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Notice.
THE nnJ«rslfne<l beg to aotliy tin Trod», that they 
A * *,1» on appointed AginU for the City of TotoeU>. 
end potaU tui. for the ul» of Messe, UOW * CO.! 
CaMnted Alee aad Porter. AU orders will receive prompt

' «AMP, TORBAXTES A Co.

JV eele^js «tore sod to orrtre

COFFEES.
SUGARS,

end NEW CHOP (1*70) FRUJTS. 
TEAS—Hyeoe, Toons Hyson, Oonposrder, Imperial, 

Natural Leaf Japan. Oolong, Souchong, and Congou. 
OOPPEES—Old Government Java, Maracaibo Laguayra

and Rio.
SUGARS—Tierces aad barrela Scotch Refined. Barrels

Bright Potto Wro.
- . Also, now landing. Î1 cases German Cigars,

CRAMP, TORRAXCES à CO.
IMy 10 Wellington St East.

Yarmouth Bloaters.

K AJt CASES Just received,'direct from the Seaboard.
Also, on hand—

1.000 boxes Digby Herrings.
M0 half-barre is Lake Superior Trout - FaU Catch.
too barrels Split Canso Herrings 
100 quintals Prime Table Codlieh.
100 bags Messina Filberts. 1 f 
M eases Pearl Sago.
M hags Pimento.
SSfbalee Cloves

5 eases Choice Nutmegs. , ■ ,
11 hormis Dey A Martin's Japan Blacking, in Pints 

and Quarts.
11 eases Taylor's Marseille Cocoa.
10 •• Soluble “
11 “ " Hoiwcopethifl Cocoa.
10 “ •• Soluble Choealate.
"11 •« Epps’ Homoeopathic Cocoa.

For sale by
THOMAS GRIFFITH ’dt Co..

17 A » Front Street, Toronto.

THF. LEADING WHOLESALE TRADE OE
TORONTO.

Canada Confectionary and Biscuit 
Works.

William llessin.
WHOLESALE CONFECTIONER 

f ^ AND

BISCUIT MANUFACTURER.

OFFICES AND PACT01T !

No. 7 FRONT STREET.
TORONTO. *

We hope tliia is correct. This charge U trouble • 
come and does n ,t yield much. The duty on

• packages ia as tmd, and ought to 1* swept sway
at the same time.

J. J. Barber, of Watford, Ont., a small 
dealer, has assigned to Qcoege Stevenson, of Sarnia. 
R. Baker kCS., of Brantford, fancy good dealers, 
who formerly did business in Strathroy, recently 
assigned ,to Thoa. Botham A Co., of the same 
place. John Brown, bookseller, Quebec, has 
foiled, and made an assignment to Wm. A\ alker. 
Thoa. Malcy, shoemaker. Kempt ville clears! off 
to the States, leaving several friends and creditors 
the worse of his acquaintance. ,

It will be satisfactory to merchants, manufac 
turera, and others having or contemplating busi­
ness connections with Manitoba, that the Govern­
ment have decided to place the postal service of 
that Province on the same 1-asis as the other 
Provinces of the Dominion et an early date. At 
{■resent letters despatched tliither have to pay the 
same rates as to the U nited States ; end the high 
rates charged on newspapers operates greatly 
against the people there subscribing for Canadian 
papers, which they all must necessarily do. The 
complete exemption of our newspapers from post­
age is a change which ought to be made in the 
interesta of the people, and that without delay.

f.. It is stated to he a practice of too frequent 
occurrence among our mercantile men in the

1871 ] R. H. «.RAY & Co , [1871
43 Yoxok -Steket, Toronto,

WUl show this Season, the contents of 15# package» of 
Spring Gqpis, embracing

1.000 Dozen SCARFS AND BOWS,
1.800 " HOSE AND HALF HOSE.

^ 1,100 « GLOVES. IN VARIETY,I
000 « BRACES, “
600 “ [SHIRTS.
625 ** UXEX COLLARS,
*0 DIFFERENT KINDS. PAPER COLLAR.") 

