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MUNICIPAL PUBLIC WORKS.

Whether Toronto is to repeal the by-law
under whicli local improvements are made
at the cost of adjacent properties, the rate-
payers are to decide on the 18th inst. The
by-law rests upon the assumption that the
property benefited ought to pay ; and if the
whole case were comprised in this simple
formula, there would be nothing to be said
in opposition. But it is only a half truth,
or a good deal less than a half truth.
Property which abuts on streets on which
improvements are made is benefited by
various public works; but the general pub-
lic also benefits, and in a much greater
degree. It is the'general public that wears
out the pavements, the sidewalks, and is
able to see its way by the aid of gas and
electricity.

As the benefits are divided so ought the
expense to be, and the only honest question
to be settled should be how to make an
equitable division of cost. This has been
doue in some English cities There, if the
o wner of vacant land wishes to make it
eligible for building, lie is at the expense
of preparing for the conversion : hel pro-
vides sewer, pavements, sidewalks. But
when the new streets become constant
thorouglifares, they are treated as the
Queen's highways should be, and kept up
at the general cost of the city.

This plan cannot be departed from with-
out grave injustice beiug doue, especially
to poorer portions of the population. If
the cost of keeping u) the public streets
is thrown on the property fronting on
thein, a great and grievous inequality
of taxation is occasioned. The first princi-
ple of taxation is that every one should pay
in proportion to his means; land should pay
in proportion to its value. By substituting
frontage for value, the cheap property on
which the houses of the poorer of the peo-
ple are built is taxed many times as much
as dear property, on the basis of value. lu
Toronto, property in one locality can be
found worth one hundred times as much as
property in some other locality; and this
is the proper difference which there ouglit
to be in therates which they should respect-
ively pay. But if you substitute a frontage
measurement for part of the taxation, you
put upon the poor man wholly dispropor.
tionate burthens, which cannot be justified
on any economic principle.

But when this is said, all the vices
of the Toronto system have not been
stated. There are properties on King
street which, under pretence of paying
for what they get, pay nothing for loca]
improvements. And people who put down
fancy side-walks actually get a bonus
from the city. Recently a by-law was
passed to extend the unjust system of
measuring liability to taxation by the
frontage, instead of the value of the
lots, so far as to embrace ail streel
improvements. The citizens are asked
to say whether this by - law shal.
be repealed or not. If repealed, provision
ought to be made to throw upon the owners
the first . street improvements made on
vacant land; and this would be the best and
most equitable thing that could be donue
Lt is doubtful whetheur a sufficient voti

to repeal the by-law will be cast. Should it
go into effect, the great inequality in the
distribution of municipal bnrthens now ob-
servable will be augmented, to the injury
of the class of taxpayers least able to bear
it. The burthen will come in the shape of
increased rent, and it will fall with greatest
weight on the shoulders of the poorest of
the citizens.

STOCK-TAKING AND "DUNNING."

As to the important operation of taking
stock, which every merchant ought to per-
form once a year and which some do
oftener, while pointing out how it should
be doue, one may at the same time indicate
how it should not be done. The purpose and
meaning of the operation known as stock-
taking is, not that the merchant shall as.
certain that he has in his shop merchandise
which cost him so many hundreds or
thousands of dollars, but to ascertain vhat
the actual market value of that merchandise
is, what it is worth as an asset. The value
may be a long way below cost ; the older
the goods, the farther below, probably. It
would be quite as sensible to put down
book debts two years old as worth their
face or nominal value as to estimate cer-
tain goods in that way. And yet this is
often done, and merchants deceive them-
selves and their creditors by such guessing.
Neither one nor other of these assets can
fairly be called "worth cost."

