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ANNUAL . NNOUNCEMENT. II

fIn &ducation Uselul to All.

The education offered in this institution is peculiar; suit-
ed alike to the educated, from a literary standpoint, and to
those whose primary training has been neglected. Some
g: the idea that a Business College is simply to train

skkeepers. If this were the case there would be little
usefor their existence. The work js practical an

| definite ;
usetil in any line of work or in any profession.

FARMERS.

To those who desire to engage in Agricultural pursuits,
it give:the necessary practical knowledge of husiness which
enablesthem to meet the shrewd business man, the “oily-
tongued agent,” or the cunning land speculator, with a
confidene in their own ability and knowl, dge of the
rinciplesand liabilities of cont racts that secures them from
raud and ‘mposition,

MECHANICS.

The Mechyiic who has mastered such a course of study
has every OPprtunity to rise in his calling by reason of his
supcerior ;tlvil:}' L0 transact business correctly and with
despatch. Toioften we find young men starting for them-
selves who aremaster workmen at their trade. but whe
have not the lewt jdea as to how business should be done.
Nine out of €Wry ten, at the least. of this class fail.
Others, far-secingat the start. take into partnership a man
having a knowledg of office w ork. This could be avoided
by spending a ternjgy, ( ‘ollege.

VIERCHANTS.

To those engaged llmercantile pursuits it is invaluable.
They gain a knowledgeyf the modes of conduct ing businsss
properly in a few monys that they would not acquire in
years of actual work in Ye counting house. 1In the office
they only learn what appis /5 0, particular line of business,
while at the College they gen jyrpreriodon

wledege of the byo wd principles
and usages of trade that are Wplicable to all classes of werk.

THAT UNLOCKS TH\DOOR OF SUCCESS,




