
Appendix C:
Glossary of International Trade Terms

Exporting is more complex than selling in a domestic market. You'll know better what's

going on if you understand some key trade expressions, techniques and requirements.

Among these are:

• the laws, regulations and practices governing your product or service in your

target market;

• export documentation, including invoices, bills of lading, certificates of origin and

health and safety certificates;

• tariffs, customs duties and processing fees, as well as taxes payable on your shipment;
• export-related services offered by brokers, trading houses, agents, freight

forwarders and insurance companies;
• how to label, pack, transport and store your products; and

• payment options such as letters of credit, bills of exchange and open account

transactions.

General terms
International trade carries its own particular terminology. The following are general trade
expressions that new exporters will encounter in published sources and trade discussions.

Anti-dumping Duty: A special duty imposed to offset the price effect of dumping that has
been determined to be materially harmful to domestic producers. (See also Dumping.)

Counter-Trade: A general expression meaning the sale or barter of goods on a reciprocal
basis. There may also be multilateral transactions involved.

Countervailing Duties: Additional duties imposed by an importing country to offset
government subsidies in an exporting country, when the subsidized imports cause
material injury to domestic industry in the importing country.

Dumping: The sale of an imported commodity at a price lower than that at which it is
sold within the exporting country. Dumping is considered an actionable trade practice
when it disrupts markets and injures producers of competitive products in the importing
country. Article VI of the General Agreement on Tariffs and Trade permits the imposition
of special anti-dumping duties against dumped goods equal to the difference between
their export price and their normal value.

Export Quotas: Specific restrictions or ceilings imposed by an exporting country on the
value or volume of certain exports designed, for example, to protect domestic producers
and consumers from temporary shortages of the goods affected or to bolster their prices
in world markets.

Export Subsidies: Government payments or other financially quantifiable benefits
provided to domestic producers or exporters contingent on the export of their goods
and services. GDP/GNP (Gross Domestic/National Product): The total of goods and
services produced by a country.

Subsidy: An economic benefit granted by a government to producers of goods, often
to strengthen their competitive position. The subsidy may be direct (e.g. cash grant)
or indirect (e.g. low-interest export credits guaranteed by a government agency).
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