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compete with Monireal dealers, beeause
the rate in Toronto is much higher.”” 1t
does not seem that this state of aflhirshas
experienced any change since the motion
of February, 1874, notwithstanding the
alleged entry of goods at ‘I'oronto- of the
over exporiations of American firms at
reduced invoice values already treated of
in our columns. '

GOVERNMENT LOAN.

We noticed in a late number the sug-
gestions made by some of our contempor-
aries that efiorls should be made by the
Government to induce our own people to
subscribe for the loans which it may from
time to time require, and which it was
supposed would be suceessful.. ‘We ealled
attention to the fact thal for several yeurs
an opportunity has been afforded to all
disposed to lend money to the Government
to obtain Dominion 5 per _cant stock, and
we adduced a late return whieh we found
in the Oglicial Guzelle as evidence that the
aggregute invesied in such stocl was only
$199,900. We have since ascertained that
the return on which we buased our state-
ment had reference to the post ollice
deposits alone, and did not comprise the
amount transferred to the 5 per cent
stock, whichis managed by another de-
partment of the Government, The result
of further enquivies_is that since the
establishment of the transfer system,
there: has been - transferred from the
Post Oltice Savings Dank into Doniinion
stoels, $2,045,200; apwards of one million
of which has been redeemed, being about
$1,000,000 at the credit of the investors.
It is to Le observed ' that, although we
have used the term * Dominion Stock,”
which is the name by which il is desig-
nated, it is not what is generully under
stood as stock, as the government redeem
it on a notice of three months. We have
thought it desirable to correct the error
into which we had fallen from assuming
that the Post Olice Savings Bank return
embraced all the money Lorrowed by the
Government at § per cent,, but the sub-
sequent information only proves thal the
Government has oftfered alveady the more
liberal terms to Cuanadian investors, and
that they have availed -themselves of the
facilities oftered to them fo theextent
of over a million of dollars.

U At n Inrge and intluentinl weating of the

- Pictou, N.8,, Bourd of Trade, held the 27th ult,

Messrs. 2. G. Haliburton, of Uttawn, and J. R.
Noonay, of Picton, were clected delegates 1o
the Dominion Bomrd. The Picton Board cor-
dially approved of 'Dr. Fortin's plun for tele-
graphic communication with the Gnlf and ports
of the Lower St. Lnwrence.

OX TIRE IRE-INSURAXCE.

There are iwo points of view from which
tolook at the praclice of fire re-insurance,
firstly, as to the soundness of the princi-
ple itself, and secondly, as to whether it is
a desirable business. - Regarding the prin-
ciple we candidly confess our disapproval
of it, for, although there may be excep-
tional instaneces (in lavge cities espeecially)

‘where a company, [rtom cerlain arrange-

ments, cannot help Lecoming oceasion-
ally overcrowded in its lines, and consc-
quently as amatter of prudence seeks to
relieve itself’ by re-insurance, it is these
very exceptions which prove the rule we
wish to uphold, viz.:  that re-insurance is
only strictly legitimate from prudential
motives, and should not be indulged in as
a means for secuving or incrveasing busi-
ness. It is evident that by re-insurance a
company assiumes an extra liability, inas-
much as it guarantees a groater amount
than it deems wise to carry, und virtually
insures the sum or sums it places in the
re-insuring ollices.  Qur theory is that an
nsurance compary shouldonly write what
it means to retain, in which we are sus-
tained by many of the best underwriters,
and the sume has been for the most part
carried out on this side of the Atlantic so
far, though we rvegret to observe that the
desire to obtain the control of the business
of large firms by some companies or their
agents has begun of late to increase the
necessity for re-insuvance beyond the
legitimate limits we have named above. In
Great Britain, on the other hand, re-insur-
ance for a long period has entered into the
ordinary business of fire companies, even
those oftices that disapprove of the prinei-
ple having been forced to comply with it,
and this difference between the methods of
the old and new worlds in this respect
arisesin a great measure from the opposite
characters of the iuhabitants of each, and
the cirenmstances surrounding them. In

England there is almost a rooted antipa..

thy to change, and, further, insurers have
such perfect contidence in the stability of
their companies, some of which were in-
augurated when fire insurance was in its
infaney, that they see no just cause for
dividing their risks, however lnrge, unless,
perhaps, as a matter of friendship, they
give @ share Lo more than one company ;
still ‘they prefer to have the nuwmber of
their policies as small as possible, in order
to save trouble in acconnts, and it is not
at all uncommon for a merchant in Lon-
don or liverpool to hold a policy for
£30,000 or £40,000 ($150,000 or $200,000),
and even more, issued by a single oftice,
leaving the Intler to dispose of what it
does not' desire to hold.: We deprecate

this system, but it has grown up with the
business and would . now be extremely
dillicult to alter; and, while entering our
protest against what we believe to be an
evil, we are willing to admit that to a
certain extent good has come out of it, as
it has helped to preserve the tariff by
destroying much of direct competition
among the oflices. On this continent
affairs wear another aspect, for here the
people have not, as & mass, that objection
to change commonly met with in the old
country ; and again, insurvers have been
so accustomed to see the disastrous ter-
mination of 50 many five offices that they
only put a moderate amount into any one
company, and hence the oflices are not
aslked to aceept the hieavy lines so preva-
fent in England, and, consequently, do
not require to re-insure to anything like
the same extent.

We maintain that it is more in accord-
ance with equity and sound business
principles for a compauy only Lo take up
the line on every risk which it considers
sale o carry; and, proceeding io the
second part of aur subject, there can be
no two opinions in our judgment, that it
re-insurance is to be practised at all the
only way in which it ean be desirable, or,
in other words, be made to pay, is Tov it
to “be veciproeal.” It is ‘but natural to
suppose that if  office “ A" wishes to
secure good business from oflice “ B it
must tender an equal proportion in re-
turn, otherwise © B will take its surplus
lines elsewhere where it will receive “ quid
pro quo,’ unless indeed it unloads itselt
at ¥ A's?” expense of those risks which it
does not. care particularly about, and
merely accepts as an inducement to obtain
other first class business, not under the
circumstances feeling bound to allow
“ A7 to parlicipate in this latter. That
this should be so must be manifest to all
who know anyt;hing of mercantile matters,
and it is for this reason that offices doing
simply a re-iusurance business in England
have not found the same satisfactory in
its results, 'The “ Tlome' of New York,
oneof the strongest American companies,
has recently decided, after ten years trial,

~towithdraw from the field, not having been
able to oblain a suflicient amount of
direct business to reciprocate in re-insur-
ance, and, therefore, not finding the latter
a suceess.  Supposing it were. arranged
by an. insurance - oflice (well- man-
aged and doing a prolituble business) {o
gve areinsuring company a certain pro-
portion of each and every risk taken by
the former, then the two would prosper
side by side, but this'is not-the case; the
direct oflice. can and does carry all it can
take on the very best property with per-
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