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est on his invostment, is proteoted by
law to tho very fullest extent. JIn the
eye of the law the intercst on the lsnd.
lord's eapital is » much more valuable
cousideration than the capital and ivter.
est combined of &ll his other creditors,
If this is uol an injustico we would like
to know what is.

The true romedy for this state of
affairs would be to mako the landlord
vank the same as any ordinary creditor,

By doing this ho would bo in no worsv; )

yosition thau any other creditor, and if
he cvon lost his ront, he would, as we
bave befora pointed out, only have lost
the intercst on his investment. There
wonld, however, bo no need for this, the
effect here would bo the sawoe as it is in
the United States, where this law hns
been in forco for yenrs; tho landlord
wonld either get Ins rent paid in advaneo
or have himself secured from loss beyond
& peradventure,  So far as the landlord
18 concexjnéd, he would not suffer any
gerious loss or jnconvenience by being
place1 on a fair footing with the other
oreditors, while auy ground of complaint
regardiug the injustico of the present law
would be thus entirely swept nway.

As a matter of fact the present lnw is
not only & relic of a Ly-gone age, but a
premium upon unbusiness like habits on
the part of landlords, who know that
they can at any tiwe step iu ahead of all
the other creditors and easily sccure
themselves. Surely some of our poli-
ticiaus onght to have sufficient cournge
to bring this matter up in the House,
and at least have it theroughly venti-
Iated if it cannot be amended. |
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by whioh wo oan support this assortion.
fn tho first place, then, those men are
human, and appreciate human kindness.
In knocking about the world and finding
much selfishuess and rudeaness in it, and
vory little of the kind and unselfish
Cliristian spirit, they lave come to be
vory callous to colduess nud unkinduess;
still they can fully eppreciate courtesy,
and will always be grateful and willing
to aid you in romombrance of it.
Iu tho second place you can learn
wuch from travollers if you will. They
bring now idons ; thoy go from ovne part
of tho conntry to tho othor, and it is their
constant aim to keop up with the Trade
fully. They aro usually possessed of
keou observing minds, and give you
hints well worthy of adoption. Always
look over their snmples, tako their prices,
ratos, eolc,, even though you do not
require o buy just at that time. Nover

that I roprosent * Savery,’ the greatest
neodle manufacturer in Reddich.”

“Yoo, I mn quite nware, but 1 require
nothinyg in yowr way ; besides [ do with
Boryell & Co., and they sorve me very
woll indeed.”

“ But perhaps you will be goud enough
to look at my snmples, vir ?"

“I toll you, man, I'm quite full. You
annoy we with your persistouce,”

“But if you were just to favor we
with 8 lovk. eir, I think au order might

“I'll give you an order.
shop 1"

“Cortainly, sir,” said Harrup, ns he al
onco bado the man good morning, and
mdo n speedy oxit by the lower door;

Leave 1wy

j but only to retnrn sud ro-enter the shap

by the upper door, addressing the tmun as

though ho had never seen him vefire «
“Good morning, sir: I have the houor

of ropresentinyg Savery & Co., of Reddich,

be too busy to do this, for by this means 1y the needle trade. I hope to do a littlo

you are gaining information thnt will bo!

of direct profit to yon. Yon ure posting
yourself in styles, prices and grades:
when yonr next purchases are needed,
you will know the advantages yon hnvc"
gained through the traveller, :

To hiave the good will of the commer- |
cinl traveller is n good omen for any
dealer. They are a class that have their
peculiarities, it is true, but as & vule,
they are smart, iutelligent men, and
walking cyelopreding in their trade. It
is their capital to know all about their
business, and to make friends with all.
These men can help the retailer by giving
him valuable information, as we bhave
saud, and also in many other ways. Thdir
lot 13 a laborious one, their efforts are

often but little aprreciated.

Tho retailer .

business with you."

“Coufound you, sir! you were hore
ouly this very minute!”

“Yeg, sir; I then had the honoy of
tuking a very small ovder from you, which
I hope was duly excented to your entire
satisfaction 2 Any favors of n wore
business-like and profitable nature ghall
hiave equally prompt attention.”

Tle customer burst into a loud laugh,
aud the tide was turned ju Harrup's
favor, for the shopkeeper cleaned a place
on his connter for the cowinyg patterns,
aud said,

“Well, you're about the most chevky
and original traveller 1 ever met with.
But, come, to reward your pnnctuality,
I"ll even give you same sort of an order,”

Out cane the ueedles and the order

who remembers this, and who does what | book, and u small order, which eventually

—e e e --—=*ho ¢an to make this hard lot ensior, will jed to larger ones, wus soon booked, and

THE COMMERCIAL TRAVELLER.

ON A COURTEQUS RECEPTION,

The importavce and valus of & cour- '
teous reception to all commercial travel-
lers is by no means as generally appreci- -
ated ag it should be. Many dealers grow
very impatient st interruption of this
kind, and from thoughtlessness—we ave
sure it can merit no bharsher name—
greot travelling woen with coldness, if not
sbsolute rudeness of mavner. This isi
altogether a mistake. A courteous
reception should always be shown to the
travelling salesmen from the houses
which carry your line of goods. 'There!
are several good and suflicicnt reasons !

i surely not fail of his veward.— Buokseller ; the seller and the buyer parted, equally

and Stationrr, ‘plensed with ench other. To this day,

; : i these two relute tho enrions and original
PERSEVERING TRAVELLERS : method of Harrup's introduotion.
: Harrup, like Johuson, the subject at
Auother iustance of perseverance, | O former anecdote, was an original,
which wet with its due reward, is recorded ! 11 depend upon it, these .ve the men
of & sharp young fellow in the nccdle’“’ho make the most suceessful cowmer-
trade from Redditeh, who waited upon a i cials.~ Leaves from Sketeh Book of a Com-
gevtleman at Newark. 'I'he customer’s ' rreial Traveller.
shop had a door for entrance and exit ut Iug ‘Knights of the Maceabees of the World,

each end. | —which 15 the imposing name of a secret co-op.

Harrup, the commercinl, called on this t erative life “msurance’ organization in Canada
worthy one day, and, after the usual .; —met at London, Om.: last week, says the New
introduction, the following conversation ' York Insurance Chromicle. and expelled W, D.
took place :

l McCloghlan, the Mac whe avented the Macca-
* But yon are perbups not aware, sir, l other Macs.
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bees, and he now proposes to expel ail the