1,000 Dozen HAIR NETS.
And » Complete Stock of HABERDASHERY and

SMALL-WARES.

country parts, in sending forward their notes for 
purchases from the wholesale houses, to send them 
unstamped. Of course it saves a little time and a 
trifle in the way of money. It is to he presumed 
that in moet cases the makers of these unstamped 
notes ere not aware that they are'sorthless paper, 
and that it is contrary to law to stamp notes at a 
subsequent date to their signature. No doubt 
the Act in question is an. obnoxious piece of 
legislation, which it is to he hoped will he sub 
stituted by something better ; hot so long as it is 
in force, it should be observed in its entirety, 
Those who have been in the halit of sending un­
stamped, and therefore illegal, note) in settlement 
of their indebtedness, should take tile hint, and 
desist from so dangerous a pi act Ice, as the eonse 
quences involved are serious. This is fully shown 
in an editorial in our piescnt issue.

WHY SO MANY FAIL IN BUSINESS.

Failures in business are, by the unfortunate, 
attributed generally to every «une hut the tme 
one. We all prove ourselves the sons and 
daughters of Adam and Eve, by endeavoring to 
attribute, as the cause of our misfortunes, some 
indiscretion or some incautious friend or wily 
enemy. How blind arc many, otherwise sensible, 
honest men, to the .true cause of their failure ! 
Tlieir very goodness of hearty and anxiety to 
please others, arc often the causes of embarrass­
ment in trade, and the final unfortunate « au c of 
the winding up of a career auspicious at its open-
Ir . .

But extra valence in dress qud cfjUqiage, and 
keeping up princely establishments, is the cause 
of a majority of American failures. Americana 
are seldom miserly. Nearly all of that class 
among ns have been importations. The ancient 

1

Jno. Boire & Co.,
IMPORTERS OP

English, French, German, and Americ an 

FANCY GOODS,
SMALL WARES. BERLIN AND OTHER WOOLS, 

-HOSIERY, GENTLEMEN! FURNISHINGS, *c„

• 3 Kino Street, Hamilton. 29

Dundas Domestic*.
AT

REDUCED FELICE LIST
or riRST ruBRCAnr. ' 
.THOMPSON, BIRKETT A RELU 

to-3m HAMILTON,

Aators and Girards were not natives of the United 
States. Americans love money as well as the 
natives of other conn tile*, and their efforts to ac­
cumulate wealth are as great ; hut their anxiety 
to enjoy it, and to make as large a display as pos­
sible, forbid that they should evtr become misers. 
They worship wealth, not for its intrinsic value, 
but because it fumishi s all the requisite materials 
to gratify “ the lusts of the flesh, the lusts of the 
eye, and the pride of life." And when thus self 
is to be gratified, the devotee lias launched upon 
a stormy ocean.

}t is the nature of all selfishness to blunt the 
moral perceptions and to make the devotee more 
reckless in his efforts to increase the means of 
gratifying his desires. Hence the sea becomes 
more boisterous, and the attraction of the lee 
shore greater, and the breakers more terrific, as 
his commercial career terminates in mercantile 
min. ,

But young and inexperienced merchants are not 
willing to admit that their style of living, dress 
and equipage is extravagant. They argue that 
their position, the nature of their business and 
surroundings, demand that they should keep up 
the apjx-arance of wealth, anil the display of. 
pecuniary independence. They say, we are com- 
pelletl to mingle with mendiants engaged in the 
same line of business with ourselves. We meet 
with them not only on ’Change, but in the social, 
literary, and business eircles'; and our families are 
on terms of intimacy, and it is absolutely neces­
sary for us to live in as good a house, and to keep 
up as fine an establishment, as those with whom 
we associate. We would lie ostracised anil lose 
caste in the'community, were we to fall below 
their standard of mercantile gentility, dress, 
equipage. Ôur establishment* and style of living 
must be characteristic of our circle;—kind thus the 
yotuig and inexperienced merchant tries to live 
antf move and exist among commercial men of 
large experience who have {«eased through many 
crises, and have learned what it is to weather 
storms and tempests.

Young and ambitious men enter a mercantile 
career with all the extravagance of a long-estab­
lished house, in the vain hop? that by show and 
display they shall command a business that not 
one in a thousand ever realizes bnt by sleepless 
viglam-e, untiring industry, great energy, strict 
economy, and a good capital.

Every young man entering the great commercial 
circle on his own account, should have liefore him 
in letters of light, the fact that in our great East­
ern cities more than ninety per cent, of all who 
engage in trade fail. Some learn wisdom by what 
they suffer and lore- r.ml try, try again, and 
finally smvecd. The fact that eo few succeed 
should lie a lesson to the most sanguine to move 
cautiously. It slwuitd influence them not only to 
he industrious, hut to start with the determination 
to spend nothing unnecessarily.

Business always before pleasure, sliould'be tlieir 
motto.—Vhienjo JonruJil of Counnrrtt.
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