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HHHnmeE

U, you can’t trust the
know. T didn’t conr:
with a crowd of fari-

FIE INGDENTS N THE UFE
OF AN ORDIN

Hard up as we were after settlmg
for our new little home in the suburbs
we agreed that tnere wasn’t much use
in having a fire-place if we didn’t have
3 good looking pair of andirons. This

oint agreed upon, the hunt began—

my hunt, that is. ‘I was to do the
scouting; the lady was to come in at
the finish and look over the most
promising specimens that I had sel-
ected. ;

It was sleeting, raining and snow-
ing by turns on the day the decision
was to be made, but the Lady show-
ed up at the proper corner at the de-
signated time, and ‘we hastened up
the street to look at the first store’s
exhibit,

“Yes, I like these pretty well,” said
Mrs. See, affer a thorough inspection
of their line, “but it seems to me
they are a trifle large. How are we
going to tell whether they’ll look all
right in our: fireplace?”

Thinking her courage might ooze at
this peint, ‘I picked up the thread of
the conversation and added: “That’s
right. Couldn’t you send this pair
out on approval? ‘We naturally want
to be sure about it before we bay.”

No, the salesman said, he didn't
think that could be done: Andirons,
it seemed, were on the “verboten”
list. Ncthing doing in the way of ap-
proval deliveries.

“Good. enough,” I said. “That’s up
to you people. Wouldn’t be a bit sur-
prised if we came back and bought
that pair, but, to tell the truth, these’s
a couple of other places we want to
go-before we decide. Thank you very
much.”

Around - the “corner we entered a
smaller establishment. Not a sales-| w
man in sight—nor a customer, to be
exact. But wandering back toward
the rear of ' the* place, I suddenly
came on a sort of little office away
behind the shelving. A middle-aged,
prosperous looking gentleman seated
at the desk glanced up, saw mie and
immediately stepped forth.

“Salesmen seem to be scarce around
here, dan’t they?" he greeted, with a
glance around. “Don’t mind that; I'll
take care of you. What can I do for
you?”

“TAKING PAINS”"—THE KIND

THAT MADE THE SALE

The . lﬁdy approached, and I ex-
pl I ook a2 w
-paﬁof ARAIroHY T Had noticed in: hxs ;

window. Why, of course; no trouble
about that. -“Just come along out with
me nml show ‘me .which pair you
mean.”

Into the window went the boss.
Qut came - the . andirons, angd then:
“Now you folks take a good Jook at
these while I go upstatrs a mpment.
There’s = anothér pair up there you
might like, Look thesSe over carefully
while I'n\ gone. Take ’em apart, lift
’em, hit ’em with your umbrella, stand
off and size ’em up, do anythmg you
please with ‘eth. They’ll stand it.”

It wasn't long béfore he was back.
Depositing the upstairs pair on the
floor before us; hé smiled, slapped the
dust off his hands, and said: “There
you are. Plenty of others, if you
want to look, but this pair (the ones
that were in the¢ window) is my idea
of what andirons ought to bc, and if
it's also yours, thése two pairs are the
very best specxmens we have in
stock.”

An inquiry.as tb price brought out
the informatioh that they were only

three and | fout dollars respectively

more than those around the corner;
and; to my eyé, at least, they looked
like considerably more value.

“That price. my- friend, is very rea-
sonable. Both of these were bought
before wetit up. If you were
to order¥®ither now, ‘l would cost
you just ‘one-third mo

Persorifilty, ‘I was tickled to pieces
‘with them, and someglling told me
that thé®Lady was, f But which
pair? Iggseemed a weighty quesnon
that we Rad to decide.

“Tell y,u what,” said the- bos:..

/
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“Where do you pcople lxve? Oh, yes,
Oak Road. Weil, that’s easy. I'll just
send both pawrs out to the house.

how you like them, and send back the
ones you don’t want.”

