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* ERHAPS in no other purchase which a man can

-where insurance is taken out for strictly business
reasons. ,There are others-and these are greatly in
tht majority-where ,sentiment is the comnpelling
motive. But more and'more it is coming to bc recog.nized that these tac, are -good business" for the -
sured himself as weIl as exceedingly necessary front
the viewpoint of his dependents.

The business instincts that prompted a multi-million.
aire like J. P. Morgan ta secure for his estate $2,500.-000 oi ready funds, or which ]cd a Winnipeg railroad
contractor the -other day to take out a $250,000
policy, are no différent ini kind froin those-which should prompt, say, thé Western farmer to
niake sure of a substantial nest egg in cash for those
who musît carry on bis business in the event of death.

Prom Canadian Finane."

The. Canada Lite issued a policy t. J. Pierpont
Morgan for $200,0O0.

Tih. otier policy mentioud ($250,000) was aiso
isane1 by The, Canada Life.

CANADA LIFE
ASSURANCE CO.
Head Office, Toronto

&Eàtblighed 1847

ALWAYS A PLACE
FOR DEPENDABLE AGENTS

Those who can net only write applications but
deliver policies, and are energetie in their meth-
odu. Good positions are ready for such men.

Union Mutual Life Insurance Co.

NewRecords
Resuits secured during the past year

re-affîrm the position of the Sun Life
of Canada as the leadi'ng life assurance
organization of the Dominion.

It leads ail Canadian Companies In
annual New Business, Total Business
in Force, Assets, Surplus Earnings,
Net Surplus, Premîum Income, Total
Income and Payments to Policy-
holders.

Fair-dealing and' progressive busi-
ness methods are the foundations for
the Company's phenomenal growth.
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