
You're a stranger in a strange land. 
To successfully enter a foreign market, 
you need to build a credible reputation 

abroad. That foundation starts with your 
trade commissioner. 

ir- 

• vvnicn  country or reponal market 
- 

y'où-  targettirig and 	What do 
know—  about your target Market? . 

• 1716\i/ do you plan to enter the 
market: export, license joint 
venture or investment? 

us 	- 
Our  Webïsite is  "thé ela-siest ar. 1,r d mods 
eConomical way to reach us  ab roo 
Go 10 www' .infoexport.gc.ca. 

Il n 
e- 

t,es- 

are 
-To provide us 
:witu comments - 
and suggestions,  
call Our feedba' ck 
iine at 
1 888 306-9991 

How wôuld you describe the typical 
buyer, distributor, agent or partner you 
want b work with in your target mar-
ket? 	 ' 

-,vvny 
halfw 	d 	: y should ay arotiri 	worid2wh 

chciuesti-dcseô as'-Cadr .e'nea-dao—iing511'  
buYers in yoür target mark t I faCt 

	

market.  n 	You 

Will  have to séli th - more  an you 
vvou, Id tc»  a:Cc»naclian buyer, 'since you-
are ne,Wici the market:( 

linagine you're the tra 
commisstorter 

A ske. tc.hy, three-line enqueïrys'e'ha-s'ils'-- 

 ownlmpl9i,cn 
on 

 affi ou  implications:  ifr, comwe-dpaônny,  it,have all the infor,mati 	 we, 

. Pass it ôn to potential buyers. So , pro-
vide, detailed information to your trade 
commissioner. 

www.infoexport. gc.ca  

_tree. markef StudieStà 
iïié.' - 

Contact your -trà 
on- ' 

• When do you plan to visit the market? 
Have you considered adapting your 
company and product literature to the 
market at that fime? 

If you've already provided this information 
as a registered member of WIN Eq)orts, 
the Trnrcle Commissioner Service's dient data-
base, let your trade commissioner kflOW. 

Why we need all this 

Request personalized core services 
on-l une. 

Don't hesitate to brag 
about your accomplishments. 

If you've just landed an account 
with a well-lalown Canadian 

corporation, that connedion can 
go a long way with buyers 

from  Monta  to Zagreb. 

Who will answer 
your enquiry 
Your trade commissioner will 
get back b you within five 
working days. Most of the  • 
time, it's  nota  C,anadian who 
answers your enquiry. More 
than half of the 500 trade 
commissioners working 
abroad are sectoral specialists 
who have been hired for their 
firsthand knowledge of the 
country in which they live. You 
too can benefit from their 
market intelligence and valu-
able connections. 
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