DE YOUR OWN

A $10,000.00 SUMMER

T KING FENCE GIVES YOU

Next year you will earn an excellent income;
gain hands-on business experience

and have the opportunity for management
advancement.

RUN YOUR OWN BUSINESS

You will be marketing residential fence
systems and managing one installation crew
in your own protected territory. You are
responsible for the entire business cycle.

SHARE THE GROWTH

King Fence Systems Inc. is one of the fastest
growing fence companies in Canada.

Our eight years of experience coupled with

a professional approach to expansion means
growth opportunities are yet to come.

A fully protected territory; complete training
in every facet of fencing and financing
assistance. Our team of knowledgeable
experts are trained to guide you in your own
business. Remember, you're in business for
yourself, not by yourself.

WHAT WE'RE LOOKING FOR

You have a dynamic take charge personality
You have a results oriented attitude who likes
to see concrete results for your efforts. No
experience is necessary, just the willingness
to learn and to lead.

WHAT YOU DO NOW

Positions are being filled rapidly. Go to your

nearest Student Manpower Office and ask for
a King Fence Systems Inc. application

& @ HAMILTON e+ BURLINGTON + OAKVILLE
MISSISSAUGA + MILTON + BRAMPTON
ODBRIDGE * ETOBICOKE * NORTH YORK
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KIN G FENCE SYSTEMS INC.

F)r years now, most people ~
av i

who have needed

financial services seem  ¢™*
to have thought no
further than their local
bank or trust company.

They've always made
their deposits in one
place—and they rarely
wonder if there might
be a better way.

It's almost as
though they've been
conditioned from
childhood.

annual chequing or credit
card charges are?

Are you getting maxi-
mum interest on your savings?

o e Lhebankshave haditthei
panking habi o=t 0w way long enough.

Do you know what your  profits amongst their share-
holders—but those share-
holders are not necessarily
customers of the bank.

P cumbersome as the major
banks and trust companies.
We can r¢ 'up(mJ to your
needs faster because
decisions are not made
& in some distant head office.
That's why we lead
the way in offering more
innovative financial
services.

2 2 None of our members
ever lost money with a
Credit Union.

In all the years
that Credit Unions
have been operating, there
has not been one single
case of one of our members
losing a single nickle.

Today's Credit Unions are
financially sound and insur-
ance on deposits is every bit
as strong as with the major

How much did you pay
for your mortgage or your

Every Credit Union member  banks.
is a shareholder.

latest personal loan?
Did you get the best gos-
sible rate for your RRSP?

For people who care
about money, there is an
alternative.

possible.
More and more people

are discovering that individ-
ual Credit Unions can very
often outperform the major

Why?

Credit Unions don't have
outside investors. Each and
every member is a share-
holder—and profits are used
to offer members the best
terms and interest rates

That's one of the reasons
why Credit Unions oper-
ating in Ontario have more
than tripled their business
banks. volume since 1973.

Yes, you can become a
member. Call this
number today.

978-5505

If you would like to know
more about Credit Unions
call us now.

We don't suggest you stop
using your I()caf%ank alto-
gether. But we do think you
should open your eyes to
what else is available.

Unions have very different
business philosophies.

Because banks and Credit  Credit Unions were first with
daily interest and automated
teller machines.

Compare us product for
product, service {or service.
And we think you'll agree,
the banks have had it their

Like most other busi
nesses, banks share their

own way long enough.

Credit Unions are not as

UNICOLL CREDIT UNION

Universities and Colleges Credit Union

Curtis Lecture Halls, Room 112, York University, Downsview
M3 1P3  Tel 736-5052

Member o the Ontano Share and Deposit Insuranc e Corporation

Credit Unionss dWhere you're more than a customer, you're a shareholder.
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Georgia’s REM offers unique
vision of life in rural America

By WALTER RINALDI

R.EM,, the Athens, Georgia quartet,
brought their ““Lifes Rich Pageant™
tour to Toronto’s Massey Hall
October 26 and 27 to a capacity

crowd affectionately referred to as

“Remmies.”” According to BASS offi-
cials, when the first show was
announced, it took a mere 45 min-
utes for the show to be sold out.

The band is a powerful and
emotion-filled unit with Michael
Stipe (lead vocalist) at its helm.
Stipe’s energy on stage is reminiscent
of a young Joe Cocker. From his
stovepipe hat, to his tie-dyed t-shirt,
Stipe bounced around on stage like a
graceful psychotic.

