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FAILURE OF SAVINGS BANK INSURANCE. in lliv hii-iiic's, ami that they had but (>.652 policies in 
force, representing insurance of $2,528,N09. Tlie new 
hu>iness i'Mieil during the year was leys than one mil­
lion dollars, divided among 2.5110 policies, the grea'er 
part of which, it is understood", was procured through 
recommendations of the heads of a few large m uui- 
f act tiring establishment 
phasizes the oft reiterated claim that men will tint go 
after life insurance in the same way that they buy 
cl .thing and other necessities of life. Few men nowa­
days dispute the advisability of carrying life insurance, 
hut il lias to he brought to attention by the personal 
solieilatioii of an agent and hv persistent work on his 
part at that. It is not so much the company which 
cmint' as the agent, and a live solicitor can generally 
sell insurance in any company when once he has ob­
tained the confidence of his prospect. Just now the 
State of Wisconsin is taking up the <|ucstinn of selling 
life insurance without agents, and it is safe to predict 
that it will have the same experience as has Massachu­
setts. It matters not that the rate charged may he less 
than that of the established companies; the human 
element enters into the proposition, and most men will 
not insure except under pressure. The roumaines of 
(treat llritain which have worked without agents are 
relatively insignificant as compared with the large 
American companies which have devdonvd the agency 
system and brought the subject forcible to the atten­
tion of millions of versons wh > would never have 
sought it unsolicited. The Spectator. .V. Y.

The plan which was heralded to the world a few 
years ago as one destined to revolutionize the business 
of industrial insurance is licaring out the prédictions 
made In The Spectator and experienced insurance 
men at the time of its adoption I lie citizen 
saelmsetls have manifested no wild desire I > walk 
to the offices of the savings hanks and vohmtarilx 
apply for insurance, not have the hanks themselves 
proved specially anxious to handle the plan The re 
port of the Massachusetts State Actuary shows that 
at the dose of October last four hanks ,.cre engaged
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CANADIAN BANKING PRACTICE
THIRD EDITION. NOW READY.
HANDSOMELY BOUND IN CLOTH, $4 PER COPY I

Cl'ESTICSS CS LTSTC'i A St) ISAM A St) LAW. Published under the Auspices et the 
Canadian Rankers' Asseciatien (Ccmpiled by Jehn T. P. Knight) — ---------

I he hundred-* of quv-tions and 
possible

answers on (.anadian Banking Practice deal with nearly every 
point of practical interest likely to present itself during the daily routine of a hank. The 

replies relate to acceptances, cheques, endorsements, deposit receipts, letters of credit, circular notes, 
warehouse receipts, partnership accounts, hankers hen on goods, forgery, alteration and loss of 
negotiable instruments, hills of exchange, promissory notes, principle and surety, etc., etc., etc.

e compiler of (.anadian Banking Practice has classified and indexed the 
Points ol Practical Interest I he value of such a work must he apparent, and a copy of the 

hook should he in the possession of every hank official and business man m the country who desires 
to he informed upon points likely to arise in the course of dealings betw een hanks and their customers.
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liiilodin, llncelled t,„t Fully Suite,-,,lie,l Cep,let, the resources of the Compenv exceed Twenty.«even million dollere.
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