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cast, aid iwooden buildings. Note.-
Wlhen any building is occupied by more

than one tenant the highest rate appli-
cable to the greatest fire hazard shall be

applicable to all. Buildings in course of

construction to ha rated iu the meantime
at the minimum of their class. The min-
imum rates per $100 on bath buildings
and contents are as fallow:

chaimccptain, St. Rohc s,
St Lewis, .JaCquis
Patace, St. cartier, St.

DECfP- ea ,jatui ntd
DRS îrP- Waris, and Monticiii St. Sauveur

TION° Grandui. (exclusive
Allee ii of Gand
Montcalm Allee),
Ward. Wairil.

1st.2nd.sr. tl.2nd.Srd. t.2nd.3rd.

Dwelligs .... .50 6211.50 .02 .752.00 751.002.00
wlsalle
stores and

I;crâoiuses .. 751.00r.50 1001,252.00 1.502.003.00
Iletausi tores.. 1001.252.00 1251,502,501,502,003.00

In the originally-prepared agreement,
asylums, batiks, chureies, colleges, con-
vents, hospitals, court houses, city, fire
and market halls, jails and schoolhouses
were included i the rate for dwellings,
but it was found impossible to agree as to
these, and tue document was amended
as it nowv stands, the above claiss of build-
inge being laft open for competition. The
folloiig stipulations have been em-
bodied in the agreement: 1.--That the
taking of three year risks for two year

preiniums be discontinued in the district
now specially rated. 2.-That further
insurances withont notice be aiso discon
tinued, except for exclusively wholesale
establishments. 3.-Tlat , trades, fac-
tories or establislments (exclusive of
warkers n iwood) work d y Iiand be
charged ain additional rate of ] (onequar-
ter) per cent to the ordinary retail rate,
and that those worked by steam power be
charged an additional (one-half) percen t.
to the same. The neir rates will proba-
bly go into effect next week.

THE NOBILITY OF TRADE.

The perplexities that come within the rauge
of honorable traffic are many and continual.
But the greatest of these, perhaps, is the didi-
culty which arises from lice prevalence of sur-
rounding fraud lm every branuch of trade. The
holnest and upright mau ai business. often finds,
himself placced in temporary disadvantage, by,
the greater imcediiate faciltiIes for success
mhich others denive from a fraudulent pursuit
of Ite same course of ocenpation. Destitute of
conscience and honor, and tndiffertit to right
principles and the claisis of truth, they cau
moke fase representations wvithiout hlesitation,
and take adyantage of ignorance ivithout
compunction. 'eli habits ai deception oftei
produce wonderful adroitness and >skill in the
management of the deceit. Tue alacriy of the
p ickpocket lu the tise of' the. nicely-concealed
kiife in his finger-riig, often renders bim
more tian a .atch for ancy vigilance. Tue
Skili of the canicterfeiter sometimes almost
delies the most practised poiver. ot'. detection.
And the uncmesled atd viotelt portion f a

nmn Beem for a season, in politics in society, in £4
rade, to triumph ensily over honest and upright for
men in their iiîrsucit o place or gain. The ab
ikelibood of success appears thus to place a we

premium upon fraud. The contest between Co
honesty ad knvery camidst the viried appar- ne
ent disadvantages whici attend upon the su
former is often for a -time extremely unequal. si'
The iconest dealei- vhostruggles forward in the 30
flithful and assiducous employment of bis lawful pO
and honorable opportunities for gain, resolving th
to maintain integrity in ail his transactions, ab
appears ta have but little chance of success, mn e
competition wlith a fraudulaent neiglihor, who ai,
buys without concernl wheLher he shall ever is

ay, and borrows,in enormous disproportion to M
is ovnl ability, of the funds ofothers, reckless ex

whethei they shall ever be restored. To the
one afailure, without the means to redeen the as
sacred pledges of is honest debts is not only ti
a dishonorin trade, but is also a violation of Ih
his.own conscience of right, a result which in- th
ilicis far miore pain upon a sensitive and upright th
mind than the mer pressure of outward dis- th
grace. To the ather fiailire of payment is but v
a source of gain. He readily secretes from bis t
crediturs the stolen proierty in his possession, la
and setles his conscience and his debts at the li
lowest possible percentage ai payment, and then s
chooses ta represent himself as honorably dis- a
charged frot obligation, and authorized to com- it
mence a new career with on entire oblivion of fu
the past. The difficulties of active business, in d
such crcinstances of competition, become very o
'great. The man of conscience, bouesty and te
truth, must ofien be content with the smallest g
gains during the pericd of such a coutest, in .1
the constant assurance of the compensating
fact that the ultimate resuit of' his operations
will show himu tohave bean no loser by his fide-
lity ta trutit and inîtegriy.

There je a principle of honor involved in the
discharge of human business which beams with
keen defiance on the most acctnmtlated power
of fraud, and shines with tindimmed lustre in
the most secret darkness of conîmealmenut There
arc merchants who shrink wilh a noble ablhor-
rence from the contact et decit, and turn their i
bae rjlh jnstant loatitg t'urm ait the delu- a
sive promises of ili-gotttu gain. *Tltey mîiticer
look ipon the tempting cheat, nor hearken ta
its most honeyed solicitations. The intereets
and property of others are as safe in their hands
as in the hands if the dwnîers therecf. Their
promise is a sure secuîrity, and those who rely
iupon thet never tind îîthecselves deceived.
Their friendship ls the very soul of fidelity,
equaily an honor and a pleasnre to those ta
,vbam it is exteneud. Suci tman ara ltae nottili-,
ty of trade. Tue comîity rejoice lu teir
success, and muititudes eot the benelits
which fiw froin it. In influence, and in exam.
ple their intercourse with ailiers is like the
genial dewv of heaven, everywhere descending
and descendiiig only ta fertilize and prosper.
To our young and rising men of business these
men should beexamples and serans stimulants
i buiildicîg upan honorable career.-.N. Y Dry
Goods Reporter

FINANCIAL CONDITION oF THE POPU-
LATON F ENGLAND.