Maybe it was -poor salesmanshlp,
but maybe it wasn't. The merchant
—if he had been in that line all his
working days, he must have been
(there at least a quarter. of a century
i—had plenty of time to size us up,
and evidently we looked decept and
respectable. Furthermore, he didn’t
have to risk a cent’s worth; after ‘we

he wished, to look us up very ‘care-
fully.-

“Why -don’t more people do busi-
taess like that?” was the verdlct we
reached on the way home. .

“A lady to see you,” said the new
office boy. “Phew! I said’ to my
caller. “That's my wife, ““Forgot-all
about it. I’m afraid you'll have to ex-
cuse me; I have an cngagmﬂenf with
her.”

outer office, the Lady was' Waiting
there to suggest that before we went
anywhere ¢lse we ‘ought to iy some
shoes—we both needed them.

“All right,” -1 said; “Where will
we go?”

“Haven’t an_ idea,” replied the
Lady. +“I'm about:* dlsgusfed “with all
shoe stores and prices.”

“That’s bady” I told her, ““but wait
a minute.  Heckson’s handle both
men’s and women’s shoes, and I have
a card here—somewhere—yes, here it
is. This is the man who sold me the
last pair I bought there. - I've been

wanting to go back to see him.” -

So we went to Heckson’s. While
the Lady waited for the elevator to
take her to that-part of the ‘estab-

sorts of footgear, I explained: to
what seeméd to be the floor manager
that I would like to see Mr. Michael,
who had last wmted on me.

“Just a minute,” he said.* “Mr.
Michael’s doing a little work down-
staxrs in ‘the stoekroo‘m TR aall
him.” Before I cotild remark  that
perhaps some other"

the rail. of the stair

And ‘then came !nend m«:hael.'
answer, not loud, but quite clear and
peevish enough for. me to hear:

“For .God’s sake. I'm busy—can’t
somebody else wait on him?”

Biff. I felt exactly as though Mr.
Michael had hit me between the eyes
with a stuffed snowball. I felt cold,
then hot, then lost all desire for new

stepping into the elevator. I grabbed
her by a sleeve.-

“Wait a minute, Lady; we’re in the
wrong place. Now don’t get excited.
Il explain it to you when we get
outside. Oh; yes, just a moment.
I'm very much obliged to you, Mr.
Manager, but please tell Mr. Michael
11 try not to interrupt him any
more.”

“Disappointed? I'm morgtified. Id
almost rather have*no roast at all
than to have a tough one when the
Jackson s come. Honestly, when I
bit into mine, I wanted to cry.
Well, I'm through no more buymg
by telephone from the butcher.”

No sane person could have comfor-
ted the Lady ‘oy maintaining that our
roast of beei had been sweet and juicy
and tender. It hadn’t.: And om this,

of all occasions. ‘The Jaeksons were
new people in our crowd. We ‘had
dined  once with them. This was
their first attempt to mashcate bread
and meat with us.

But I very mach dxshked to hear
the Lady say she was.ghrough with
telephone buying, even i& the but-
cher. He was a good buteher; that I
knew. I had been ‘in- his establish-

Keep ‘em there a day or two, see just 2

\eft he had plenty of oypértlmity if] "

Sure enough when I reached the |’

lishment concerned with “the -daintier |*

shoes. The Lady, I noticed, was just - -

. .| salesmen had always appeared intelli-

-| a-grapefruit with one hand and open-
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salesman |- .
‘would-do just as. veu, ed oyer | -’
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Brmtfo:d, b&cdase of its indusiries and general pragremm “Tras “meter 7
bread line. -But can you picture what weuld happen to Brant{y
ingmen if the factories and: stoges were forced to elose’ .We-¢ _
before hard times would overtake us. 2

-~ Some of us would be caught in the-slump, and the bread line would follém
. Just for this reason isn't it a good policy to spend and. keep as much money in Brant-
' “ford as we can? Isn’t it-up tous to be loyal
Think it over. This is a horrible picture to
-of us want it to happen here. In fact the danger is ‘small,
Y aened if we all decide to Boost and Bu' in Brntford:

ord’s thousands. of“
uldnotallmove

to our - merchants and to-our
contemplatebutithashapmed and’ none

but the danger will be. m‘

glass, place that made it almost a
pleasure to pay the price. To me the

gent, capdble, and courteous. As-an
advocate -of telephone shopping 1
was 4 -little dismayed at the state of!
.the Eady’s mind. - -

As-it happened,’ our meonthly . bxll
from this;concern came to the break-
fast table not more than'two or three
days Jdater: The Lady, playing with

ing hef mail with the other, made a
sound that plainly meant indignation.

