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Designed to place before Our Readers the Merchandise, Crafts-

by Shops and Specialty Stores.

ASHES REMOVED

ROOFING

ASHES REMOVED ANl’l% GdENEgthAL
Trucking—Wilfred Richards one
1875, 3015—6—27

AUTO REPAIRING

AND TUBE REPAINS,
Batteries re-charged and repaired.—F.

J. Walsh, 448 Main St, Main 8672.
> 2p1M—T1—h

W
AUTO STORAGE

AUTO STORAGE, WIRE STALLS
to let, cars repaired, cars washed.—
éﬁ, Thompson’s, 86 Sydmey St, Phome

W

BABY CLOTHING

BABY'S BEAUTIFUL LONG

Clothes, dain made of the fnest
materials g required; ten dol-
lars, complete. Send for catalogue. Mrs.
Wolfson, 673 Yonge street, ’flml .

BARGAINS

BOYS BLOUSE WAISTS, O‘NE
piece overalls, short hose for kiddies—
At Wetmore’s, qum St.

M
CHIMNEY SWEEPING -

SWEEP-
er, with mechanical apparatus; chim-

and red —Phone 8548.
neys rebuilt repai o

DYERS '

NOTICE TO MOURNERS—FAST
black returned in 24 hours. Phone 4700,
New System Dye Works.

ENGRAVERS

WEDDING ANNOUNCEMENTS
and Cards, Jewelry Engraving, ete—A.
G. Plummer, 235 Union St.

LADIES’ TAILORING

YTHING IN LADIES AND
E%th’ Tailoring and Furs. Made to
order. A. Morin, Artist Tallor, 83 Ger-
wein. . —
MATTRESS REPAIRING

AND
Wire

/ KINDS OF MATTRESSES
Cushions made and red;
Mattresses re-stretched. Feather
made into msttr:se.s. Upholsterlxr:lg 1::1:-
done, tw -five years’ experience.—
dtere’J. I.ﬁi. 52 Britain streety ’?I‘,l;

587.
MEN'S CLOTHING

SUITS
Higgins

Y i

READY TO WEAR MEN’S
at a reasonable price—M. J.
Custom and Ready

& Co,
Clothing, g82 Union St.

' NERVES, ETC,

GRAVEL ROOFING, ALSO GAL-
vanized Iron and Copper Work—
Joseph Mitchell, Telephone 1401.
3985—6—27
S——————————————

SECOND-HAND GOODS'

SECOND HAND CLOTHING, JEW-

elry, diamonds, old gold, silver, guns,
ete. purchased.—H Gilbert, 24 Mill street,
Phone 4012.

WANTED TO PURCHASE—LADIES

and Gentlemen’s cast off clothing,
boots; highest cash prices paid. Call or
write Lampert Bros., 556 Main street.
Phone Main 4468.

WILL PAY MORE FOR SECOND

Hand Clothing, etc.—People’s Second
Hand Store, 5783545111 street. Main 4466,
E—————————————————————

SHOE REPAIRING

SHOE REPAIR SHOP, 7 DOCK
street, near corner Union. New Victor

machines, only best stock; skilled work-

manship, prompt service, moderate

prices.

S t————————————

TINSMITH

Tinsmith, Sheet Metal, Furnace and
Jobbing Work promptly attended to.

E— T ———SSER)

WATCH REPAIRERS

FINE WATCH REPAIRING A

specialty.
. Ernest Law, Est. 1885, 8 Coburg.

DIAMONDS BOUGHT AND SOLD.
Watch and Clock Repairing & Spec<
{aity.—G. D. Pprkins, 48 Princess street.

WELDING

WELDING AND CUTTING OF ALL
kinds of metals by Oxy-Acetylene pro-

process.—United Distributors, 43 King

Square,

GLEN FALLS
HOME SITES

Why Not Have a Real
Home That You Can
Call Yours?

One for your family to grow up in,
which they can call their HOME,
with all modern improvements, such
as electric lights, running water, ex-
cellent school, ’phone service, etc.
Have your market garden and grow
your own vegetables. Have the joys
and health of the country, and a
place for your kiddies to play, and at
the same time the Joys of city con-
veni

R. WILBY, MEDICAL ELECTR.ICA’L
Specialist and Masseur, treats mervous
, weakness and w sciatica,
locomotor ataxy, rheumatism,
insomnia, ete. To ladies—Faclal ht_:.ir
moles, wrinkles, ete. removed. Spec:lal
treatment for hair growth.—262 X.','ly,\;n

St, Phone Main 3106.

