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&'The Mlnister in a Salesman, the Gospel hits Goods
and the World hits Territory,"7 says this

Canaian illy Sunday

Gordon V. Thompsom Explatas bis Methods

- VER since 1 have been engaged in businessE and have been, as welI, n local preacher, 1
have been struck with the. parallel existing
between getting people ta buy goods, and
getting themn to accept the pearl of great
pre. 1 believe a crying need of the.curch to-day i greater practical efficiency
and more direct business metbods fromn
pulpit to janitor.
No doubt the words "Selfing Salvation"

bave raised a question in every mind. Are flot the words
mutually repugnant? W7hat have selling and salvation in
common? r= tiiey not entirely divýergent? Salvation
is a gift; the free gîft of God's grace, flot to be bought-
no,nfot for aworld of gold. Isaia's "without money and
without prîce, " Paul's" free gift of G;od," and many other
phrases seem entirely at variance witii the idea of barter
and trade. Why then " Seiling Salvation "?

Wben we empbasize the fact that salvation is free,
are we flot looking at it too much fromn one side? Does
it flot cost somethxng to be a Christian? Jesus gives His
"blessed" to the persecuted and reviled and reminds
would-be followers that the " Son of Man" iiath flot wbere
to lay His head. A littie further reflection will impress
tiie fact that salvation has a price and the shallow evan-
ÉiSM that overlooks this is largely responsible for the

bby, eak-needChistians that result.
Wb.n I was in tii. Canadian West, I went down ta the

Governinent Land Office, and after payng ten dollars
fii fee, the Government gave me 16 acres of land
condtionaly y usng it to a certain extent for
three years. en 'land was a free giit of the Canadian
Governinent provided I worked it. The ten dollars was
in no sense a purchase price, but simply covered expenses
incidental ta tiie transier.

But while the land was a gift, it cait me sometiiing.
1 remember going out there one afternoon when the.
tiiermometer was 40 below zero and having to put up
stove pipes. That!is no .Ob for a preacher at any tîme,
mucii less when it is 40 below. 1Islept alone out there
from tiie lStiiof December until the lst of February. 1
spent money one way and another, so that when 1 gave
tiie place up 1Iadlostsmre $400 on the deal, The land
was a gift-a conditional gift if you plese-but ail
tiiings considered, 1 found it ver>' costly.
**Ile great blessings of Ie ail have their cost--we must

gi= ~tiie thing of lesser value in order ta gain that
wchis worth more ta us. The icii young ruler would

not pay tiie prie. and went away sorrowful. Agrippa was
'almost persuaded" but could flot bring hcmsIf ta

sunrenden bis selfisb ambitions and becorne a follower
of tiie Nazarene. W. must bear the cross if we
would wear tiie crown-tbaf is very important-no
cross, no cm«w.

You will aow admit, I believe, that thene is a price.ta
b. paid by tiie followers of Christ in order ta obtain tiie
first and great Christmnas present of tiie ages. God
gives us a fre. title to a great estate, but we muet go inand osss tiie land, subduing the. giants and tiius
workrng out our own salvation.

The. abject of the, salesman la ta make bis prospective
customer feed that tiie mon.>' la of lms value ta hum than
tii. goods the salesman bas ta offer. H. argues, dernon-
strates, convinces, coaxes and persuades-be appeals
ta bis customer's intellect and to bis emotions. Tiie
salesman's abject is ta get hum to iiand aven bis mone>'
and take thie goods. The. psychological procss involved
ia intereat, conviction, desire, action.

Now, is not the minister or evangelist doing muci tiie
saine tiiing when lie asks a man or woman ta pay out
those ideals, ta pay out establisiied conceptions oi say
"a goocl ture," in order ta bu>' that which is best for this

lite as welI as tiie lii. iieeafter-tiie pearl of great price?
H. bas bis goods wbiiI1 penhape radier
indefinitelycaîl savation, and h.endeavors
ta persuade bis hearers ta give Up certain
habits, ideals, ambitions, ini order ta gain
thesegoods. His stock in trade isnot onlyIL
conversion, but aiso confession and conse- t
cration ta a great leader and a great cause. 3 t

Sa that esential"'the istrsam'
salesman, te oselhi gmd, nister ea aOmi
world bis tergoods,.aId tlie

What tiien are the essential factors tbat hi= a ag
make a salesman a sucj' [ 1thal eabject
allow you toinfer howwmany of mysug-. In
gestions ma>' appl> ta the. minister or la aekin
evangelist. la dirci

H. should believe li his wares. Tii.
faker's way is ta tryta "do" the public,
but tiie honest trades1man sels an article
because be knows its value. The. day is

pst wben theslickest man is thiemost successful. Honlesty
haproventh qs policyj. Tii.Ad Clubs of the worldhave ado pted the word "Truth " as their motta. "Mon.>'

back if dissatisfied," is almost axiomatjc with the. mer-
chants of ta-day.

