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0 conclude, from the

. aggregate of life business
written that confidence in the

as a whole has not been shaken.
Turning now to the aggregate life assurance in
force and unnpmn“ it with that of the
e find the increase for the
lmr(r than the gain of

system of life assurance

preceding year,
year in this column a trifle
1904 over 1903. Thus, the
amount of the policies in force
was $630,334,240, on which the »ru)nnm\ for the vear
were $22,080,717, while the amount ‘of policies in force
at the end of 1904 was $587,880,790
519,969,324, and those of 1903

at the close of last year

, with premiums of
amounted to $548,; 443,
000, the premiums on which were $18,240,265.  The

number of policies in force at the end of last year was

718,081 as compared with 656,892. Not far from one-
n.rh of these (in number, but a far smaller proportion
' amount), were industrial policies. The numbet of
policies which became claims during the year was
8,870, represe nting $9,033,000, as compared with'8 537
Il-ulicim for $8,832,000 in 1904. It may be remarked

hat the total business of the different groups of ‘com-
panies was as under :-

Total in l-nn‘(‘. 1905. 1004.
Canadian companies .$397,046,002  $364,640,166
British companies .,..... 43,800,211 42,608,738
\merican companies 188,578,127 180,631,886
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WHY EXPORTS_ FROM  BRITAIN TO CAN-
ADA DO NOT INCREASE.

-

Following -up our previous articles on this ques-
tion we proceed: to give some experiences of an agent
for Canadian publishers of trade papers, who was sent

open an office in the Midlands.
cstablished himself in one of the big towns and began
L series of calls upon manufacturers in both textile and

ir

This gentleman

on and steel wares. He had been furnished . with
proper’ credentials—the firm he represented being a
reputable one—and with a dozen or two letters of in-
roduction, some of them from agents in Canada of
works in Sheffield and Birmingham, recommending

] 1 1 ! ; I ] n
their principals to advertise in Canada. - Now let him

his own story of his reception. ‘He heads it, “FEx
racts from my Note Book.”

\s I have endeavored to show in my general réport, the
itest difficulty with which the invasser in England =
( tend is that of securing an interview wit . "
> or n real thority N ¢ ¢ S s |
ed as purely a personal expe 1C ¢ 1 cats
ve -had with various trave hi ¢
covered English territory t appears to b te
¢pted fact that unless you a con t that is
say, unless you are on terms of bu S y b
hrms on whom vou are cal vou a N 1
ing), “up against a pretty tough proposition
[ could recount some instances of the unu st
us, dislike that the British merchant seems
ssers of any kind, I have heard of it 1
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experieniced it oftener than is pléasa
amusing, too, sometimes, | \\\'r\d(r,,\\huhxr if ‘'we were t
call ourselves “solicitors” as the \imrlum insurance - can

t to recall But it wa

vassers do, and solicit advertisitlg qhrds instead of merely

vulgarly | canvassing for them, it woull make” any difference!

But call him by any name you Ipke— gent, tout, commission
aire, solicitor—the thing  is the sarfle, and that thmu the
Englishman does not like. Hé doef not ‘want his priv acy

invaded, and it seems he does ot \\int to be told any new
things, not even if it is hn\\ to cnurgp his trade

Now, although I record this Q\\nllal\(ll(~~ as the greatest
difficulty 'with which the (ul\u’mumknt canvasser in-kng
land has to contend, there are many n)ﬂ]« rs worthy of notice
as pointing to an effective moral.} | Sev@ral firms [ called UpoR,
had agents in ‘Canada, from whom I”lwu letters of intro-
duction. {In such cases I was but \nuﬁnu the agent’'s convic
tions when I expressed. the opinionllthat it was to their
mutual interests to expend a portién .!} their advertising ap-
propriation in Canada. In some -h(~-kll(\ were considering
it (at least they said so), and one of tl;fw firms took a small
advertising space “as an experiment,” hht the majority looked

upon such a thing as an unnecessary ?x;n nse. Why? Ah!
There’s the rub. j;
H

Just an-illustration—I heard df a jrase whilst: I was in
]nglfmd of an advertising man who :ﬁ spatched 200 letters
to as many English firms, enquiring n'th«\ were interested
in the“Canadian trade, and if they \\hnli like to have an
agent in the Dominion. To6 such a4 were so far interested
he ‘offered| to publish their requirdifenfls in his publication
free of ‘cost. To these letters he hail ose upon a hundred
affirmative reéplies, and in most cagps Hhe replies were
companied by catalogues, circu]ax‘éf. £, describing each
buSiness respectively. Most of theke !13‘111: were m[mrwkr

ac-

quite anxious' to do business in ('m:uh‘.nml expressed 414
thanks to the newspaper represehtati ¢ for his gengrous
offer. So far so good. The agent fnl}i

the letter. | The names of the firms ‘mu their requirements
were in due coursé: published Some dg the firms secured
agents; othiers could not get siited. 'Iin' agent now made
a canvass of the various firms to find if 1“( y were sufficiently
interested to make the experiment lof uﬁortuinu in Canada

lled his proniise to

Not a single contract did he receive ﬂnv all these firms
wanted to sell their goods in (":um-ia‘ ’2 >
¢ i

A Personal Advehture;i

[ called upoi a large firm during thai early days of my
trip, whose specialty is the manuffdtu ”ﬂ of belting. This
firm’s name | was classified in my nati l»{gul«, 1s an excellent
prospect. I had seen the managet "[-.!.‘M i Canadian branch,
who advised me that the principal af !‘ firm himself was
the only person with whom I could i ) 1§\:'u ss, and he wa
at their factory in England. Answering My various queries
he assured me that his firm were firm! bdlievers in

i
ing, and he considered my ‘mediums waere

advertis

cast worthy

thejr serious attention Referring to varidu
[ found that the firms were indeed gen«
the Old Country They had full pages

English papers

1s advertisers in

largest trade| papers in my own line Tl

n

my note-book opposite this firm’s natni

follows “These people should x'l'lY:ltrl-u‘

']‘hr_\' are large advertisers

tl .'flf' o1 L"""}‘ 'I;J'\' | 1 |
C in trade, for they have
1 | ne of the difficult I v
y did not kn who T wanted t { tag
SC ¢ the i cipal not being ter
moment’s consideration, during which ¥ 1 T must
confess I endeavored to impress the uyes r that -1
was an individual that would not ‘r n o1
casily—I remarked: “See, here, voung ma ne hit
young mafi, I.thought an excellent nie -
Mr. - » |(maming the principal), wis 1
ne m Canada to sec He 1 bhedy
my nddd visit aind T an ) nt
way from' home However, tell
M bsence Mr. Dash. eh?
y to that gentleman. and

e e FUp—————




