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English, Latin, arithmetic, geography, anu
history.

The exaniners were Prof J. O. Ca3.
grain, of Jacques Cartier Normal School,
and Prof. Isaac Gamncll, of the IHighi
School, Moritreal.

The next e.xamination will be held on
July 6th next.

The Apprentlce of the Presont.

It is often very doubtful if cither the
drug apprentice or bis master of the pres.
ent period gives more than a passing
thought to the wording of the contract
to whicli they mutually attach their sig-
natures. The master fails to appreciate
the full moral responsibility lie assumes
in binding himself to teach, instruct and
cause to be instructed in the art of phar-
macy the youth placed in his care and,
on the other hand, the apprentice soon
forgets that lie lias bound hinmself for a
definite period of service, and unthink-
ingly violates his agreement when an oppor-
tunity occurs. Hundreds of Canadian and
Anerican drug apprentices learn more by
observation and Ly the performance of
tasks imposed by the purchasing public
than tney do from their preceptor, and
when they practically exhaust their power
to learn in this way, they longingly turn
their eyes towards sonie other city or town
where they anticipate they miglt improve
their experience. But few clerks are
studious enough in disposition to seek to
make up for their master's neglect by per-
sonal study of the text-books which may
be available. If they study at ail fi is
usually from a personal and selfish motive
rather than fron a conscientious desire to
improve their knowledge for their naster's
benefit. Because neither master nor ap
prentice appreciates or perform his duty
the one to 1 he other, and because the
practice lias becorme general to break in a
careless way the agreement entered into,
the contract has become a mere formai
matter, and is gradually becoming a cer.
tificate to secure apprenticeship registra.
tion rather than a bond to bnd master
and apprentice to perform the duties
which the wording of the contract morally
imposes on them. When both awake to
a true sense' of the duties they owe each
other and perform theni, the drug trade
in Canada will get out of a condition of
apathy which is permitting it to become
the catspaw of men, and business is he.
neath it in intciligent standing. Trained
apprentices make good clerks, trained-
clerks make experienced managers, and

trained managers niake pharmacists who
arc worthy to inaintain and sustain their
profession.

Business Letters.

Do not procrastinate in replying to
business communications. Putting off
till to.morrow the answering of a letter
vhen it should be donc to day nftei

means the putting it off for many days,
or sonctimes even forever.

Slowness in answering letters means a
shortcoming in a mnost important business
essential. And, consequcntly, when a
merchant becomes known for his defici-
ency in this respect a blot is necessarily
cast upon bis business reputation. No
man can afford that.

Letter-vriting, like every other part of
a business, should be done systematically,
especially in a concern where the expense
of a typewriter cannot be afforded. And
the time which the mails go out should
largely determine the hour at which the
work shall be donc. This may necessitate
two, three or even more stated times dur-
ing the day when it will be necessary for
the merchant to sit down to write or dic-
tate his letters.

Besides being systematic in answering
bis letters, there should also be systeni
in keeping those he receives which de-
niand replies. In fact, unless there is
system in this latter particular, it will be
difficult to have system in the other.-
h'iardwazre.

British Optielans.

The chemists and druggists of Eng-
land are making a serious attempt to con-
trol the spectacle trade, and this with so
much success as to alarm the jewelers,
who thus far have enjoyed a :nonopoly
in this line. Commenting on what it
calls a serious menace to jewelers' trade
in optics by chemist-opticians the Pho/o-
graphic Deale. (London) of recent date
says : " The public will soon learn the
difference between a qualified and a non-
qualified opuician. The chemists, on the
other hand, claim that to them falls that
branch of the business, owing to their
'scientific training,' and that they should
resent any movement which is calculated
to wrest the trade from their grasp. T
whomever the trade rightly belongs can
only be proved by the superior knowl-
edge of the one body. It is the technical
and mechanical training of the
jeweler matched against the scien-
tific training of the chemist ; the
struggle will be a keen one, and the

result eagerly avaited. For our part we
should imagine that there is enough
trade to profit both sections, but it be.

'hoves each reader to spare no effort in
gaining a diploma, be he a jeweler,
chemist, optician or photographic dealer,
or ail four combined, in order that lie
may fully develop this profitable line of
business."- v.

The Way to Success.

Prof. F. J. Walling, in his article, " To
the Graduate," in a recent number of the
Buile//n o/Parmaey, gives the following
excellent advice:

The world is the arena of life and you
are in it. In it you can win or you can
lose-you can do as you please. lt is
your privilege to choose. Wisdom guides
you : seek it. Ignorance handicaps you :
overcome it. You have the power to
choose rightly. Having chosen rightly
you have allied yours:lf with the. law of
success. This law in its operation for
your success demands of you persever-
ance, application, industry, faithful'ess,
earnestness of purpose, and corifentment
with your choice. With a hopeful, cheer-
fui, continuous exercise of these qualities
you give up the possibility to lose. You
can make of the world a vast agency, for
success ; success is in the nature of men
and things. The law requires only that
you be in harmony with it, and in order
to harmonize with it, with the world, and
with yourself, you must

Be self-reliant.
Be industrious.
Be persevering.
Be energetic, courageous, prompt.
Be executive, methodic.il.
Be accurate and thorough.
Be mannerly and cultured.
Be tactful, diplomatic.
Be economical.
Be patient.
Be kind.
Be moral and honest.
Be an example to others.
The suin of these is perfection, whose

reward is success, prosperity, content.
ment, harmony, peace.

Bea'utify Your Store.

In refitting a drug store or in the
choosing of new fixtures and ornamenta-
tions, it is well to bear in mind that grill
work or ,Ioorish fretwork adds immensely
to the appearance, A descriptive cata-
logue of these goods as well as others of
practical use in the <.nîg store may be
obtained by writing to The Otterville
Mnfg. Co., Otterville, Ont. See advt.


