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A REMARKABLE MIN'LRAL.

Litho carbon, which is a mineral some
what resembling asphalt, is the most re
markable mineral of ity class known. It
18 clabmed that 1t makes a perfect
insulator ; that as a paint it will resist
heat or gasses of any kind: that it is
capable of bemng rolled into a tissue {ree
from odor, and practically indestructibie
when employed in the production of
mackintoshes, canvas belting, waterproof
tents, ete. It ponsesses peculiar powers,
enabling 1t to enter and nll the pores of
iron and steel, rendering these metals
impervious to acids, ets. It is alsosaid to
make con.mon leather waterproof, and it
can be applied 1o wood pulp for the trans
formation of that material into what
looks and acts hike ebony or horn.

The saturation of a ship's plates with
hot litho carbon frustrates the attack of
barnacles, and the plate will neither rust
nor foul A portion of the smokextack of
the steamer Dean llichmonst, where the
heat, through the use of 8 hlower, rives to
S0 degrees Fahrenheit, was painted with
titho carbon several months ago, and re
mains  unuisturbed and unblistered,
while other part« of the vesscl have
necessarily been painted many times.

A piece of sheet-tron covered with litho
carbon japan is stated to have been sub
jected to an actual heat of 115 degrees
Fahrenheit, without crack -or blister, and
remained so tenacious that the iron
could be bent at any angle without dis-
turbing the glossy surface. For varnish-
ing railway . and private  carriages,
painting iron "bridges, roofs, steamships,
houses, etc., this material acts as an
msulatoyr, and it i1s reported that it will
netther vrack.nor blister under any known
atmospheric temperature. At great heat.
litho carbon. will soften, but it will not
take fire at any point. If all that we hear
of thix mineral be true, it will form one
of the most widely usefn] subﬁt&nccs of
its class known,
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n"\ ESTMENTS OF THE
PANIES

As we ha\e repeatediy pointed out, it is
A matter of very grave concern that the
life Insurance companies of the United
States «eem to find it necessary to invest
their funds 8o largely in miscellaneous
stacks and bonds. Raflwav and telegrapb
and nisportation companies securities,
and bank "siocks, are not the most desir
able wgguritie{or trust-tundy designed for
the ;::%cuon of-the distant future to tie
to. Municipal debemgures, school bonds
and kindred seciarities’are comparatively
«afe, while real estate io.jm. ‘properly
made, are also of the same character. We
appreeiate the difficulty of iuvesting more
than eighit hundred mtllions of dollars of
adsets in gilt edged securities, but ¢he {im-
portance of the subject is not lessened by
that fact. It will be tound on examina.
tion that about {0 per cent. of the total
auscts of the United States companies are
inveated {h tirat mortgages ou real eatats,
about 0.6 per cent. in municipal and kin.
dred bonda and government muriueﬁ.,
while about & per cent. is invested lu
mincellancous slocks and bonds subject ,&b
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daily qutation and fluctuation in the
money market. About 6 per cent. is loaned
on collateral securities, largely of the
latter class, and approximately 10 per cent.
is in real estate owned. It requires no
superior financial genius to understand
that 27 per cent. of .the total asséts of the
companies being in tluctuating securities
might, under certain entirely possible cir-
cumstances, cause such a shrinkage as to
seriously imperil the surplus held. Wedo
hot lose sight of the facg—and it isa very
important one—that great care and much
vigilance {s exercised by the executives of
the companies in the~uelection of these
miscellaneous securities, but stdl no man's
sagacity is suflicient to tell what the con

dition of a given railway. or the realizable
value of it$ bonds a year hence may be.

In tA® connection, it is important to
notice, that Jduring the last dosen years
the item of real estate mortgages in the
scthedule of assets has decreased about
three per cent.,, while thut of stocks,
bonds, etc, has actually doubled its per-
centage, or gone from 18.5 per cent, in 130
to 36.5 in 1801, As before stated, over nine
per cent. of the latter is in municipal and
similar desirable securities, however. This
increase has gone on steadily each year
for man) )jears, while for the last five or
six years real estate loans have varied but
little either way. The tendency which we
have noted toward increase for & term of
years ol miscellaneous bonds, etc., and the
Gecrease of real estate loans among the
U'nited States cotopanies §s also found
among the British life comnpanies, though
in a less degree. Thus we find that in 1572
the item of ‘' rallway and other stocks and
bonds sod debentures ' constituted about
13 per cest. of the assets, while in 1300 it
constituted over 16 per cent. On the other
hand, first mortgagé loans in 1¥72 were {8
per cent. and in 15% only 43 per cent. of
the assets. The much less rapid accumu-
lation of assets calling for investment
among the British than among the Ameri-
can companies of course helps to account
for the less marked increase and decrease
in the holdings compared.