‘ PAINTS

TS, 3850 TO
for Color Card.
6—9—1922

H B. BRAND PA
$4.00 per Gailon. Sei
Haley Bros., Ltd.

*;____’W

© PIANO TUNING

f

5JANO AND ORGAN TUNING AND
. All work guaranteed, rea-

- e0n 1eﬂ:‘;fe.—-Jobn Halsall, Phone Mun

“el.
PIANO MOVING

GLEN FALLS VALLEY

offers especially charming home sites,
where some twenty cottages have al-
ready been erected, only a few hun-
dred yards from the street railway
as recently extended.

CRUSHED ROCK.

especially suitable for concrete work
supplied at cost from our crushing
plant.

If you want a home that is a
HOME, on easy terms, write us, or
*phone Main 385, or enquire of George
Watson, our superintendent, at Crush-
ing Plant, Main 8590, or at his resi-
dence near Factory Buildings.

THE COLDBROOK REALTY

AND DEVELOPMENT CO.
7-5 LIMITED

HAVE YOUR PIANO MOVED BY
Auto and modern gear. Furniture

moved to the country, and general cart-

age~—Phone M. 1167, Arthur S. Stack-

house.

W
PLUMBING

R. D, HARRINGTON, PLUMBING,

“hot water heating, Giraey pipeless
furnaces installed. Repairs promptly at-

WILLIAM COOKE, 264 UNION ST,|

Watches, Clocks, and Jew-| S

AN

NEW YORK MARKET.

(By Direct Private Wires to McDougall
& Cowans, 28 King street, City.)

New York, June 22.
Open Lo

Davidson Chem ..
Erie Com

Gen Motors

Great Nor PAd ....

Indus Alcohol
Invincible
Kennecott

Keystone Tire ....
Mex Pete ....
Midvale

Mid States Oil ....
Mack Truck

New Haven

N Y Central
Pennsylvania

Pan American

Southern Pac
Studebaker ..
Texas Company ...

Transcontinental ... 15%
Union Ofl ........ 21%
United Fruit ......lgg%

98%
60

Montreal, June 22.
ABIUBL . N.eoeao.s B1Y 81U o
: AT

81
4%
110%
50,
69
95
8%
88
51
78

95

87%
51
]

1928 Victory Loan—99.75.
1983 Victory Loan—102.80.
1987 Victory Loan—104.90.
1984 Victory Loan—100.80.

Edtted by :
Mansfield P. House
(Copyright)

Seeks Inspiration

) s

1% |
154 | overcoat and others gnother suit.
21% |

1363, | to know whether tbé local men did not

445 |
89% \

|

51‘/4501’ the largest in the city,

8% |

little or no trading here before.

same for $1. Some stores offered the

The out-of-town ilers are curious
take a heavy loss on such a sale and,
admitting that they did, for they can
see no other answer to the matter, they
want to know how the Syracuse men
expect to recoup their losses and what
they expected to gain by such a sale.
Joseph A. Griffin, manager of the
Peck-Vinney men’s furnishing store, one
who was
chairman of the dollar-day committee,

| has answered these questions. His store
110% |

50% |clothes at the original price and then
69 |

was one of those that offered a suit of

sold an overcoat to the same buyer for
$1. : :
Mr. Griffin said: “Sure, we took a loss.
We had to take a loss. The more over-
coats we sold for $1 the heavier our loss.
But we took in a lot of money, paid
many bills and, what is of equal import-
ance, we got rid of a lot of overcoats
and a large number of suits of clothes.
We cleaned our stock. We “tirned over”
quick and righted around for the spring
and summer trade with almost a clean

{slate. Syracuse merchants took in $1,-

250,000, :

“But that is not the only advantage.
The greatest thing we did was to ex-
tend the Syracuse trading territory.

That, in the final analysis, is the most

important object of a dollar-day. Fe
brought into Syracuse and sold them
overcoats for $1 people who had done
They
came from 150 and 200 miles to buy
here. Now what Is the result? The next
time that man wants a suit or an over-
coat where is he going to come? Right
straight back to Syracuse, unless some-
thing prevents. But the thing does not

From New Clerks,
Many business firms have inaugurated |

the practice of offering a genuine wel-:l
come to men and women entering their |
employ. The first few days of the new- |
comer are usually devoted to showing !
him with the kind of a concern he is|
associated with. The plychology back |
of this is that first impressions are last- |
ing. Many employes become “sold” on
a business generally during the first three‘
or four weeks.

