
figure% -how that the industry is an important one, worthy of

d ation, nd for this reasonl many of the makers complaim

tîtat tiîy have not beenr trected rght in the last tariff adjust.

nents. Tlcir chief cause of complaint is the cheaper Unes of

shits, costing less than $3 pur dozun, which onily liav to pay an

ad valoren dutv Of 35 pur cent. 'ie nakers daim it, aidud

b> chenil raw nianterial, sweat sbop labor and otiier circunistan-.

ce%, tue Huiropuan sbirt.maker cati lurui out -. chenip cotton,

voolen or flannclette shirt, pay the duty and market it in Canada

at iess can $ per dozen, and accordingly doniestic nide shirts

of tis class are now sulling at $--, or $n iuss tiîan a year ago.

In fact, somte of the niakers claini that they have filled consider

able orders for the cheaper class of shirts under cost, hoping to

recoup themiseives on the higher grades. They claim that as

they have to pay 25 cent. more for tiir raw material, 30 per

cent. un thir thread, and S cents a gross and 30 per cent. on

tir buttons, they are not as fairly treatud in regard to these

loiv*pri cd goods as other b.atncies of industry. In fact, ail the

iargîn aiiowed to then is - per cent. between the duty on the

raw materials and that on the finished product, which practic-

ally handicaps them to the extent of about 2o per cent. against

their forcigu competitors. On wvhite cotton shirts the positioi is

btter, and tbu same arguments dor't apply Soae idta of tie

i1uaniîiy of rawv niaterial consumed iii tbe sbirt factories nmay bu

gathered fron the fact that they use up 2oo,ooo pieces of cotton

cloth annuailly, for which they pay $75o,ooo a year to the cotton

factories in Canada.

SLIGHT IMPROVEMENT.

In discussing the business outlouk with several nienbers of

the Montrea wholesaile trade, Tii. )Rv Goons REvIEw found

that ti,. April returns were in many cases satisfactory, and

recorded a marked improvement over last year in the same

month. Complants are indeed made of slow remittances. but

orders indicate bu>ing on a larger scale, with a fair prospect

that unes are on the mend. 'lie advices from New York to

several Montreal houses also tend to show a decided revival in

trade there, which nay fairl) bu expected to help the movetment

in Canada. In woolens, a New York firm reported to theiir

Montrea representatives the best season they had had for

twenty years, and to a lesser degree this estimate was also con

firmed from other quarters. Several Montreal houses, wher

asked as to April, replied " good sales." It is expected by no

over.optimistic judges of the situation that with a good crop

and a continuance of presunt tendencies, 1895 vill make a goo(

showing.

ARE YOU?

The iron is hot, and to accomplish his work the blacksmitl

nust strike quickly, persistently and judiciously. Having don

this, he can allow it to cool, while he draws in a fresh supply c

wmnd and the delight of seeing "something accomplished, some

tbing donc."
This is the middle of the spring season. For two montl

the cold, wet weather, has hindered trade. But the balm

breezes, the April showers, and the new spring sun, have broke

the ice on the rivers and in the lakes, and have meited the ol

lashtoned Canadian snowbanks that we reverence so much.
tsprng.

Is is spring, and people vant spring goods. They didr

want them two months ago, they will not want them 'when tI

July scorcher lias arrived ; therefore they are going to buy themin

now if tbey bu> thelm at al. This is the mouth for i jumping

(notice the capital " Il "), for the. spring goods must bu sold now

or carried over.
Now is the time for interior displays of dazzling magnifi-

cence, Windows filled with the glories of the loom, of the bird

kingdoni, and of thc iillinery artist, ai advertising based ov
a more liberai jttdiciotisnss than is usually displaycd. Every

clerk must be enthused with the idea that these are the days ils
wbich lie must exert bis every eticrgy, both of body and birat.

'ieh iron is bot. To accoplisi his work the blacksmith

must strike quickly, persistently and judiciously.

TFHAT COMPETITION.

'this is our Window-I)resstig Number, and the three prize-

winning se nres are sbown her ithtb. l'li c i tograplis, in aost

cases, were too smaii and spoiled bY refluction, but te besi bas

beeil Jone with them under the circunistances.
''he competition was undertaken to encourage the proper

dressing of windows, a feature neglected with many merchants.
'l'ie prizes nmounsted to $35 in cash, and the cost of the cuts
in tbis issue is about $ioo. l'his will convince our readers

eat Wscn 'l. DRY Gooc S REvIEW undertakes anything i

carnies it to a successfui compîction, regardluss or expense.

lhs paper is published for the information of retailers, and no

trouble or expense stands in the way of securing the best that

can bu procured.
A great nany persons were anxious to compete, but were

afraid that their displays would not bc well enougi photo.

graphed, or would bu overshadowed by large -ity displays.

That the pr.es have gone to Owen Sound and Brandon shows

that these two difliculties were not so great.

In view of the great imterest that was nanifested in this

competition, and im order to supply our readers withi new

desigiis and fresh ideas, another competition will bu ield. 'wo

prizes will bu offered. The first will bu $20 cash and the

second $io cash. Te competition will close August ist, and

the wning windows will appear ins Tu R..vi.w's annual Fall

'rrade Number.
Proprietors can get bunefit out of this competition by en

couraging their clerks to enter. Butter windows will thus be

produced, as well as better window dressers.

PATRONS AND PASSES.

Tlicre is considerable humbug at the root of the protest

raised by the Patrons of Industry against the use of railway

passes by members of the Lcgislature,says The Canadian Grocer.

i The Patrons affect to bu superior to everyone else im public

e life, but thus far their conduct as been merely small.minded

f and picayune. They want to do away with legittimate tradng

in all lines, and their entire policy is the old gane of trymng to

get something for nothing. They are trying to divide tie con-

s munity into two classes : Those who raise farm products, and

,y those who consume them.
n A pass nay purchase a Patron, but no one else cati bu

d- bought for that amoutnt. The only reai objection to tihe accept'

It ance of railway passes by legislators is that menbers sbouid îot

travel fre and at the sanie time draw the mileage alowance for

't railway journeys granted them hy the country. Either the

le passes or the allowances must go.
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