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That's why our Agents are S0 success

Taking orders for IDEAL” fence is far easier
than you may think. The “IDEAL” has features
that shrewd buyers appreciate. The railways buy
P .« IpraL” because of its weight and quality, because
of the gripping tenacity of the lock on the

«IDEAL" "« FENCE

It is undoubtedly the strongest fence lock in existence. The
farmers buy “IDEAL™ for the same reasons as do the
railways. “IDEAL” fence is easiest to sell. That
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