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Market Access 
Zi--'615:eration in photonics/lasers and materials 
&D are an  important  activity under the Bilateral 
eAàieerriént between Canada and Germany. 
hotonics R&D'plays a large role in the fifth 
uropean R&D Framework Program. 

T. he German market is not an easy market 
to access. Language and differences in 
business culture exist. For smaller compa-

nies, the identification of a partner can be a 
good strategy. Larger companies have normally 
enough resources and financial strength to 
establish a presence. In Germany, trade fairs are 
important meeting places for management-level 
representatives, technical experts and buyers. 

nformation Sources 

There are some applicable Web sites... 
,-Tiee„,„wer›Am.iese 

Hannover Fair 2001; Hannover, April 23;28: 
www.messe. er.e 

4. 

German Socie 
•Www.dg a o.de 
EurOpean Oiïtical Society: - 

mergur9peanoptièalsociety.orb 

ECOC European CorifiréicitiOjitiealetli , 
Communication,  Amsterdam, Octoner -z: 

- 

httpi/ecoc. omepag .ne  
- 	 - 

...and industry associations... 
' - 	 7-""--e>:7* f:reZ•7:, 	 -teemi 

Optatec, Frankfurt; (date otnext9ptatec in 
not yet knoWn):Www.stalretsjen.de. 

le-e;  

Gerrnan Cormminication Industry Association` 
Érankfurt: -www‘ 	.fv-k:zvélonj/Wk/ 

Tel.: (001:49-69) :6302-0 f‘.- - 	- 
ax: (061-49-69 	-288 

- 	 - 	 . 

: 	 . 

ern.) an Ass '95eit ofrachinery, ' _ 
an'ufütiarers ( 	;WOiricing Group 

-  Lasers, Frankfurt  
• 

 

Te!.:  cool .49:69) 756O81  3 
.  Fax:  (001-49269) 

For fuith-ér infoïmatibiVthntàth 
Bruno W est 
TeCology:ând Business - 	 ' 

'Deveropm*eht 
làbs. 

' Canadian Embassyt) 
Friedrichstrasse.95- 

FiTe72001?Wirrid'iir Phâtimic.s;Munic 
- , une 18-22:"www.rnessuenclien.cle4 

,armiseteep-euci; 

Fax:  Il (001749-30 r 031- er 
E-mail: bruno.Wiest@drairrmaec  
Internet: www.canada.aeafee 
„ttepÂiwise- • . _ 