Stock-taking is often dreaded by mer-
chants, partly because it implies extra labor
and partly because its results are feared.
The man who buys and sells close to a
cash basis, who turns over his stock
rapidly at a right profit and keeps it clean,
has no dread, for he feels sure of the result
being on the right side. The trader who
has overbought, whose stock has been
carelessly kept, or who knows that ie has
sold too much on credit, is apt to put off
stock-taking to the last moment, or to dis-
pense with ii altogether. And it is a bad
sign when a trader omits to take account
of stock. It is possible, by watching one's
shelves, tables, and drawers and weeding
out every week, for special sale, old stock
remnants, damaged goods, to keep a stock so
S"clean " that stock-taking becomes a task
of far less difficulty. Where this has nol
been doue, however, the duty of the shop
keeper is to examine personally and put a

3 price upon every article in the inventory
which is not strictly new or fresh or easily
saleable. It is nonsense to keep up nomi
nal values of goods because they are pretty
or because they "ought to sell." Sufficieni
to know that they have not sold and arE
out of season ; their worth is clearly
lowered.

f Again, with respect to valuation of book
debts. There are many varieties of these:
the certainly bad, the certainly good ; thE
" good with dunning," as certain consti

l tutionally slow payers may be called, an
1 the good for nothing. We have knowu
2 some dqcent farmers classed proudly by a

merchant as "good as wheat, safe to pay
a in a year or two in cash or kind," and
1 deemed good as gold because such a thinc

could be said of them. But thUy were no
eas good as gold, not even good as wheat

because they were iiot prompt, and because,
when they did pay, they did not all paY
cash. The very rman who thus, with good-
natured obtuseness, prided himself on cus-
tomers who would pay inside of two years,
was giving notes at four and six months
for the goods lie so'd on twenty months'
time. And he lad to pay eight per cent.
interest on his renewal notes, too. Then
there are the doubtful debtors, that large
and varied class who have to be humored,
and coaxed, and jesuitically wire pulled in
order to get money from tbem. Some
must not be called upon by collectors lest
they assault the collector ; others rmust not
be dunned by post card, lest they take
offence and sue thev riter for defamation ;
others again (women-folk, these, some-
times), when pol tely asked for payment
by a merchant whose wares are on their
backs, or have been in their stomachs,
will flounce out and pyj c.sh to another
shop, "just for spite." Ah, these un-
certain debtors, how they try the patience
and strain the confidence of the meek
storekeeper. And how they inflame the
rage and loosen the tongue of the store-
keeper who is not meek!

* * * "As soon

Seck roses in December, ice in June;
Hope constancy in wind, or corn in chaff,
Believe a woman, or an epitaph,"

as rely on collections from them to muet à
matnring note. So long as crediting is
commun, hiowever, thu merdhant sliould,
says the A rnericiîn St<rekeep.r, in any case

*reglarly pass upon thie quality of everY
account, Iland assign its class, as whtîer

*it is good, doubtf-al, or dusperate, and fil
its qnality, as prompt or slow, and wbefl
and liow urgenthy collection is te bu pressed.
Tu turu buose a lot of clerks te make a list

iof stock and fixtures, old and nuw, at cest,
iand of accounts of every degrue from frush

3 to stale, is worsu than useless." Sud 52

fcourse is 50 misleading that it well deserve5
- the charge of being the most frequent oc'
1 casien of desurved bankrnptcy.

t

B OUR EXPORTS TO THE UNITED
STATES.

Continuing the subject te whidh spadd
iwas devoted in former issues, unr exporte

t to the United States, wu wishi to point otie
1. somu important features of the trade do]ue
aand te bu doue in fish. t lias already be"l

y sbown that nearly $3,00,000 worth 0
y Canadian fish wvunt to unr Amurican nIeigh«

-bers hast year, $950,O00Worth of canne 1

lobsters, $339,000 worth of fresli dittOl
tmackerel te the value of $600,000, drY
esalted ced some $400,000, and hurring $200,'
S000, beina the principal items. The adi3e
Americans, whîile thuy consume unr deli&o~

k mackerel (paying $2 pur barrel duty 00
:them) and unr ridli salmon, seli to the WOet
eIndies and Seth or Central American D291*

-kuts the lobsters and the dry ced fisli thel

d bny sa, largely f rom ns. A natural qnestioll
Li arises hure: Why net oursulves do tle
iselling te these markets ? t may bu te'

y' plied that wvu do 50 subi thusu prodncts, fo
d wu lave shipped in 1887 te the West IDdi0
t0 $1,320,000 and to Gniana $102,000 Worth 0f

ýt codfish, as welh as 8230.000 worth of jc

-rladbrig
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