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Gditorial.
OREDIT.

It has often been said that credit is too
cheap in this country, and this is pro.
bably trac enough if*he fuilures are any
proof of the asser..on. Bo this as if may,.
liowevér, one thingis cértain, viz. : that
if wholesale merchants wers more strict
in gettiug reliable rcports of their custo-
mers’ standing and ability to pay before
they sold them, although it might redace
the volume of their business for awhile,
they would find themselves much better
off in the long run.

As a rule tost merchants do get re-
ports of new cuslomers, but these reports,
slthough bought and paid for in the
reguiar way at the * character shops,”
are not always reliable, and should never
be wholly depended upon.

In our idea one of ‘tlie best things that
suy wholesale merchant can do, and onio
that he certainly should do, 18 to apply
to the oustomers themselves for a state-
ment of their own affairs, and a buna fide
report of their standing and prospects,

This is & very common practice in

Eogland and the United States, and in

havo a good treatment in every way from ! monts, tho enquirios shionld bo met in &
the wholesale dealer ns any one cleec. fair and honorable spirit, and receive
As o rulo theso personal statements, -oh trealment as they would thom.
aro houcst statoments, and show tho|Selves wish to reccivo wero their placo
giver's affairs in about as true a position  chauged with the wholesalo dealer or
as can possibly bo; and it is for this|manufacturor.
reason that such reports are valuable as| Itis only by a mntual confidonce that
a basis of credit. o safo oredit business can bo dono, und
Of course there aro cxceptions to this) We know of no better way of strengthon-
as to every other rule, but tho oxceptions | ing this fecling of trust than yoarly state-
are genoraily thoso who lny thomselves ments showiug the position and the ten.
out to deliberately-cheat their oreditors, , dency of business. )
and theso prove tho correctness of the| If satisfactory no ono can objoot, if
fule. unsatisfactory the sooner it is known the
Wa have been told by wholesalers that better, for then the customer will often
they have experienced considerable difil-  get the advice and aid of persons of more
culty in getting statements from cus- oxporience -than themselves, and at a
tomers of their stauding. Somo refuse | time when it most worth having.
such a reqaeat point blank, others pro- .
wise it and never fulfl their prowmises,
while others treat the request-with silont
contempt. ’
~ We think if retailers fairly realized
how much good they might do thomselves
by a full and frank conference with the
houses from whom they biy,.they would

JEWELRY AND THE TARIFF
REVISION.

The budget speech of the Minister of
Tinanco, \yhile oun tho whole a good and
statesmanlike production, is in eomo re-
spects unsatisfactory and illogical. The
if all right, have little or no hesitation in | present tariff, as cvery ono kuows, was
acceding to such a reagonablé request. | never intended to be a permancut one,

What cain be more reasonsble than for , but was intended to riso and fall as the
any person who is going to acll auother ; necessitios of trade aud the production of
a lot of. goods on long credit to endeavor | the Lhome manufacturer scémed t6™ de-
toget accurate information as to his étand- | mand. To some_departwents of manu-
g, and if ho asks the purchaser what facturs the Minister of Finance seems to
prospeots Lié has of paying for them when | have lent a particularly Lindly ear, as
the bill is due, no one should think it" they have fared well and got all' they
either insulting or unreasonable. : wanted. Others have got somo slight

The wholesale merchant, when ko goes ' measure of the relief they craved, while
to the foreign or homé masnufacturer to others again have got nothing at all.
buy his goods, has first to satisfy thet’n: In the first class the manufacturers of
that ho is fally worthy of credit. This is | Snuff and Tobacco stand vut 4s prominent
the preliminary to actual business, and  examples, In reference to the reduction
unless he éan do thie satisfactorily, no , of the duty on these goods Mr. Tilley in
salo is either attempted or made, An Eng-  his budget speech said, (the italics unly
lish or American bouse that was refused are ours): ‘Tobacco and Snuff, the
such information from a wholesale im- | specific duty is reduced from 25 to 20
porter that was asking crédit from thom ¢ents per pound, and I _.ay state here,
would at once catalogne him as having  although this watter is on another paper,
something to conceal, and tlicrefore un-  still I may refer « it here, owiig to the
worthy of credit, and this is the natural fact that the Uni‘ed Statcs have reduced
inference of any wholesalé merchant when  the excise diaty ou tobacco and snuff from
such information is réfased by a retail 16 to 8 cents a pound, the Guvernment
customer. found it an absolute necessity for muny

If a merchant lias nothing lo conceal, | reasons, though there arc other articles

both of these countriés it has been found  an honest, above-board explanation of on which they would rathor reliove the
to work well both for the buyet and  his affuirs with the houscs from whom Le. pevple from taxation, in order tu g crent
seller. Certainly no one knotss or ought , buys éan do him no possible harm, but smugyling ints the « wntry, which wonld cer-

to know so well as & man himself how
bis own business affairs stand, and if he

can give & merchant A geod stateraont, | i
and satisfy him thathis position is sonad, \ wholesale and retail icrchants aliko that Juce the duty t. 12 cents @ proand, 30 as not
he may neake ap bis wind that be will when nsked for these necessary atate: . fu cncvtirage smuggling and the closing np of

on the contrary must establish his credit | tainly hace vecursed if the present rate o
on a firmer-basis than ever. excize duty was left at 20 cents a pound,
It is vlainly then in the interest of while the American duty was § cents, w re-



