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('HOO0SING A CALLINGUHAT shal1 do wben I grow up? This is the question that
thousands of boys and gir1fs ask 'themselves -,each. year.
Generally speaking -no one helps th-cm to'arrive at their

un fdecîisions, and theyý drift into various callings following the
Iieofleàst resistance or grasping at- those- opportunities wbich

piomise the greatest immediate reward. No,,the choosingof-a-luie
wdrk is a most serious business. As a person tray.els- the road but
once, it is surely. important that he make the mostof -bis -adventure.
Somne people -appear to make no mistake. They run -along ýsurely
aVid swiftly»t the goal of their..desires without bindrance and with-
ont disappointment., Others enter blind alîcys and are forced to
retrace-their steps, so that when they attain manhood or womanhàod
tey bave not advanced sensibly beyond-the stage'of cbil dhood.

Even with alt the counsel that parents and others may give, it is
not easy for young people ta decide. On fnerely financial groundis it
is nat easy. Farming in many districts'no longetpays, because land
values have increased and cost' of machinery is so' great.' ManufacLý-
ing does flot offer mucb hope becatise it-is only the man or firmn with
great capital that can ma ke things go, and 'anywaythe atttitdeý f
labor bas practically prevented men
frbni 'opèning new factories. '"The,'
workman's lot is not whaf: it 'once-
was because in -these days' the
laborer is no longer free. He-iýs:so, State Sui
bound by rules of bis owîî making We h eeedmddm nf
that lie bas nopower of initiàtiv-e, V/in therefrevnducesdeearsesn j
and no -opportunity~' to add to bis bfronufaother ovnesothireai
wealth by vorking overtime. The b. m af arred oU n Man
professions are overcrowded, and ta wi putthé sualb.carieca isTheb
succeed one is almost compelled tta ta Put the manufaue ais tribiO

beom vmir.Ifmeirther run to excess. Those who opterate
hie trusts to patent ein rtr halls, bowling-alleys and the lik.e,
than pay a physician, and should he and are inclined to overlook the Moe
bave a quarrel with a rich neighbor tion should b. administered by the
hie settles it at a disadvantage rather citizerts generally is of much more
than seek the services of a lawyer. success of afew business firns.J
There is always, of course, the pas- seking concerne should dose their d
sibility of taking up the work of of the community should b. lowere
a salesman in a junk shop, for bere
one 'can add to sellîng prices with-
out limitation, and become rich
through plausible misrepresentation. This, of course, is mereiy how
people talk when they are pessimistically inclined. The real truth
is that any man can make a comfortable living in any field of work
if he is only xilling ta pay the price in industry and goodwvill. No
doubt it is casier to make money in some callings than in others,
and it is always safe and better ta follow a legitimate business than
a venture in wbich success depends upon luck or sharp practice.

There is, however, more than financial possibility to be con-
sidered in making a choice of occupation. The real question is nat
what money a man will make but what the man will make of bim-
self. If lie is wvorth anything at ail, hie is worth infinitely more than
his income. That business is best which calls forth ail the powers
of the soul, which permits aspirations and ambitions ta be realized
in full hearted action. One reason, and the prncipal reason, why
many young fellows do not wish to foi1owv the callingo their fathers
is that it does flot satisfy their longings. For instance, there is

'~nothing more attractive in many w%%ays than if e on the farm, yet'
some voun g people Nvith stron,,, social longings, or desire for -coin-
petition in a -big way, cannot e ndure what they cal1 the tedium of
farm routine. Similariy some sons of mnerchant princes yearn for
the professions, and some sons of lawyers and doctors seek avenues
that cail for physical endurance or monetary risk. It is welI that
there should be departures of this kind. As a rule a yoilng man
should followv the line of bis own choice.

Some time ago a yaung man came to his teacher and talked long
and seriously over this problem. The teacher 'wýas a wvîse man and
rccommended the young fellow ta visit a dozen cifferent establish-
mients just ta see what xvas going an. At the end of the visit the
vouing man retiirned and without liesîtatirng a second pronotunced in
favor of one of the callings. He had found his work. Needless ta

