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THE SUGAR, QUESTION,

‘I'ia position of sugar in Canada at tho present
time is an intoresting watter for thought. It
preseats some phases which will be interesting
to ardent politiciaus of cither party stripe,
whilo to the indepeudent freo trader there is
something amusingly interesting in the situa.
tion. Tk Cossmircial has made the essertion
that protcetion could not long hold out in
(anada in the face of the edoptiou of a more
liberal trade policy in the United States. The
sugar situation proves this. The placing of
raw sugar on the freo list, by the United States,
has already created a serious menace to protec-
tion in Canada. The price of sugar in the
republic has been reduced to away below cur-
rent values in Conada, whero there is a duty
on the raw product, as well as on the refined.
The opponents of the party in power have not
been slow to make use of the sugar juestion
against the government. Sugar is a staple in
every household, and the fact that sevoral
pounds more of the article can be obtained in
the States than in Cauada for §1, is a matter
which will weigh more withtheaverageindividual
thau bushels of arguments for or ayainst protec-
tion The average individual, and the house-
wife in particular, will not bother themselves
about attempting to understand arguments,
when they have a fact like this before them, that
sugar is very much cheapser in the United
States than in Canada.  The situation is there-
fore a menace to the present party in power,
aud & powerful weight in favor of the party
of commercial union.

The fact of the matter. however, ie, that the
sugar situation does not count for much gither
for or against protection. In the United States
itis the high tariff party which is endeavoring
to gain popularity by giving the people cheap
sugar  This has been douc by abolishing the
duty ou raw, while there is still « measure
of protection to home refiners by a duty upon
refined sugar.  Canada could easily follow suit
and lop off the duty on raw sugar, without
interfering with the present protective policy,
for the rofiners could still be protected by a
duty upon the refined article. In Canada,
however, there is the question of revenue which
must be considered. ‘The rovenue denived
from the raw sugar duties is an important item,
and our finauncial situation does not admit of
any reduction of the public revenue. We have
piled up vast ob'igations withia the past decade,
for public works and other expenditures, in-
terezt upon which must be met. No doubt
current evpenditures could be greatly reduced,
but this is a ditlicult matter for politicians to
undertake, and in apite of deslamations in favor
of economy, public expenditure appears to be
gradually increasing. At present it requires
our full revenue to pilot the ship of state along,
and hence any reduction is viewed with alarm.
This is the situation in regard to suger. The
goverument will be obliged to make some move
to cheapen sugar, to avoid the disadvantage of

its opponents pointing to the low prico of sugar
in tho States. On the other hand thero is the
question of how to mako up for tho loss of the
sugar revenue. Cutting down public expenses
is out of the question, as such a move does not
come within the scope of political action. To
make ap the loss by piling up duties on other
articles would create hoatility in now quartera,
The outcome will probably be a reduction
in part, if not the total abolition of the tax
on raw sugar, with a reduction in propor-
tion vpon refined. An attempt will pro.
bably be made to balauce the revenue by
a “re-adjustment” of the duty on some other
articles, including probably liquors.

MANITOBA CATILE.

It was predictod by some, that owing to the
large shipments of cattlo from Manitoba last
year, beef cattlo would be scarco this spring.
This has proved to be a wmistake. Ruef cattlo
have been abundant ail the spriug, and instead
of a scarcity, therc appears to be a surplus,
Alroady shipments eastward have been resumed
on an extonsive scale, & number of train loads
having gono forward within tho past few weeks,
Some of these are for direct oxport to Britain,
while othors will be placed on the Moantreal
market, and will probably also be taken for
export.