Bellef in bis goodasbould b. such that it creates
enthusiasin. One lii'. coat ean set a cit>' on fire. On.
man wwba la a storage batter>' of energy and enthusiasin
cati charge otiiers and set a lot af huin machinery
at work. Enthusiassa la contagious.

The. good news toc, soan becomes the, aId star>', and
iany a preacher gts into a rut in this way. He laces

his.entusi§m.Lethimthink ofaisgoods, let bimn
consider the. value of that golden tbing-Cçinverson-
let bisa read Bebie's "Twice BoniV-en"--It hum

watcii others making sales, let
hum best of aIl, talk it aIl over
with tiie Great General Manager.

Knowt Your People

T HE salesnian should study bis
customer or prospective

buyers and knaw them as well
as he knows bis goods. Often
one makes a sale where another
has failed because be bas a better
knowledge ai the. characteristics
of the. one whom be is canvassing.
Tii. star agent o! a neal estate
office in Calgary' was a man who
looked more like a day laborer
than a real estate man. But he
knew the. laboring man, and suc-
ceeded in getting himý interested
where smoother dressed men had
failed. Not one ai y ou but knows
more oi tbeology tiian dues BilI>'
Sunda>', but who knowd; the
average American better than
lie?

Do you complain that you can-
not interest the. men ini the
church? I ask you, do you know
y ou r men? Do you visit their Cordon
facton>', do you know tiie condi-
tions unden whicii the>' labor.
Do you illustrate your sermons
from soniething tint soaiespecial interest tathein. Have
you the rigiit kind ai bait on your biook?

1 have visited a great man>' pr.aciier's libraries up
and down the country, but I don't remember having
seen a trade paper ini any of tiiem. Can you show tbem
iiow yaun proposition is goîng ta be an advantage ta tbema
in their partîcular job? Oh, you must know tiie needs
ai the. people if you would cater ta tiiem properl>'.

A salesmnan must b. interesting and attractive. He
must flot weary hus prospect. A long face will make few
sales and add few converts ta yaur churcii. Where can

;gufind a more jovial company than a group ai ministers?
e minister is aiten the.ie ai a social function with bis

bigbt stadies and clever reparte.. How many apreaciier
crawls inta a siiell ai formalism wiien he gets behind bis
Cplpt and sheatiies the. sword tint God had made for
iii alan. ta wield-iihis personalityl Lii. insurance

agents excepted, bow many salesmen ever tdîed ta
make yau cny? How many tried ta make you laugh?
Billy Sunda>' bas discovered tint a laugli and lots ai
laughs help ta sell salvation too. There is a danger of
gain ta the extreme in thîs regard and losing tiie more
vital impression of sincenit>'; the best nul. is just ta be
natural.

Final>', a salesman must clincb the deal. He must get
tiie order. Results are what count. AUl igbt ta talk
about the way ou handled your prospect, but did you
get tiieorder? There cornes a turne when yau muet say,ign ber.." I had noticed a man tnying ta sel[ a lot ta
an Easterer one night in thnt Calgary' real estate office.
Tii. agent talked, and talked and tlked, and then ne-
peated t aIl over. Wiiat be saîd was good, but h. did not
now when taquit. Sa Iinterrupted hum.-"Mr. Soand

Sa knows perfectly well the goo points of tiiose lots,
aIl that b. wants now is a chance ta pay out ten dollars
ta clincl tiie bangain. Simpl>' sig there, Mn. Smithi,
and band the. gentleman ten dolflr, and the lots
are reserved fon you." And b. smiled antd did sign
there..Most preaciiers g et an evangelist because the>' can't
se>' "Sign here." Tii.>' can talk the case well and have

LY SUNDAY'S evangeliatic metiioduare kxown f rom one end of ti
tinent to the. atier. but the. affecte of i*i work are fait only in theie
to thiesouth. Yet vr e o kow w wve ad aBilySun
jet for the. past couple of y.ars
ordon V. Tiiompson. the, song-writer evangeliat, pute as much
irevival nemge as friend Bîily doe*. He carnies his littie orge:
nd singe moula to salvatîon. It'a hie own method of tr.ating a
tin an attractive way.
thia article he ze talking priniî to ail miniater of the. gaspe

ng thern if tlsey Icnow bow te 'eSalvation.7 Hia message. hoi
eted et YOU. See if h. convinces you 1 -THE EDV

many a saile alntiost effected, but they think it necessary
to call in another man who is a special "sign bere" man
that will close the deal for him and put a new customneron
his books.