1t is with considerable satisfaction that
we note the improved condi rather
than the reverse in the investments of the
Canadian life companies during the past
few years. Thus we find that, while in
10 first mortgage loans constituted but
24 per cent. of the total msseta, in 1335 they
had grown to 33 per ceat., and in 183 to 43
per cent. Debenturee and bonds and
stocks of varioud kinds made up 47 per
cent. of the assets in 18%), 34 per cent. {n
1196, and 22 per cent. 1n 11, The greater
portion of the Canadidn compaaies now
have no fuvestments whatever in ratlway
or bank stacks or kindred securities, so
that, with one or two exteptions, the
above 22 per cent. représents very desirable
holdings in firat class municiphl and town
debentures and government securitfes.
That securities of these latter varieties are
growing in favor, and careful loans sought
on peal estate security, ia a tendency
améng Canadian compasles to be noted
with satistaction. Too much caution can-
wbt be exercised by the companies in this
dnatter of investment, for it fs the bridge
to carry safely over an increasing throog
of widows and orphaas.—Insurance and
Finagee Chroniele.
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WORTUY OF YOUR CONbIDLRATION

The Northwest Trad/.in a recent issue
draws a pen picture which many retail
merchants might with protit to themselves
put into practice. Itsays Smith and
Joues buy their godds atthe same place.
They are botli’ consumers ; they are toth
* good customers:' there isn't 75 cents
difference in the total amount of the goods
they buy each week , both pay their debts
—always, Smith pays cash on delivery
Jones pays—when he gets ready.  Which
is the better customer!{ Now, can there
be any doubt on thiy score! You will all
say Smith 14, becanse he pays spot cash.
Why that? Because the dealer gets the
immediate use of his money, while Jones
hasg the une of thridealer's mnoney. Thatis
true, isn't 1! Very well, what does the
dealer do, does he charge Jones interest
in any way, shape or manner{ No, he
even sells him goods at the same price he
wells Suth, Then the dealer encourages
the credit customer and discourages the
cash customer, doenn’t he! Smith pays
cach and pays as much as Jones, who pays
in one, two or three months and mean-
while enjoys the use of the monky he
owes the dealer -another man’'s money.
That is the way, only on a larger scale,
that some men get rich on the tnterest of
what they owe,

Now you are a dealer. Figure this up.
on an ordinarily good c¢ustomer ahd see
what 1t smnounts to 1n a year in your own
business, ** But I cant sell for cash,” you
sav. (f course jou cun't and you never
will so long as you put tash Smuth and
credit Jones on the same basis, for Sunith
isno fool. e learns alter a while that he
might just as well have the use of your
money as neighbor Jones, especially if he
doesn’t gain apything o\ er Jones (actually
loses) by giving you -spot cash. Jones
gets the ‘‘unearned increment” with a
vengeance.

Now, gracer, butcher, baker, hardware
man, or whatever yousmay be, is thia fair
to Smith or fair to yourselt! Let Smith
pay cash—it is your due and. hix duty —snd
let him pay the prevailing market price if
possible, but let Jonea pay too—something
more than Smith pays, to cover interest.
In a small business on 4 small loan for
short time wmoney is worth a great deal
more than bank interest. It is worth itto
you, and Jones is the fellow who ought to
make it up to you.

Suppose you dont do this, and sad.
deuly all the Smiths stop paying cash.
Then. where are you at?  You, of course,
go into banks and pay interest yourself on
not only the principal that is due you from
the Smith and Jones famities, but you pay
interest also on the interest they owe you,
Inother words, you pay compound interest
for the pleanure of doing business. Now,
as business men, are we not chumpe—
great big, first-¢lass chumps—if we man.
age our financial affairs in this fashfon?
And 3et how many are there of us who
do just this thing. Can't you aec any way

out of it1 HLave you thought and toiied
and prayed over it! If not, you would
better.” )

It {s atrted at Bacnos Ayres that Dr.
Pelligrinl will succeed Senor Piaxa as Ar-
gentine representative 1n London.
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