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CHRISTMAS ADVERTISING.

ditor BooKs %Nt) NoTioNs

SIR,-Your remarks anent my humble
efforts in the way ai a special advertisemnent
made me blush all over. I (car you are
somelhing of a iatterer. rhe advertisement
1 find, howcver, is going ta bring returns bc-
yond my expectations, as well as being the
means of producing any amount of good
feeling and home amusement for whole
families. Several patents have spoken to
me of the benefit already, and speak of the
great (un all have in tryng to make things
rhyme. Some of the compositions sent in
are cleverly conceived and others are more
than amusing and funnyand will make good
advertising matter.

I have in mind and on the % av a taking
and excellent medium for the holiday season
trade this year. I will have Santa Claus i
al his glory and l-oliday outfit; a decorated
horse and sleigh fitted up with holiday goods
will drive through town and countsy and
visit schools for ten or 6ifteen miles round
during the month of December with adver-
tising maiter. lut what I have that is new,
and which is to be the completeinent of the
Santa Claus outfit as q means of reaching
parents and children effectively and securing
sales, I don't feel like giving away for no
tling altogether. if yoiu care to announce
that on the receipt of S: from anvone who
would like to be put in possession of the
schemc for holiday advertising (a scheme
which I shall adopi mysell in connection
with the other this year), i will send particu.
lars to anyone sending the S, which I am
sure will be money well invested and re-
turns will be soine forty, sixty and hundred-
fili if adopted and worked proaprly.

Enclosed you will fiud Si, for which please
send me as many copies of BOoKs AND NO
TioNs November number as you can spare.
I enclose Si also for renewal subscnption.

Yours, j. K. CRANSTON.

P. S.- 1 an fitting up my basement, 14 x

50, r.s a white .abn for Sauta Claus goods
and advertising a grand openng of the white
cabin for Dec. îst. Peopie are on the qui
vive to know what kînd of a tl.ng the white
cabn wdl be. Lots are enquirng. I tell
them to come and sece on Dec. ist or afiter,
whh lots of money and a big heart. They
Wdll find the white tabin is the tellar or hase
nient of my store, all neatly pantied and
whitew.asied; ceîling and floor, shelves, etc.,
are full to m% erflowing with all kinds of toys
and holiday noeltses antid goods.

IMPORTANT DON'TS.

f1Dy an Old Clork.)
In offering a few suggestions and noting

a few don'ts that strike me as impoi tant in
the calling of the booksellers, allow me in
the first place to thank the editor of loOKs
AND NoTioNs for many helpful sugges*iouis
that have come ta ny notite through the
medium of its columns. My rirst piece of
adviceis,let every one from the master down
read and pender and Icarn ail about every-
thing that is told about in our excellent trade
magazine, as well as the several other maga.
zincs and papers published in the interests
of the trade. It will pay. Merchants should
take an interest in their clerks' reading and
see that 'hey get the trade magazines to
read. It won't do any harm to question
them a ittle on what they have read or no-
ticed that was new and worth remembering
in the last issue. Occasionally speak of
something you noticed yourself, and ask
what they thought of it, etc.

Don't let us forget that our clerks, if they
aie ever to become efficient rioney makers
for ourselves or themselves mus bc thor-
oughly acquainted with the ins and outs of
the whole trade and get a good book know-
ledge. It strkes me that too little attention
is paid by employers to gettmog their clerks
ta becone acquainted in a general way with
the naines of authors and the naies of the
books they have written, bindings, szes of
paper, etc., etc.

2nd.-Boys and girls-Don't be easily
discouraged. There is much to try the pa-
tience and perseverance in the book business.
It is not alil learned in a week or even in
half a lie time. The more one knows, the
more there is ta know brought to view. Be
determimed wien you enter a store as clerk
to master its details one by one by patient
perseverance and plodding. You can't learn
things wholesale, though you may sell goods
wholesale every day. One by one is the
sure way to success and usefulness in the
world.

3rd.-Don't stay down-hearted and ne-
glect duty. Boys that go from home to learn
storekeepng are apt to get homesick. It is
not a bad sign, boys, that the love of the old
home and father and mother remains. Such
boys are the knd we lhke ta get into our
store. Oniy don't let the homesîck feeling
interfere with your duties. Ic brave and
manly. Write hoine often, every week at
least, and have them witi- to you often, but
don't wait for a letter in answer ta yours be-
fore you write again. Thoughts of home and
father and mother will help you ta brave the
world's teniptations and keep you out of the
snares and traps of the devil. Kcep goad
company aid live ta please Gad.

Live for thoe that, love,
F ur those that know yout true,

For the ftuiire in% tho distance
Fur the good tiiat you van do.

4th.-Don't half do things. Some boys'
and girls too, only half do thangs, and it's al-
ways to do over again. What you do do

well or Ieave it alone. Sweepng is a thing
that boys usually have to do in starting life
as clerks. It is not an easy job and one can
iake an awful botch of il. Sec that the

floot is evenly sprinkled with water so that
the dtist will be kept down, and don't throw
your brooni up mi the air to make more dust
than Vou can't help. Dust ruins goods and
soils are expensive,and please don't sprnkle
water on goods that set on or near the floor.
Lift then out of the way first. Fix and fill
up your stove or furnace and make thngs
comfortable before you sweep.

5th.-After sweepng comes dusting. The
fiist thing to do is get two clean cloths, one a
little damp and the otherdry and your elbow-
joints well greased, so that you won't tire
too soon and only half do the dusting. Al.
ways dust and clean off the window and
doorway and goods put outside first thing,
and set that ail the goods, papers, etc., that
are used for display at the front are properly
and neatly hung up and cleaned. Don't put
the sanie goods outside for display too of-
ten. Change them about once a week at
least, and set that they don't get wet if il
comes ram or snow. Sec that they are put
up so that the wmtd don't blow clten away
or tear and damage theim. Have your side-
walk and part of the curbing on the street
always nicely swept and clean in front of the
store. Then do your dusting and arranging
inside, commencing with the glass cases,
counters, shelves, and storeroom, etc. It's
important to pay good attention to the back
yard and don't let waste paper or rubbish ac-
cumulate and muss it all up Some yards
look like a rubbish heap. Eîther put your
sweepings inca a box or into a heap and
burn then up every day. If vou do so you
will get the name of neing a tidy boy, and
don't forget that that's 'he ki.id that get the
best wages and places.

6th.-I)on't have any idle cime on your
hands. After fixing store, sweeping, dusting
and cleaning up a bit (or even white busy
with your chores) bt ready for business, and
do what you can. with a right good will and
don't go aoout dawdling and half sleeping
requiring to be wakened up every ten min-
utes. If you don't know what to do go to
you: employer or the clerk in charge and
get something to dn, and immediatelv that's
dont get at sonethng else. Keep going,
keep going and domog. There's no time for
idleness in a bookstore. No not for ive min-
utes in the day. Better to arrange what you
arranged yesterday, even aif il don't need it
than be idle. Have a place for everything
and keep it there When you are sent a
message or with a parcel, remember that
your time is bourht and paid for by your
employer, and unless you want to be dishon-
est and steal your wages by idling and loit-
erng on the way, don't do it. Go right about
your business and pass by the game of bal]
or marbles and say to yourself after duty
comes play. Nothing makes a boy more in-
valuable to an employer than correct-


