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The everlasting, per- :'

These are FaCtS petual and constant prob- |
. lem of the manufacturer, §

NOt Th eories.... the problem which abides §

with him day and night is the selling problem.

The buyers of to-day, merchants and consumers, Must BE SHown.

(zanada $ First Business €xbibition]

offers a chance, with a
minimum of expense and
a maximum of results

& .‘iﬁci'.f‘?ﬁ“ that cannot be doubted.

These exhibitions have demonstrated the fact that even in the United

States, they give thousands of business men an opportunity to see and |
investigate devices and appliances of which they have hitherto known §
nothing whatever, thus uncovering to salesmen, customers they would |
never otherwise reach. ‘

If you produce or sell anything needed in a modern business— §
office, store, or factory, then write for space to-day. On}y a few |

spaces left.

If you want a big increase in your trade
address for particulars

CANADA BUSINESS SHOW COMPANY ]

79 Alliance Bldg,, MONTREAL, P.Q.

When writing to Advertisers kindly mention Tne CANADIAN MANUFACTURER,