After a salesperson has completed
her course in the Jordan Marsh store,
in Boston, she is given a written exam-
ination, a part of which is designed to|
find out the clerk’s thoughts about retaﬂl
selling and the impressions which the
store itself creates in the newcomer’s
mind. Here as a few excerpts from ex-
aminations recently turned in to Miss.

i

1

|

l

Marjorie Sumpter, supervisor of instruc-
tion In store system.

“Selling appeals to me because it of-
fers me an opportunity to render serv-
ice and good will, thereby getting the
satisfication that can be had enly by

giving the best there is in you toward |

making your community and ideal place
in which to live. As every individual

| with whom you come in contact is orig-

inal fn purpose and ideas, the selling
end of a business never becomes monot-
onous or tiresome as many occupations

stop there. Bargains just as good as the
$1 overcoats were offered in women’s
lines of merchandise, in children’s wear-
ing apparel; in fact, for the whole fam-
fly. Also there were hardware stores,
dry goods stores, china stores, restaur-
ants, millinery stores, furniture storcs
and in fact pretty near every kind of
merchandise offered at bargain priczs.
Every one of them has the same effect
of getting the people back here again, of
making them Syractise customers; in
fact, extending the Syracuse trading
zone.

“By doing this we are building up
profits for the morrow. We may not
get it in double-quick time, next week
or next month, but we are pretty sure
to feel the effects of it throughout the
entire year.”

Arouses Attention
With “Rent-Free”

The Boston Store in Milwaukee, Wis.,
recently aroused interest in the store by
coming out with a page advertisement

{in the local newspaper headed “Remt

Free for a Month.” The ad sought to
fmpress upon the buying public the value

'of getting trading stamps with their
| ptirchases at the store. Two stamps are
|
|

given with each ten-cent purchase on
bargain and special stamp days instead
of the customary one.

«If the Boston Store advertised that

For The

Buyers have choice of many new lines of

summer goods.

BLUE SUITS, single and double breast-

ed, $35 to $45.
Blue and Grey

trousers, from $30.

these.

Toppers in novel patterns at $25 and $30—
a vacation necessity. '

SUMMER COMFORT CLOTHES—
Sport Suits at $25 and $30. Clothes for a day’s’
recreation, or vacation. i

OUTING TROUSERS — No more use-
ful garment for summer service — smart and
correct. Striped and plain white flannel and
serge, grey flannels, white and khaki duck—

$2.50 to $10.

SHIRTS — So many new ones opened
this week that our stock is pratically all new.
Smart effects with collar of same material

NECKWEAR—That expresses the vogue,
with style that is reflected in colorings and

weave.

Athletic Union
cessories.

@
Gilmour’s
68 King St.

Tailoring
Open Friday evening—close Saturday at 1

Clothing

Week-End

Worsted Suits with “e.itra
We find men take to

Underwear and other ac-

Haberdashery

- FOR

Palatine Building, 124 Prince
2983 and M. 2120.

MUNRO BROS.

Real Estate Operators
and Brokers

Now developing the Reid Properties, Mount Pleasant..
submit Plans and Specifications with Estimates to
Prospective buyers.

SALE

Freehold properties running from Paradise Row through
to Lombard street. “Size of lots 50x100 and 31'x91°. Office

We

William street. Phones M.
6—23

WOOD AND COAL

—
surn Fundy coal
For Cooking

Makes a quick, even fire, is a
good baker, can be used much
as you'd use wood fuel, and
spends well. Best of hL the
price is low.

Emmerson Fusl G, Ltd
‘ 115 CITY ROAD, '

|
i
/
{

Summer
Fuel

Broad Cove

For Quick Fires.

Consumers Goal Ge., Lid.

M. 3933 68 Prince William St

| 49 Smythe St.

Dry Wood

Where you get the value of your inoney

in wood.

Heavy Soft Wood, Kindling, Huard-

wood—all cut ready for use, and dry.

City _i':l—x;l Co.

957 Gity Road ’Phone 468 .

COAL

AMERICAN ANTHRACITE
All Siges
SPRINGHILL RESERVE

GEORGE'S CREEK BLACKSMITH
KENTUCKY CANNEL
A Wonderful Grate Coal

R. P, & W. F. STARR|

LIMITED

159 Union St. |
f

rﬂardé—Coal—Soft1f

ust fanded, cargo highest quality ||
AMBRICAN SOFT COAL, finest %
procurable for household use. !
We will be pleased to quots on
either run-of-mine or screened.

