplvine credit to slack
neighbors.  Most of the stores in our
mh;:hnm nd.‘: on ll!hrhﬁ
goods, e man pays cash, pays
as much for an article as the map

s
fable.  There are a few progressive
storekeepers in Canada whe have il

fwo sets of prices, one for the
delivery and one far the basket trade.
Such economies as these enable the
home merchant to meet outside com-
petition,

Keeping Money at Home.

A common argument resorted to by
home trade exponents when all others
fail is, “keeping your money in your
own town.” Perhaps it is a shame
to examine too closely into this hoary
old standby. It is not intended to be
looked into, merely accepted bacause
it looks plausible. The home mer-
chant quotes a coat at seven dollars,
I have seven dollars and I need the
coat.  Trade at home and the town
has still both money and coat. -If,
however, you buy the same coat from
the mail order house for five dollars,
the town gnly has the coat and two
dollars. 'So the argument rups
What actually bappens is this: If T
buy the coat from the focal merchant,
he sends off five dollars to some out-
side concern in payment for the coab
and then pockets two dollars as his
profit The town, therefore, really
has the coat and two dollars.  The
net result is the same in both cases,
only when I patronize the mail order
house. the two dollars is in my
pocket instead of the merchant's,
Can 1, as a normal human being. be
expected to kick against an arrange.
ment that leaves me the richer?

In the many years that I have been
trading both at home and with mail
order houses, T have invariably gotten
the best servico from the latter. If
goods are not satisfactory I can send
them back and they will refund the
money and express charges, If, how-
ever, T fake goods back to my local
merchant, he will almost insist in exe
changing those goods for other goods,
even if he hasn't a thing in the store
that suils me, and it is almost impos«
sible %0 get the money back. T have
aiso found that delivery from mail

houses will be made in a few
days, whereas if 1 order goods not in
stock through the local merchant, it
will sometimes be weeks. hefore thév
arrive, Mail order houses have
studied service. Too many merchants
have not.

The Inconeistency of Merchants.

I have also noticed that while mer.
chants are strong en home trade for
their customers, they do not apply the
same pri to their own busi
dealings. The wife of one of our
leading  merchants takes regular
shopping trips to Toronte, buying
clothes and other necessary articles
that she could secure in her own
home town. We have an excellent
creamery in our town, but all of our
mch&: do not get their butter
from creamery. i

in from outside

try merchan
is willing to
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