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O0MNUNICATION.

The Agrimtlturalﬁmlement Manufag-
tarer vs. the Farmers and
Merchants.

To the Editor of the Commercial.

Dear Sir,—~In your issue of the 14th inst., a
comtnunicrtion signed ‘*Manitoba Merchant”
and headod as above appeared. The atticle is
so uafair, wnjust and misleading that ¥ havoe feit
constrained to point out some of the mare un
fair statoments and deductions made thorein.

His fiest complaint is that the Canadiao manu.
facturer is protected by a 33 tarifl and he
states that by means of the extravagaunt duty
“the implement makor is enabled t» charge
“prices absurdly disproportionate to the inher-
“ent valuo of his wares,”

I join issue on this statement and would
point out to ‘‘Maonitoba Merchant” that his
theory might have some force if he could show
thit there is no competition whatev. between
Canadian manufacturers, ‘which of course is ab-
surd, and which absurdity ¢ Merchant™ emph..
sizes when he later on in his article speaks of
the eager competition there is in Munitoba Let-
ween Canadian manufacturers and dealers. So
much for ‘‘glittering generalities.”

Now to descend to details and hard facts, will
“Manitoba Merchaut" auswer this one question,
viz.; if, a8 he statzs, (substantially) the prices
of Canadian implements are simply fixed by as-
certaining the prices same can be purchased for
in the United States and adding thereto tho
duty of 55°] and thus give the Canadian manu-
facturer & profit of 35° (less duty on raw ma-
terial) over and above an ordiary profit,
Thea why are Canadian binders and other
implements sold at figures so wmuch lower than
American implements of same description and
quality ? I deny that prices of Canadian im-
plements are fixed in any such way. They are
regulated by home competition ascan be readily
and simply proven by reference to cither of the
retsil prico lists of the dealers handling the
Deering and McCormick American Binders in
Manitoba, and which lists give the price of
these binders at $210.00 on two January pay-
ments, whereas, a first class Caoudian binder
can be purchased on same terms for $165.00, or
a difference of $45.00 in favor of the Canadian
machire. Why, if “Merchant’s” theory be cor-
rect, does the Canadian manufacturer not raise
his price to the level of the Awmerican¥ The
plaic common sense answer is that the inexor-
able law of supply and demaod which provents
“Maniteba Merchant” from overcharging his
customer over the counter prevents the imple
ment dealer from haviog iz all his own way.
The oply farmers (and they are comparatively
only & handful) who pay 359 dutly on imple.
ments in  Manitoba or the Nortwhest, are those
who buy American implements at prices en-
havced by the duty unecessarily paid thereon ;
when there are as good Cavadian implements
which can be and are purchased at a price less
by the whole duty paid (in most cases) thau the
American article can be bought for, as will be
seen in the example of the bindec mentioned
sbove. Should tke United States farmers in.
sist on buying Canadian binders they would

avo to pay as much for them as Canadians do
who buy American bindors, This therefare,
disposcs of that statement and of all the fancjed
grievances huily shereon, B

The next charge against Implement Denlors
is that they actunally take nvotes in settletnent
for thuir goods instead of leaving them in tho
form of open or outstanding accounts. This is
really a sorious charge, but tho writer believes
that to most sensible men this course will never-
tho less commend itself, but “Merchant” says
the mostimportant and dangerousprovisionofall
(in their notes) is the cause by which the maker
surcendors his exemption “privileges. This is
really too Had but it might ease ‘*Merchants,”
mind to know that this provision is and always
has been entirely void and of no eftect being
agaiust the policy of the law and it caunot be
shown that it has ever been taken advautage
of. This, therefore, disposes of this clement
#hich ““Merchant” describes as unsettling the
whole business of the conotry, but it will never-
theless serve as an instance of how little ** Mani.
toba Merchant” really koows of the subject as
to which he has taken uponhimself to enlighten
his supposed benighted and down-trodden as.
sociates in trade.

“Merchant's” next complaint is that the im.
plement dealer gets all the cash the farmer has
and ne would maxe it appear that the imple.
ment manufacturer and dealer almost invari.
ably get paid up io full. Even were this the
case it would not be a serious charge, but what
are the facts ; I bclio.vo I am sife in saying of
all dealers and manufacturers of implements,
as I know I am of the company I am connected
with, that out of the 1889 crops they did not
receive more thao about 33 per cent. of every
$100 due out of that crop and had to carry
over therefore till the fall of 1890 67 per cent.
and even out of the crop of 1890 not over about
60 per ceat will be collected out of every dol.
lar due. These are well knowa facts and can
be substantiated on oath if uccessary.

