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¥K=="To City, Town and Village Dwellers in Ontario

Keep hens this year

GG and poultry prices, the like of which have
seldom or never been experienced, certainly
make it worth anyone’s while to start keeping

hens. By doing so you have fresh eggs at the most
trifling cost. At the same time you have the splen-
did satisfaction of knowing that vou are doing some-
thing towards helping Britain, Canada and the
Allies achieve victory this year.

Increased production of food helps not only to
lower the high cost of living, but it helps to
increase the urgently needed surplus of Can-
ada’s food for export. It saves money other-
wise spent for eggs and poultry at high prices,
and saves the labor of others whose effort is
needed for more vital war work.

The Ontario Department of Agriculture will give
every possible assistance by affording information
about poultry keeping. Write for free bulletin which
tells how to keep hens (address below).

“A vegetable garden
for every home”

Nothing should be overlooked in this vital year of
the war. The Department earnestly invites everyone
to help increase production by growing vegetables.
Even the smallest plot of ground, when properly
cultivated, produces a surprising amount of veget-
ables. Experience is not essential.

On request the Department of Agriculture will
send valuable literature, free of charge, giving com-
plete directions for preparing soil, planting, cultiva-
tion, etc. A plan of a vegetable garden, indicating
suitable crop to grow, best varieties and their ar-
rangement in the garden, will be sent free to any
address.

Address letters to ‘“Vegetable Campaign,”’

Department of Agriculture, Parliament
Buildings, Toronto.

ONTARIO DEPARTMENT OF AGRICULTURE

W. H. Hearst, Minister of Agriculture

Parliament Buildings, Toronto
1
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CONDENSED ADVERTISEMENTS

“ Positions Wanted,” 2c. per word;: ''Positions Vacant,” ' Agents or
Agencies Wanted," 3¢c. per word ; other condensed w.dvertisements, 3¢,
per word. Minimum charge for any condensed advertisement, 50¢. per
insertion. All condensed advertisements must conform to usual style.
Condensed advertisements, on account of the very low rates charged for
them, are payable in advance.

THE SIMPLE ANNALS OF A SUCCESSFuUL SALES-
MAN.—(How he made his opportunity.)—The most import-
ant thing a salesman has to sell is his services, for consider,
when the salesman sells his services he has disposed of his
most valuable asset. If he puts this sale over right, the rest
follows as a matter of course. Listen to the story of a sales-
man who sold his services well. Mr. H. was a clerk in a
financial office in a small city in Canada. His equipment
was simple—a fair education and an indomitable ambition.
Like many good men he felt sure there was a better place and
a brighter future for him somewhere, and he was content to
abide his time, only he was determined not to wait for his
opportunity but to make it. Casting about, he learned that
successful life insurance soliciting was a very lucrative pro-
fession. He could not afford to give up his job for the mo-
ment, so he devoted his time to study at night. In brief, Mr.
H. soon mastered his subject and found he could increase
his income considerably by writing insurance in his leisure
moments. In a short time he felt he was justified in giving
up his position as a clerk, and arranged to come to Toronto
and connect himself with my agency. From the start he has
made, he should earn $5,000 a vear with comparative ease.
What is the moral? Had he not been stirred by ambition,
had he not been willing to sacrifice a part of his evenings
to better himself, he would still be earning $75 to $100 a
month. This is a human document from life and only one
of many we will be glad to show. We have a few good
openings for applicants of unquestioned integrity and with
the highest grade references. No others will be considered.
Give full particulars of vour business career in making ap-
plication. W. A. Peace, Branch Manager, Imperial Life As-
surance Co., 20 Victoria St., Toronto.

MOOSE JAW RENTAL AGENTS.—The Ralph Manley
Agency, Limited, Walter Scott Block, Moose Jaw, handle the
renting of Moose Jaw Improved City Property. Their facili-
ties permit them to rent and re-rent property as well as lock-
ing after collections and any necessary repairs. Established
1908. Correspondence solicited.

WANTED, by married man, age 37, position as Office
Manager, Secretary-Treasurer, or in charge of Accounts
reliable Manufacturing concern. At present employed in offi-
cial capacity Accounting Department Railway Company.
Qualified to act as Traffic Manager. Salary required, $2,400.00
per year., Excellent references. Address Box 53, 7he Mone-
tary Times, Toronto.

The 58th Westmount Rifles purchased $10,000 of war
bonds of the third Canadian government loan.

For 1916
Compiled, Revised and Tabulated from Official Reports

9 A list of original purchasers, price and income basis of the
Municipal Bonds sold in 1916, showing purpose, amount,
interest rate and maturity of each issue. The names of the
borrowing States, Counties, Cities, etc., are arranged
alphabetically, by States.

PRICE $5.00 PER COPY

THE BOND BUYER

The Authority on Municipal Bonds
25 West Broadway New York, N.Y.

Municipal Bond Sales
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