Full stock of Hard Coal in all

sizes.
Maritime Nail Ce., Limited.

kPhonc M. 3233

COAL DEFPT,
ekl

will ind that within a year you will have
saved enough to pay your rent for a
month !”

“Tourist Salesmanship”
Is Latest Retail Idea

Tourist salesmanship!

So far is known, Boulder, Col, is the
first community in the country to teach
it. The students are retail salesmen of
Boulder stores. To date sixty are en-
rolled, and the course has only started.

The instructors are FProf. Elmore
Peterson, head. of the extension division
of the University of California, work-
ing among the chambers of commerce
and the business peeple of the State,
and the local experts. A series of eight
evening meetings is being held. Forty
were enrolled at the first meeting, and
the enrollment jumped to sixty at the
second. A .

Boulder is one of the great tourist
centres of Colorado. A summer Chau-
tauqua draws many hundreds of visitors,
who are in Boulder for several weeks.
Aute parties from all over the country,
but particularly from the states to the
south and east, arrive by the hundreds.
These spend many thousands of dollars
in Boulggr. They are one of the prin-
cipal sources of income of the city.
Boulder merchants feel that everything
possible should be done to make them
pleased with Boulder, so that they will
stay long and come another year.

The merchants also believed that the
salespeople of the town could do a lot
to bring about this result, and the
course in tourist salesmanship is the
result. This course has two depart-
ments, With a textbook on retail sell-
ing es & basis, Prof. Elmore Peterson

trips and other pertinent subjects will
be dealth out to the retail salesmen.
They will be expected to know the
country back of Boulder like a book
when the tourist season opens, and to
have at their fingertips those bits of
varied information which will most help
the tourist? ;
To assist in the work of pleasing the
summer visitors, John W. Valentine,
manager of the Wilson Hardware Com-
pany, has donated the use of the
Twelfth street wall of his store build-
ing. This is one of the most prominent
corners in Boulder. On the wall will
be vainted a map of the region back
of Boulder, drawn by an engineer who
knows the region. This great map will
show trails, roads, water courses, etc.,
and is expected to be a big help to the
course, the cost of which is divided be-
tween the employers and their clerks.

WOOD AND COAL

4 YOU CAN SEE |

EconomyCoal

Now at
No. 64, Charlotte Street or
No. 1 Union Street.

YOU CAN TRY IT AT $8
PER TON DUMPED, or

Lower Prices on
Best Soft Coals

BEST QUALITY PICTOU
AL

McGIVERN COAL CO.
COAL YARDS

32 Drury Lane and 32 Portlaad St
Phone Main 42 and Main 3666

Splendid Kitchen Coal
$10.00 Per Ton
Broad Cove Coal
$13.00 Per Ton

GOOD DRY HARD WOOD
$3.50 per load of 1-4 cord.

GOOD DRY SOFT WOOD
$2.25 per load of 1-4 cord.

Prompt Delivery.

D. W. LAND

Hanover Street Extension.
Phone 1185. Evening 874.

(

FOR BETTER 1 !

ido. It offers a wonderful opportunity | lectures on the major aspects of sales-

tended to—5 Dorchester St.

®

¢

¢. R. MURRAY, PRACTICAL
" Plumber, Steam and Hot Water Heat-

a alty. Repair work prom=:ly
?tfendxwt‘o. Satisfaction guar
Address 22 Clarence St.,

Phone 450 .
CHAS. H.

McGOWAN,ESAlNITASB:I
Plumbing and Heating Engineer. Sat=
isfaction aranteed. Repair
omptly I&M to—8 Castle strest.
G. N PLU%BEIR AND
ob protptly attend-
Gas Fitter, P‘“lb!ns 5

nADIAN
PACIFILC

TRAIN CHANGES.
Passenges Service from St. John
Effective June 26, Eastern Time.

No. 101—Leaving at 5.50 a.m. will oper- |
ate through to Boston, instead |

of McAdam only.
No. 102—Will arrive at 9.50 p.m. from
Boston, instead of from Mec-
Adam only.
No. 129—Suburban for Welsford will
Jeave at 810 p.m., instead of
8.20 p.m.
NOTE—Double daily service on St.
Andrews sub-division restored with
gonnections from St. John.

L ]

No. T15—Will leave West St. John for |

St. Stephen at 9.80 am, in-
stead of 9.80 am.

Ne. 388—Will arrive West St. John from
St. Stephen at 2.20 p.m.,, in-

fi stead of 2.30 p.m,

¢

, for initative in satisfying the customers
! who in many cases are ignorant of their

ing securities.

tenant for

monthly dividends.