Will ““Merchant” say that the implement
dealers should not be paid on anaverage 50 per
cent. of thoir total indebtedness due them in
any year; if 8o let hini conduct his business on
this principle if he choose but let him not
whine should others fail to imitate his course.

“\Jerchant” makes one more suggestion and
that is that the farmer shoul buy all his imple.
ments for cash. If “Merchant” can bring
about this state of affairs he will earn the ever-
lasting gratitude of all implement manufactur-
ers and dealersthe whole Domicion over and
he will have, I am sure, the hearty co-oper-
ation of every implement dealer and manufact.
urer in the country. It is needless, however,
to add that this is not at all practicable, unless
credits of all kiods should be abolished, (in
which case ‘*Merchant’s” whole wail would be
groundless, and it is moce thau absurd to sug-
gest such a course in & new province like Mani-
taba where farmers aund everyone else (mer-
chants included) need all the credit they can
get and sometimes more. Evea th: Dikota
farmers (who by inference feom **Marchant’s”
letter are revelling in low prices fir imple-
meuts and surplus cash to pay down thercfor)
are not able to pay cash for their implements,
but as ““Merchant” may not kaow how, say,
binders are sold in Dakota, I will say that on
every McCormick bioder sold in Dikota the
rule is to take r chattel mortgage to the imp'e-
ment dealer to secure the gale at ths time of
makiog it, and as the drawing, executiog and
filling of chattel mortgages costs something it
is safe to assumo that tho farmer paysit. Tnis

is the jnovitable oonsequonce of doing away

with the equitable and jast lien oo an imple-
mant which cbtains in this conatry aad which
costs nothing,

*'Morchant” further states that tho imple.
meot dealer realiz:s a profit thieo, four, five,
and oven ton times as geeat as thataveragedly ro-
aliz:d by tho merchant. Now the whole force of
this statoment lics in its being trne. I deny
that it is so, and as all such statements, if they
have been considered at all bofore being made,
(which is extremely doubtful in this case) must
havo figures an which they are based ; {should
be glad if *Merchant” would again descend to
details and figures showing how he arrives at
this conclusion, and I will undertake to prove
that ho is mistaken ; but, of course, in dealing
~ith a matter of figures and porcontages of pro-
fit there is only one way to discuss the question
intelligently and that is by reforence to the
figures upon which the general statements ure
made.

In conclusion 1 think “‘Manitoba Merchant”
should sign his own name to such a communica.
tion as is in question, aud in this way add
weight or otherwise as the case might bo tostate.
ments which seem to have little in the nof them.
selves. As **Merchant” promises more lightin
the futuro I will reserve anything further that
might be s4id uatil he answers the questions of
fact I have raised and gives the figures asked
for., Thanking you in advance for your court.
esy in publishing the above, I am,

Yours truly,
B W, H. Vax Aes,

———— s

Mining in British Golumbia.

R. Marpole, superintendent of the Pacific
division of the Canadian Pacific, was in Ne'son
on Wednesday. He stated that his company
had made a £6-a-ton rate an ore from Nelson to
to the smolter at Revelstoke. There is no ex-
cuse now for that smelter to remain idls, pro-
vided its owners ave prepired to purchase ore
and make reasonable chavges for smelting. They
claim, however, that uatil separ:ting works are
erected in Canada, the product of the smelter
must be shipped to either the United States or
to Great Britain, The duty of §30 a ton on lead
prevents its shipmnent to the United Statesut a
vrofit and the low price which lead sells in
Great Britain prevents its shipment to that
country, Caaada consumes thousauads of toas
of lead annually, the product of the mines of
the United States and of Spain. If .he United
States discriminates against our product by
placing a §30-a-ton duty on it, Cauada cinnot
afford to haudicap our lead miunes by allowing
the product of the United States tc be admitted
at an §S.a-ton rate. Our trade with Spain is
not impoctant enough to warrant the Dominion
Government in allowiag the product of thelead
miues of that country to come in competition
with the product of the lead mines of Canada
Now that Canada is on the cve of producing
enough lead to supply the demands of home con-
sumption, there is no good veason why foreiga
lead should be practicilly admitted free of duty
The duty on pig lead should be raised to §30 »
ton ; the duty on lead in bars, blocks, and
sheets to §50 ; and a uniform duty of 30 par
cent placed on all lead products. If the change
is made, the mines of British Columbia will
alone support a hundred thousand people and
produco evory dollar’s worth of crude and magu.
faotured lead used in the Dominjony,—Nelson
T’.mfﬂ‘ MR I | . .



