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ANADIF
c PACI

The only direct ine between

Atlantic and Paeifie

To all Points in

Ontario
Quebee
Maritime
Provinees

ENGLAND

EASTERN AND NEW
STATES.

ALL NORTH PACIFIC COAST AND
CALIFORNIA POINTS.

Through Tickets on Sale at all Ticket
Offices to

China, Japan
Australia, Antipodes

First Class Sleeping Cars on all

Through Trains.

Tri-Weekly Tourist Cal
anti West Bound.

both East

Our Dining Car Service is unequalled

For tull information apply to any C. P.
R. agent, or to

C. E. McPHERSON.
General Passenger Agent

H. W, BRODI
Asst. Gen. Pass. Agent.
Winnips

Man

almighty dollar that they are after,
The minute you enter thelr place of
Lusiness you discover that air of iIn-
depsndence of poor management on
thelr part which will impress you that
this class of merchant will never be
among the rich and prosperous ones.
#ull, you will always find them the

busiest people on earth. They can find
no time to talk business with you; they
must wait upon every customer that
enters their place of business. They
will let their clerks stand around and
look on and will make it a point to do
this, especially. if you are waiting to
see them. You are wishing that they
would give you a few moments of their
time, 8o that you could go about your
business. At last you succeed In get-
ting their attention; you are in hopes
that nothing more will occur until you
are through, but, to your sorrow, some
old woman comes In to see about some
over-charge on her last month's bill;
this must be straightened out at once.
Your man is gone. This transaction
takes another half hour of your time,
end still you are waiting. Meanwhile
you become impatient at the way you
are served, and finally your patience

Office: 391 Main St.

THROUGH TICKETS

TO ALL POINTS
EAST
WEST
SOUTH

California and Florida Winter Resort
Also to Europe,
Australia, China and Japan.

Tel, 1446,

Pullman Sleepers,
All Equipment First Cl;

For further information apply to
H. SWINFORD, General A‘enl. 1 Main
street, Winnipeg:
CHAS. 8. FEBE, General -CMM' and
Ticket Agent, 8t. Paul, Mins.

becomes exhausted and you leave the
place In disgust, feeling that a half day
has been lost, swearing vengeance on
such a man, and resolving in your mind
that you will get even with him for
causing you to lose so much time.

1 do not wish you to misjudge the
trade in any way, but the great major-
ants among the retall trade
¢ are lax in their methods of
doing business. I have had exp
with one man who I8 noted for his dis-
courtesy to the travelling man. To such
an extent has he carried this that very
few of the fraternity will call on him.
Many a man who has paid his first visit
to him has been nnurvlv bluffed out, I
heard of this gen n some time be-
fore I paid him a \I-n and with a firm
resolve I determined to stand his bluff
and sell him goods, which
have done since. His insol
enough to cause many a man to turn
on his heels and leave, or cause him ta
say things that his mother never taught
him to say, but as he o »~u|\0v| 1 was
as good as the emerge alled for
o tumbled to himself and bought a bili
of goods and has been on the best of
terms with me since.

The merchant who will not sp:
time enough to extend the hand of wel-
come to the travelling man, and, if he
fa busy, to appoint a_time when he can
be seen, lacks good business judgment
ond cannot expect to succeed in busi-
ness. The most prosperous business
men are those who use a lot of policy
in their business transactions. Some lit-
tle think of the value of the travelling
mhn's time: at the same time, if they
had men on the road, they would ex-
pect them to earn thelr money

Another great lack of business judg-
ment on the part of the merchant Is
the way he treats his business corres-
pondence. He makes an order by mail
which 1a not fully understood by the
party receiving it, which necessitates
corréspondence before the order can be
filled. This causes delay in the ship-
ment of the goods. The retailer, in
sending the order, imagines that the
manufacturer or jobber should know
exaotly what he ‘wants when he has
stated that he desires the same amount,
style, pattern, etc., that he received
several years before. He thinks that
the party recefving the order should
remember about It, and when the ans-
wer comes back to him for fuller ex-
planations in regard to time, etc., he
treats the letter with contempt, curses
the entire outfit, and declares he will
never trade with that party again.and
does not reply to the request. Time
rolls on, and the recelver of the order
notices that he has received no reply
from his customer, He writes him an-
other very polite request: still he does
not get o reply. Mr. Retafler says to
himself: “Let them look 1t up If they
want to know so bad.”

Finally, the house, not hv-m\n( from
their customer,  write know
what Is the matter, !h(l\l(ln( his letter
may have been miscarried. Mr. Re-
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FAMOUS

BEST BY TEST

The most popular Cigar made for

Man's enjoyment.

A rich, mild Havana Cigar, made
by

judges of good tobacco everywhere,

good on purpose, and smoke

Wlestern
Cigar Faectory
WINNIPEG.
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NO. 10 CASH REGISTER.
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All enterprising merel
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This 1s & good and useful art.
fcle. Send us your order for one
of these for the busy fall trade.
Also send us, your orders for
Wrapping Papers, Heavy Bags,
Shot Bags, Hat Bags, ete

stock celebrated 20th Century
Oyster Buckets.
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more particular
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bin

It is & hard matter to decide what
remedy could be applied to the better

all do not ha

contemplating

a profession.

vith fire In his eyes
and countermands the order, and places
the order elsewhe

and fully describes At
1t 1s shipped promptly.

He now makes it a point to interest
every travelling man who comes along
in his story about the treatment he has
received at the hands of this particular
when the entire fault lay with

doing
take a thorough business course, the
eame as a man does to fit himself for
I think that we would

this time he is  what they undertook.

country lack the
training to make

100 per cent. in
markets.
Onium  declined

There are so

same {deas about
the way business sbould be conducted. New York
1 suppose it will always be so as long
as_the world lasts.

My idea, however, is that every man
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then have a much better class of busi-
ness men who would make a success of
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them successful.—

Oklahoma in The Sample ¢

ase,

Ilrudthh! on sistahs,” sald old Par-

, “ef de church bell attract-
ed ]»e-ux‘h- lak de dinneh bell de pews
would be filled in two minutes after de
fus’ ringin’ !"—Chicago Dally News,

the
business

anced fully
leading Ameriecan

New