The band highlighted their latest
album *‘Lifes Rich Pageant™ (on IRS
Records), and dipped into their past
three albums to give the audience a
well-rounded overview of their
career.

Songs like “*Superman,” *‘Cuya-
hoga,” “These Days,” and ““Fall On
Me” (a song that began its life as a
protest about acid rain), all from
their latest album, as well as songs
from past albums, like *“Pretty Per-
suasion,” ““Can’t Get There From
Here,” and **So. Central Rain (I'm
Sorry)” showed the band’s astute
power to captivate an audience. The
final song of the evening (**So. Cen-
tral Rain™) was performed by Stipe
and Peter Buck on guitar, stunning
the audience into complete silence

LLIYY

until the song was over.

Visually, somewhat indistingui-
shable images were constantly
flashed onto a black cyclorama
behind the drum kit. Visions of rural
America, trains, staircases and
weather vanes filled the stage with a
barrage of white, green and blue
lights. The visuals were for the most
part very effective, although some of
the images were occasionally lost in
lighting effects.

The performance was quite an
exciting offering, even though the
sound in Massey Hall was piercing
and inaudible at the best of times.

In the past, Michael Stipe has been
criticized for mumbling his way
through songs. In concert he shrieks,
growls, attempts to play harmonica
and mocks Reaganomics, but not
once did he purposely mumble.
Unfortunately, becuase the sound
was so bad, the first half of the con-
cert sounded like one long mumbled
attempt to sing clearly. To set the
record straight, before Monday
night’s show got started the sound-
man fell and broke his leg. After the
band re-did its first song the show
went on, pleasing a very receptive
crowd.

It’s curious to see how far these
Georgians can go in the future, now
that it seems they are no longer res-
tricted to cult popularity. Heavens
no. . .not total commercial success!
Let’s hope not. R.EM. Is too enjoya-
ble to see them go top 40 popular.

Stupid directors treat audience
like idiots, Bentley tells students

By KEN KEOBKE

Eric Bentley has a habit of starting
arguments which often continue for
weeks after he's left the room. Speak-
ing to a group of York theatre stu-
dents last Friday, he criticized what
they study and how they study, find-
ing much of which is done in modern
theatre an insensible mess.

Bentley is in a position to do so. At
70, he is recognized as a world expert
on theatrical criticism, a leading
Brecht scholar and translator, a
playwright and performer, and edi-
tor of over two dozen anthologies.

His discussion with York theatre
students, part of a weekly Primetime
series, began with challenging the
role of the director. The director in
theatre is, historically, a recent phe-
nomenon. A hundred years ago, the
principal actor directed the play.
Later, it was the stage manager or
the playwright.

Bentley ties the current omnipo-
tence of the director with the evils of
the cinema where the director,
beause he so precisely chooses what
the audience sees, becomes the
author. A screenwriter provides a
storyline, but it is vague when com-
pared with the thousands of deci-
sions made by the director. This is
even reflected in the legal agreements
which give the director, and not the
screenwriter, ultimate control over
the project.

ATTENTION ALL
ARTS WRITERS:

We are holding an Arts Writers meeting on Monday,
November 3 at 5:00 p.m. New writers as well as old
hacks are urged to attend. We will discuss policy, the
future of North American culture, and the Bring Back
Bob Eubanks Lobby. So come to 111 Central Square
and look fer Kevin and Angela.

According to Bentley, this sense of
self importance leads the director to
interpret the play and give his con-
cept, a word Bentley detests. For
example, many directors attempt to
popularize classic works by reinter-
preting them.

Bentley points out that few people
have ever seen the most famous of
plays, such as Shakespeare's Hamlet.
Why update a work when few have
seen the original? asked Bentley. To
do so is unnecessarily treating the
audience as idiots, he said.

He is particularly opposed to the
fashionable trend of setting plays in
more imaginable locales to make
them more accessible to the public.
Shakespeare had never visited Ven-
ice when he wrote Merchant of
Venice. He chose that city because of
its exoticness. Likewise, when Brecht
wrote The Good Woman of Setzuan,
he was under the impression that the
province of a few hundred million
was a small town. Bentley says that
*directors shouldn’t be stupid—but
they are.”

He believes that the role of the
director should be to render the play
“transparent’’; to let the audience
experience the author’s work with as
little interference as possible. **Sha-
kespeare must be turning in his
grave, but unfortunately that's all
he’s turning in . . . He can’t be here
to defend himself,’ Bentley said.