At a recent netng of the British Asso-
ciation, a statistical report, carefully pre-
piared afte Umnths ai mvestigation into the
earnings, cost of living, and savings of the
population of England, was made. 'Tie coin-
mittee having the motter in charge divide the
population inito twro cl.sses-one of operatives
or laborars, and another inuiding thewieailthy
and middle classes. They alsa attempt to
desigrate the amnount spent by each for neces-
saries and lhr luxuries, and the amouînt of a-
nual savings. The commtittee announced tiat
there was a diffarence of opinion as ta Viat con-
stitucted luxuries and necessaries, but they had
conclucded ta include in the former fruit, beer,,
spirits, wincesillç, silver plate, jewelry, tobacco,
theatres, andamusements. The working classes
or Qoperatives 'ware bund to have, anincomelo of

30000,000 Of this £338,000000l as expènd'ed
r necessaries, £5,600,000 for iluxcinies and
out £130,00 wras saved. The middle iicnd
althy classs aggregated £564,000,000 ia-

ine, ai' whici £390,000,000 was expended for
cessaries, and £64,000,000 for luxuries, the
rplius for saving being £110,000000. As-
ming the population of that country to be
,000,000t and changing the amounts from
unds sterli.ng to dollars it will be seen iltt
a average income ai each person annuaily is
out $166, or a fraction less tliai 46 cents for
ci day in the year, and tait the ave'rage
mount expienîded for ail purposes, less saviigs,
$144: annually or 40 cents per day for achit
an, woman and child on the British Islands,
clusive ofIrceland.
The report woucld have bren more ilîterestiîg
siowing the actual condition of the popula-
OUn, and especially of the working people, if
a number of persons incluided in each of
e above classifications were given, Of course
a mass is included in the former class and as
e expen ditures of the miiddle and vealthy are

er.y fcar above the average_ as given, thit of
he laborin class must ha correspondingly
wer, and illusirates ici a general way the
mited subsistence they must receire. Bnt
uall as the amoinit expended for, subsistence
f operatives is, they manage to withiold fron

.a very creditxla sumi for savin,s, whichl
urther illustrates a degree of thrift 'mnder
iscoiraging circimîstances. Froni it it will be
bserved that althougi the poor, as they are
rned, cire not growing poorer, the rich are

rowiccg richer in ce muci larger ratio.-N.
ry Goods iceporter.

MERCANTILE INTEGRITY.
The relation of a man of business ta the party

who gives ium credit, or advances hii pecucmciary
means, or is ipon iisnotes, is of the most lionor-
ble ciaracter. It belongs to a common morality,
s weil as mercantile repitaiton, that a man
hould nt allow sucait party ta sucffer in the lete
egree, or be placed in danger by ancy of his
tc . Rectivse siecclation n t only is proih-

ted, hîct a ulce siîce aI i<ucca ivoucld Saiy, nil
îînîecessary octliy, and everytimg whic iiay
nupair the ability.squarely and 'ni] ta m>eet;all
elan ms. lin the conduct fibusiiness mch is ne-
cessarily afloat, and ·the resilts are nci
aifected hy contingencies which cannot be
ocreseen. Heucerit is al diticult paint tu decide
what a man can witidraw and put by ji a
foroc whicih wili yield notihng lu the great

snatter ofpectciary obligation. The dictata ai
cvisdamt le ta ha sccra ta ha on tic salce sida,

which is the side of honor and iîtegrity. Tbe
neglect oi this lias done much to bring re-
pracch on busimess mon, and ta malte nercan-
tile coaltîiity a burlesque. Therea s oiton crucely
as wvell as disingenuousness in the manner ci
whiicl maien waste m luxurous expenditucres
whiat belongs ta other men's i-wives and chil-
dren, and by thei conseuent insolvency bring
loss, and often misery, oh ose wh [oin every die.
tate of' écmmon honesty shbiuld bind them to
sustain, by securing tu them their (lies. len
miglmt aliosl as well rob on the bighcniiy, gas
defraud such by a great crash, brought an by
extrcaregsiîee and foliy. In this day ai coctly
edifices and rich furniture, and a style of living
to correspond, il takes no insignificant amouint
to make up the proper style a' a marchant
prince ; and if.the mai lias not reached a point
beyond uncertainty, ha may leave other people
to for bis ambitious notions.

This ls quite fiaquently the case, and leads to
great deceptiois in tlhe formation of a basis on
which settlements withl ereditors. aca ta be
made. le comapounds'with a trusting cred-
itor for ten per cent., perhaps, or fifty per cent.
of his debt, and . tius hiolds himseif honorably
relecsed. le subsequently engages in' suc-
cesfil trade, or is emcployed at a larme salary,
or gains liberal remuneration for some employ-
ment of talent and considers himself free and

prtsperous: builds him nîve i hous ;'ýsets

out witit richly.furnished icone and disay
and often mets the' iiäiw hbeie hopei has