From wbat 1 have said it ma ise that 1 arn giving
too. mucli advice. As 1 said att h eZbgnning, 1 was only
trving to show how similar the work of a representative
of a business concern, is to that of tiie special agent of the
Almighty in the locality i which he labors, though of
Course the latter is of vastly greater importance. The
same advice applies ta the, Christian worker as well as
the minister.

But merchandising to-day is a much more complex
thuxng than merely making a sale from man to, mani.
Raitos and espprshv created conditions that

V- n7omjuo. the. Song.uritur Egangalist, *"*ln Action,'
aauth lAie Collapaibi Orgeu

have vastl>' complicated exchange af goods, There
is the manufacturer, the. jobber, the. wholesaler,. the
retailer, the. mail order house. Newspapers, magazines
letters, biliboards, and other publicit>' devices are usei
ta supplernent or eliminate the personal salesmen. Sir
John Eaton sees ver>' few ai the millions wha, buy his
gonds. Tuis leada ta the. consideration ai organized
selling, where the work is done b>' hundreds or thousanda
ai men instead ai b>' one.

Here too we can see a parallel betwe.n selling salvation
and selling merchandise. Tii. church is the chain store
systern ai salvation. Instead af working as individuals
as the disciples did, we now are an organized bod and
seek ta multiply aur efficiency in this way. Ioody
meant ôrganization spelled success when h.e said "I1 had
rather have ten men do my work than tint 1 should
do the work af ten men."

Sa 1 want toay> sornething about this system ai selling
on a langer scale and se. what lessans we can learn irom it.

On. must be careful in speaking ai anganization and
metbods flot ta canve>' the impression that thes. are ends
i tiiemselves an that these can accomplish anytbing ai
themselves. Christ sets forth aur relationship ta Him
in the fil teenth af John, where He tells ai the vine and tii.
branches. While the branches, whicii represent a iiigb
degree ai arganization, are exceedingl>' valuable, yet apart
frorn the main vine tii.> are uselesa "Without me ye
can do nothing.'"

Penhaps we migiit further illustrate thîs point b>' liken-
ing the wonlc ai the churcli organizer ta an electrical
engineer wba bas ta vire a town for power purpase. He
ma>' plan and sciieme and work out a most beautiful
system ai wirin that is neat and compact, but if his
whole system is fiat connected with the. generating
dynamo, it je only an encumbrance. Our Hydro power
and lightinq system is a wonder, and great praise is due
that iar-seeing andi indefatigable citizen, Sir Adanm Beck,
for conceiving and carrying out that gigantic under-
taking; but brethren, if Nîagaraceased ta flow or when
the circuit is broken off near the source of power,

what use are aIl the wires, transiormers,
street cars, mators and electric ligbts which
are operated b>' its current. We muet cen-

-tainly 'remember that it la electricit>'
he con- that is the alI-important thing. .4
ountry Sa in a revival effort, finai reliance
nday i must b. put in Goti. "lIt is the. Spirit

that qîickenetii." Souls are born int tii.
pep" kingdom-they are not manufactured.

un witb Lii. muet corne irom ifle-w, cannat
seeious create it. Did I se> 'souls were born-

yes, and amiti the agon>' ai revailing
-1 He prayer are the>' conceived and brouglit
,swever, inta thi. new spiritual mealmn.
ITORS Supposine 1 were ta discuss with yau

the. marketing af a new breakfast foodi
First thing we would want ta do, would
be ta taste it and see that it 'was ail
dight, tint it would satisi>' aur hunger, that

it had atempting fiavar. Then an analyst and aphysician
would b. consulte t t see what its foodi constituents
were. When we were assured int the. iood was healthful
and could bc sold witii a fair return on aur investrnent
we shoulti proceedt t consider plans for putting aur hread
on the market.

We shoulti seek a naine ior aur product, one tint would
tell penhaps it's best sellinig point, one that is easil>'
advertised and blas a liaok for tiie memar>'. Suppose we
caIl it "Sawdusto." That ina>' nt have al these ne-
quirements, but ît will serve aur purpose. Shakespeare
says "what'sý in a namne?" While roses mn>' amell as
sweet b>' othr naines, tbey might nat selI so sweetlv.
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