“Well; if I ever hated  to. pay a
bill,” she éxclaimed, “this is it. Look
at this:-‘Beef, prxme ribs—$1.50 It
wasn’t worth 50 cents; you:know it
‘wasn’t,”

Yes, I knew it; but there wasn’t
imuch use in saying so. “Just let me
have that bill for a day or two,” 1
said instead. “Maybe I'll get.a chance
to call - up the butcher about' that
item. Don’t suppose it will do any
good,~but T'll. tell him what you think
of him, anyway.”

:But instead of telephoning, I took

ment—a fine, : big, nl_ejhned, jplate-

stroll around and meet the proprietor

.of the whitetiled establishment face to

face. ““We have -been dealing - with
you people for two years,” I- told

mever- had .anything to kick ‘about.

that this particular item on your bill
of yesterday spoiled an evening for
my wife, decided her to cut'you peo-
never to_ try again to do business
es,fough, very tough! And my vnfe
usually keeps her word.”
Investigation began right there. I
.didn’t wait to hear the result, but told
the Propriétor to wfite or call me up
if he learned anything of interest. ‘I
wasn’t looking for much of ex-
planation, to. be truthful, so'I was
rather sufprised the next morning|
when in walked . Mr. Butcher.
“I happened to be down this way,”
‘he explained, “and . thought I'd- stop,
in here at the office to tell you what I

advantage’ of the first opportumty to4

@im, “and-so far as I know we have |/

But I thought T'd just like to tell you |

ple out altogether—fo a time~and |:
w1th ou by telephone. What’s that? |

found out about that beef order. We |-

must have got hold of: hlm ) ¢
called up. - Our :Mr..Bur
waits. on her, and I’ thhk

there s a roast

‘Rhere now wit p
/you want me to, I'll call h.t '.pd ¢

tell her myself 4

“Oh, no,” I said.’
you need bother. abqutdnt Ny mo!
T'll take the responsibility of. éhat
ing Mrs, See’s mind this timé; ##
I.ask of you is that you hold
end. -I think she’ll. ibe:s
pieces to deal with-the bos
!he boss doem’t fallrdown.

“Well, you helpea me * ¢l
Now that I have it, how do 'y

{had a temporary man helping us that
day, and I'm sorry to say Mrs. Sece

it?” ‘I was exhibiting'a; neW: at

s nishings,
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G;af ton & 0., Lmuted—Clothmg, Fur'
ats and Caps.

§ Nyman—iadles Furs and Clothmg
ﬁdy s Lunﬁed—Drugs, Successors to F

Agn_ew_g, Limited—Bods and Shoos.
Chris. Sutherland, Merchant Tailor.

Ete. §

E. H. Newman and Sons—Jewellers.
Grenf’&--Jewellers.

The Wcstern Falr—Mlllmery

F.J. Calbeck—-—Men s Clothes.

Henkle Bros., Lmuted—Clothmg, Furs,
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‘“Looks all right to me. Everythm;
i there, - something - the

the vest. 1
“Fits a little neat there," I volun-

permost buttons, and every time I
took a deep breath it gouged.. “I'm
going to walk in to see that man
somedayanduklnmiihecanﬁx
this thing,” I said. “It seems to me
it ehouldn’t be such a very hard job.”
“Surely,” Itoldyousoed the Lady.
Why didn’t you do it long ago?.’:
The tailor was decent about it. Jnst
send the vest in next day and he’d
fix it right up and send it out at once.
It ‘was sent. It came bnck.
Worse than before.
' The Lady didn’t
i stand my impatience about the thing,
but I assured her man would |
have. “A man” I aﬁ!, “hasn’t time |’
to be fooling. around getting his
clothes altered.. They ought to be’
right when they come home. What'’s
I’:ﬂw supposed to be fo&:n%::luy?
to -see t ow
once m%ﬁm’t make- good
I'm through.”
-1 talked rather plainly at my “hext