Want Ads. received be-
fore 30 am. will appear
in The Fimes the same
day.

If you have a vacant room
for remt, you are virtually
the owner of dividend-pay

You can easily find a good
the room by
bringing or sending a Want
Ad. to The Times. Then
your room will yield a regu-
lar income with weekly or

| needs. In addition, you can make every
! one to whom you sell a friend by giv-

\ing the best possible value, thereby es-
‘Itablishing permanent friendly relations
{ between the public and the house that
}employs yeu

“] came into this store shertly before
Christmas as one of the extra sales-
people, and I was impressed by the
spirit of fellowship and good will emong
the employes and toward the employers

it would pay one month’s rent for you
each year, provided you do your shop-
ping here, you would be apt to take up
up on it, wouldn’t you?” the ad read.
“Here is the way we will do it: Confine
your purchases here—ask for trading
stamps with every purchase you make—
bring in your filled books and get $2
in cash for each filled boock—and you

manship. The second department of the
course instructs the clerks in the lore
of the mountains, which are the town’s
greatest attraction.

Information concerning fishing, ama-
teur photography—a local professional
photographer  will give the class best
pointers for amateurs under Boulder

mountain conditions — mountain auto

TS S

and men higher up. It seemed for a
time that it must be something assumed
for the holidays, but as I have come to
know the store and the people in it
better, I realize it exists all the year
round,

“Wondering how this spirit was kept
alive in such a general way I began
asking questions and discovered that al-
most invariably one of the main reasons
was the confidence that each one felt of
getting a square deal from the men
higher up. I know now that it is one of
the big factors in keeping the good
feeling alive, and I can truthfully say
' from my own experience here that ft
| was very pleasant to come into a
| strange place without Having to com-
{ bat the general jealousy and indiffer-
i ence that exist in many large business
' toward new men.”

s

Gains Outwetgh Losses
Hin Dollaz-Day Drives.

Retail merchants in several cities have
asked Syracuse retail clothiers whether

-
{

iUse the Want Ad Way

they did not lose money on the recent
Dollar Day when they sold one suit at
the regular price and then sold the same
customer a suit or an overcoat priced-tha

THE STANDARD

Briar

Light Color
Silver Mounted

FULL

" $2.50

RANGE OF STANDARD SHAPES AT ALL
LEADING TOBACCONISTS

OF EXCELLENCE

Pip‘es

Datﬁ “Ultonia”
Color, Unmounted

| Street Extension.

Two Bags for $1.

| Coal and Dry Wood

‘ o —————

Colwell Fuel Co., Ltd. |

Phone West 17 o: 90 \ J :

Dry Sawed SOFT WOOD

2.25 load, $1.50 hatf-
: 'pelroag;‘ Aeliveredpe‘

GIBBON & CO., LTD.,,
Phone Main 2636 628

SPECIAL
RESERVED SYDNEY COAL
$11 Ton Dumped.
$11.50 in Bags.

L. S. DAVIDSON,
"Phone Main 1813 27 Clarence Strest |

Soft Wood, Hard Wood!
DRY, BEST QUALITY.

Broad Cove, Victoria and Sydney Coals |

Well Screened and Delivered Promyly.‘

926-340 Paradise Row. |

Then secure your winter’s
supply and save a lot of money
while you can. '

Only $8 a ton delivered
dumped—cash with order.

Charge orders $9. Put in
orders $9 cash.

J. S. GIBBON & CO- Ltd.

L 6-25 - J

FOR SALE—WOOD, DRY, CUT,
large truck, $2.25.—M. Maloney, Main
2999. 4088—6—28

L

FOR SALE—DRY sSLAB WOOD. G

A. Price, corner Stanley-City Roud
Main 4662. o 831029
FOR SALE—DRY CUT WOOD.

Hard, $3.50. Soft, $2.25, % cord loads.
—J, Devlin, Main 2261.

8870—6—26

FOR SALE—DRY CUT WOCOD, $2.50
large truck.—~W. P. Turner, Hazen
*Phone 4710.

KINDLING WOOD—$3 PER LOAD,

south of Union St—Haley Bros, Ltd.
City.

Use the Want Ad. Way

Tel. M. 1327

SOFT WOOD, SOFT COAL COAL !

$0.756 per ton in bags; Wood, $2.25
load. Orders delivered promptly.— |
Phone M. 8808, H. A. Foshay, 118 Har~ !
rison,