The large shipmonts of cattle from Manitoba
last scason, was a surprise to maay, but even
then it was looked upon by some as a spasmodic
movement, which would result in causing a
shortage for local supplies. That this has not
been the case, proves that stock-raising in
Manitoba has made greater advancement than
had been imagined. This province miy now
be considered as having regularly eatered the
market as a shipper of cattle, and hereafter
there will no doubt be a steadily increasiong
export of beef animals from tho country. This
is very gratitying to those interested iu the
progress and prosperity of Manitoba  Itshows
that our agricultarists have made rapid ad-
vancement in the direction of mixed farming,
and that they are not depending 5o exclusively
upon grain crops as they wero a few years ago.
Maunitobas, as a shipper of beef cattle, is bound
to make a good record. The conditions for
profitable stock-raising ave exceedingly favora-
ble, while the farmers are cectain to find o
diversifying of their operations more profitable
than holding exclusively to growing wheat.

There is one point which requires to be urgod
upon farmers in connection with raising stock
for export. This is quality. Careful attention
should be given to the c¢liwss of animals raised.
Itis very much more profitable to raise good
cattle thao scrubs. For the home market this
is not so importaut, though it is still an ad.
vantage. Butwhen it comes to export business,
it is necessary that good animals, brel for
choice beef, should be raised. It costs no more
to handle good stock for export, while for such
the price obtainable 13 proportionately more
ramunerative and the market more certain,

b o e—

Notice is hereby given vhat J. G. Simpsou,
of Moose Jaw, Assa., dealer in lumber, ets.,
has mads au assignment to H. Crowe, of Win-

nipeg.

COMMUNIOATION,

The Agricultural Implement Manufac-
turers vs, the Farmers and
Merchants.

To the Editor of the Commereiad,

The cxporicnce of all those whose busiuess
compols them to observe overything that affects
the fioancial conditions of this province and the
northwest, has shown them during the last
se' un or oight months, perhaps more clearly
than during any other period, that the most
distmibing element in the financial business
of the couatry and one of the most serious
hindrances to the progress of the agricultural
and mercanuile clawses is the condition ander
whish tho agricultural implement businers is at
present cavried on in this country.

In the first place the agricultural implement
manufacturer is protected by a duty of 35 per
cont., which, when all the circumstances arve
considered. is seen to he the most unjust end
pernicious impost in the whole taiitf’ system.
There is no protense that he is being protected
against the ‘pauper labor” of Kurope, as no
BEuropean country manufactures agricultural
implements to the extent of being possible com-
petitors, the natural conditions not being
favorable to such manufacture in most Euro-
pean countrics. The Canadian implement
maker’s only poasible rival is the maunufacturer
of the United States, who is himself manufac-
turing at high coast, owing to the provalent in-
flation in his own country. We have thus a
two-story tarifl erccted for the benefit of the
Canadian maoufacturer of these goods. To
say that the difference in the cost of raw mate-
vials justifics u duty of 35 per cent. on the
manufactured article is arrant nonsense. By
means of this extravagant duty, the implement
maker is enabled to charge prices absnrdly
disproportionate to the inherent value of his
wares,as can be seen when his profits are brought
into comparison with those of what may be
called the legitimate commercial community.

In his financial arrarcgements with the
farmers, who buy his implements, he is, if po3-
sible, even morc for.unate still than in his
¢“‘protected” privileges. It is a custom, streng-
thened by long usap~, for the farmer to give o
note or notes, for any balance left unpaid on
farm machines at the time of sale. These notes
contain the esscuce of all the trouble which is
caused by this most unsettling business. Tho
notes usually bear interest at 8 per cent. per
annum from their date to maturity, after which
they call for 12 per cent. They embody a lien
oa the article, in payment for which they are
given and alsv an agreement by the maker that
in the cvent of the manufacturer deemiog it
possible that any of the current notes might
not be paid ultimately, he can declare them due
and payable ac any time. But the most im-
portant, and most dangerous provision of all,
is the clause by which the maker surrenders his
evomption privileges, thereby placing himself
entirely at the mercy of the implement dealer.
These verysweeping iund icon-clad arrangements
have the effect of placing the implement dealer
in the position of a preferred creditor. The
bearing of this on the legitimate merchant is
quite easily understood. 1f a farmer whoisa
debtor of the machine people and of the mer-
chant, has not cnough to liquidate all his liabili.
tics, the merchant must inevitably be the suf.