~ h ha ben n eerywayb ces-fui. He is already a leader, and

promises to be in the very forefront in his own busineiss.i epet
There is nothing to be gained by pernîlittint'yoflfl peoplme bto

drirft into business,. ixr by- demandin1 hat they enter tesae u- o
nFý as their'parentc The gr(,tet si followe the Uine

vUftIt~E

inclination, and th e duty .of parents is to.find.odut the -real desirme of
their children -so as :to ministèr te them wisely...-.Sometinpmi* of
course, it' is inipossibl& o, jet a yo0ung- man follow .th& ýwiuh of- his
heart, sometiines,- too, bie will' be unable ' te make -a decisiotnbecasw
lie lacks experience and knowledge. Distant fields may ýlSkgreua
to him, a' dlean collar may .seem to-.be, more bonorabW- than a gatisy
jacket, workin an office may :te preferred te labor in the.fie1d. e=
there is a fine field foreducation and no better: tbing.iiaxiparetsand
teachers do ±than.-to- talk to voung people about occupations and life
prospects.. .-There are, no talkr> so.-much àppreciated by.-.yeunlg folk
asýthese, and they have often been productive of great goodL!.Aanaa
has no morejutfcio for choosing bis -son's- businems thàKthi
mother. bas-for .choosing -.ler son's .wif c. -Individùala1 4 ua*ional
prosperitydepend 'upon the best use of ail talent available .-A3 «bras
possible. it is wise ta have each- man -inu the -pdsition nature axded6>
cation have fitted hlm te fiL. Ih -strikes onle at, timts that ýthererM
many misfits whicb are traceable to ignorance or imperfectl-guidauoe

..ýA. boy in choosing a calling sbould look beyond the immediate
present.. Toa. lad of fifteen-with no' home -responsibilities . lte..
dollars a week seems pr.etty god.,psy. Yet it wi1l, be snall.afo
a grawn man, and a boy does well, te educate blmseli as fu9y as
possible before entering upon bis workso that hoe cawti ter a. caiFlmr

wbicb promises advancement wit
years of service. - A, boy -of fifteeii
Maiy cork bottles as weIl a s a man
who bas been at the business for

pervisiontwen ity*years§, a'nd iii sucb.a business
ivor à boy can cafti'thé maximum salaa1y.zorof nofl-mportati oo liquor It *w-ifl neVér be a' higU sataey~, hôwL

his questin. What.liqùr canevrfoitclsornthrntatetoba, and wider what çonditiorn1a -vr o tclsfrniriiitv
only sensibi. course seemns Iobel
tion directlytinde: control of the nrnelgn~1abtrbb

pation that leads somewbere. It is
femofng iturtethat ace a tragedy for a boy te condemn bim-
arein pte usines forarofi-,self to a low grade of industry -be..
rai aspect of things. AU educa-. cause bie was tempted ta enter it too

St ie.Th moal elareof heearly in life and rendered himself
importance than the commercial incpaera.iigtoayhn
ti w.,re far better that a fewself-bter
ours than that the moral standing GOD GIVE US MEN
d. The following words were uscd

recently by ane of our public
spakers:

"A well-known preacher in Winnipeg happens ta ho the owner
of a much-used Ford car. This car bas been bus comfort and bie aid
for many seasons. One day this spring something went wrong with
it. As he ivas not a niechanic hie could net locate the trouble, but he
knew the thing was not running snioothly, so hie called in at anc of
the Ieading repair shops and asked the master-workman 'to give it
a look over.' A brief investigation was enough to satisfy this chief
mechanic that it would cost fifty dollars or perlhaps sixety dollars ta
set it right, but that it-would be impossible ta 'take the work on' for
over a fortnight. Now as the preacher could not have the repairs
made at once and as he had net fifty dollars on hand after paying his
grocery bills, hie decided to get along with the <isabled car aor at
least te take it back home.1

"On the way he was passing a little obscure shop on anc of the
side streets. It struck him that he might possibly get something
done at once in this little place. The owncr in bis broken Engllsb
said, after looking at the car, ' Can you wait a fewv minutes, say
haif an hour? 1 think I can fix him quick. Not very bad break; yes,
me fix him.' And so the prcacher waited while the repair was made,
and bie wondered as he paid the three dollars charged, what per-
centage of profit was being made by the bigh class repair shop on al
work done in it."

A moiith ago a citizen had te get a new cord for a vacuum
swveeper. He ordered one from a prosperous store in the centre of
the city. The price charged was four dollars. The cord was per-
fectly satisfactory. This morning walking down town same citizen
saw sonie vacuum sweepers in a window and out of curiosity asked
the dealer the price of a connecting cord. The answer was, "About
one dollar and a quarter.'>

W'hen the matter wvas brought te the attention of the first
company, the manager said there must be some mistake. To this
every one -will agree. The niistake is in allowving firms of a certain
type to do business in the country.

One does not so much mind paying .t dollars instead of three
dollars, or four dollars instead of on.e h lla iiJ <Çontd. on pagae 7
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