
othonviso do in as many years. If every liouse were
a fliiild member at liearr, as well as in fact, we eould
hell) y<»n as you liave never heen helped before.

Just as you have some retail mereJiants unwillint.-
to eo-operate with you, we have wholesalers taking
the same attitude. We believe that present day evils
are due to a lack of proper conception of the value and
necessity of getting together.

The Whi.lesale (iroeers' Tluild is the onlv ori-an-
ization on record as supporting- and backiuii' np the
work you ai-e doinj;-. Then why not use vour influence
in this dii'ecti(.n, lu'cause if you did vou could more
(juickly eliminate the unfaii- 'onditii)ns that i>revail
and more easily combat the evils that are j-rowin,;:;—
in an 'ffort to put you out of business.

There is a tendency on the part of some manu-
facturers to secretly sell some favored few; on a basis
that puts you at a great disadvantage. Such conduct
is unfair and dishonest. It can only have one ultimate
result, viz., driving out of business many honorable
merchants.

For my pnvt, 1 say t(t the manufacturers, "If vou
sell a few on a favored basis, for heaven's sake sell all
on the same l)asis. Don't drive ninetv-iive per cent,
of tlic trade out of busines by making- it impossible for
them to compete!

This is not the time or place to be i)ersonal—but I

know manufacturers ai-e not playing- the game fair.
I know of manufacturers who are throwing vou down
—why do you stand for it? Such a situation is al)so-
lutely nidefensible; but still it is being done and you
stand for it. If any manufacturer or })roducer thinks
Iw can do business at less expense than doing it through
the wholesaler, I always advise him to cut out the
wholesaler and do his business direct—but the most
successful and largest manufacturers in the grocery
trade do their business through the wholesaler because
they get the biggest distribution at least expense.