calm and reasmrin‘ ﬁﬁr‘t

%oueyoutlnlaﬁemoon.ifyoum
mmgeit.i!:rlw-on. 5

expense. Had ‘to send away for the
mlnrhl? I'm very sorry. Well, I'll

Oﬁ appreciate that; and ‘don’t
wmy ’llbebncknutlal_k i

“All. sight” I.said. “Get hold;o
talking &

that specialist you've been *
about. I don’t know a thing’

ling it.”
-And that,

AMuthliMiﬁ"
“why you haven't had
“I call )

place

meeting with friend ttilor ‘He was | wh

oudid .. wel| cycle
now, Id:dn’twmtyontogotoﬂnt :

deliver
“That,” said Mrs. |

i can service —System

A:idress SA

(Signed) ..........000

MY PLEDGL

As a Resident of Brantford I*Hereby Pledge Hndf

Ist.—That I will Boost Brantford at all timy.

2nd.—That as a Booster I wxll buy, a8 fu
- sible, everythmg I need for myself or
" family, in my home city.

—That I will, where possible, purchase Buut-"
ford-made goods in prefefence to ‘nﬂu
manufactured in other cities or towu.

4th.—-Tha:1t g} wilb:n et\;ub:y occasion, urge my
and neighbors uy in B ntf
Home Andustries. & < i e o

3.
Secsesasrssssensdncierned
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M. E Long, Furmture Co.,

Dominion Ilouse Furnishing Go. Furm

ture and Clothing.

Howie's—Heavy and Shelf ml‘ .
W G. Hawthorne, Blcycles an%rting

Goods.

E. B. Crompton
ment Store,

Iﬂnoleums, Etc.
"ﬁ:‘;.‘:s.t‘;.?ﬁ“m

& Co.. DrvGoods.Blltsk
& Co., anhd,Doprt-

oot :&-\‘-,‘,Q-; iy

The Crompton Grocery, Puxe Food Store.

' L. Petfjt—Millinery. M 0 B C. J. Mitchell, Automobiles and Snottinx
Clark Lampkin Co.—Milliners. et} ,
Joseph M—Hamess Maker.

w. L. gughes, lelted—-Ladles Wear.

Ludlow Bros —Clothing,
Shoes.

A. C Percy—Gents’ Furmshmgp.

2 G ‘Townsend—Boots andShoa

]u»nrl and kick up such
k' in the Liberal club

ime ago. and nst know ‘ Gordon Bl’andel—Drugglbt
i!n(if()m;n;(:)v;wlu‘a. d  with Neill Shﬂﬁ CO.—BOOtS and Shoes. 2
e s Tip-Top Tailors—Men’s Clothes.
Wiles & Quinlan—Men’s Furnishings and A N. Pequegnat—Jewgller. : ,
TORIA Clothing. Bro | ‘The Scotland Woolen Ml Stores-Mer's
i y e 2 b &2
e suc cuntn Levy’s Listited—Ladies’ Ready-to-Wear,  MicF Gents il |
rOver e i S : B : : o
g Northway & Co.—Ladies Wear and Lin- T A. Sqnire—Shelfand I-Ieavy wm
- gerle: - | M. E Buck—Millinery.

D P e

¥ W. Burgess, Furmtnre and House Fnr- b

‘ The Brantford Willow Works, wmow"
- Furniture.

R. i.ﬁ;d;er, ’Fumiture and House Furniqli-»
: Shenpard & Co.--Shoe Repairers. i
J.'T. Sloan—Real Etﬁte, Auctioneet, Des

livery.\
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