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Profitable Advertising and Art in Adver.
tising, THE ADVERTISERS TRADE JOUR-
NAL offers $g in CASH PRIZ S for
best original NEWSPAPER and MAGAZINE
DESIONS. No restrictions. Five compe-
tent judges. Valuable publicity for ail
competitors. Send for printed prospectusScing particulars and requirements of
the contest. Address PROFITABLE
ADVERTISING, BOSTON, MASS.

Do You Ever Have Occasion
To Use a Legal Directory ?

Forty-two law firms who jointly forward over two
hu'idred and fifty thousand items of business to their
legal correspondents annually, and who are necessarily
posted as to the best attorneys to use at a distance,
communicate to a central office constantly their experi-
ence with their varions correspondents, and trom this
information Is compiled monthly the directory which
they use. That such a list is superior to one compiled
in the ordinary wîy and 'published annually or semi-
annuallyv, goes without saying. Esch issue contains,
in addition to the legal list, a compete Bank Directory,
the collection laws of the varlous States, tabulated, be-
sides a good deal of general information of value to
lawyes and credit men.

e di rectory (conplete each month-no supple-
ments) can be obtained for Five Dollars per annum by
addressing

The Mercantile Adjuster,
*P. O. Box 609,

150 Nassau Street New York

Every Issue of
The Office Magazine

A. O. KITTREDGE, F.I.A.,C.P.A., Editor
contains information on office topics

Worth Many Times Its Price
Per Year.

It publishes only practical articles on practi.
cal subjects by practical business men.

Sample Copy Free
Issued monthly, subscription $1 a year. Adver-

tising rates on application.
ACCOUNTIOS ASSOCIATION, Publishers

93 Fine St., NEW YORK CITY

"Short Jalks on Advertising"
994 pages 193 illustrations; sent post-paid

on receipt of price.
Paper binding Hithographed coves, 25 cents.
Cloth and gold, gold top, uncut edges, $1.00.

CHARLES AUSTIN BATES
Vanderbilt Building, New York.

"Mr. Bates' Masterpiece. It is interestingly and
readably written-more readable than one woul belleve

osible on so hackneyed a subject as advertising-and
tis illustrated by pictures intended to lend a humorous

turn to many of the sentences in the text. For those
who want a general idea of advertising principles, thebook will be found valuable, and even the readers to

wom its subject is more than familiar will find it anInieresting companion for a leisure hour. It is full of
apothegms, every one of which rings with a true note."P. B=611l.

Excellent Work."-Buffalo Etenisg New#.
Interesting and prafitabl."-Baio Herald.
Lively and Sensible."-Philadelphia Evenig

Te iegraes.
Handiome and Clever."-Neto York Prou.

"Should be read twice."-Olevoland World.
"Should be on the desk every advertiser."'Cleve

and Pres.
o'1 3est thing we have seen."-Bi4tatro Earra.

Mosit practicai and helpful"-M:,n.apoua Journal
"Every advertiser may read with profit."-St. Louis

Pout -Dipateh."Mr. Bates has rendered a service to ail progressive
business men."-Philadephia Becord

IMost interesting of ail Instructive Books."-Bug&alo
2%ins.

Full of ideas of value."-Cleveland Leader.
Nathing humdrum or commonplace."-Bugalo

Commerci al.
iFull of snappy, commonsense hints."-Boston 4d-

werteer.
" Strin and readable."-Baltimor Âmerifa.Cani a t re interesting."-PtsugPea
"Should be in te bandasofevery business man."-

PM¢tadelphia ed ger.

up a little. The market all round is very
dull, and nothing is doing. In Chicago,
on the other hand, the market presents
a firmer appearance, and native steers are
coming in as quickly as they can be ab-
sorbed.at the high prices prevailing.
There is such a supply that no advance
is looked for.

PRovIs1oNs.-The butter market is very
firm, tubs being 17 to 18c., fresh stock.
Cheese also is firm, jobbing at 11%4 to
i½c. In hog products, the market is
firmer, long clear being quoted at SY4 to
9c. Lard is considerably firmer, and
stocks are reported small. Some dealers
anticipate a smart advance before the end
of the season, as all camp orders have
yet to be filled, and stocks in sight are
light. Eggs are steady at 12c. for No. i;
seconds and chips are meeting with a very
slow sale.

WOOL.-No changes have taken place
in this market. Speaking of the Boston
market, the American Wool and Cotton
Reporter says: "To all outward appear-
ance the market is considerably quieter
than it was a week ago. It is intimated
in certain quarters that there has been
more actual buying during the last week
than appeared on the surface, a number
of persons being engaged in picking up
wool in the quietest manner possible.
According to most accounts, however,
the situation could not be much duller
than it has been. The sentiment is per-
haps accurately voiced by one dealer, who
says that he has seldom seen quieter
times in the wool market than have
been witnessed since the first of June.
The manufacturers have, apparently, been
not mucli in evidence.

FINANCIAL MATTERS IN THE
STATES.

The weekly report of Henry Clews &Co., New York, dated August 18th, says:
Foreign trade continues to show

eminently satisfactory tendencies. In July,
American exports of merchandise amount-
ed to $100,413,501, probably the largest
July exports on record. They were
$5,500,000 larger than last year, and $27,-
gooooo larger than in July, 1898. Im-
ports in July were also large, $63,536,253,
indicating a free consumption of foreign
luxuries and raw materials. The excess
of exports over imports during the month
amounted to $36,877,ooo, compared with
$34,824,ooO the same time last year. This
steady continuance of large trade balances
is something phenomenal, and could not
have been anticipated even two or three
years ago. Nevertheless, it is one more
manifestation of the wonderful develop-
ment of the United States. Steam, electri-
city and machinery have so perfected our
means of communication .and production
that we are in a pre-eminent position for
competing in the world's markets. More
and more we manufacture, first for our-
selves and then for others, the productsi
we have been accustomed to buy from1
abroad; our exports of manufactures hav-
ing already become an important factor
in thertotal shipments and largely ac-
counting for the present favorable trade
balance.

In spite of midsummer dullness, the
market has displayed unusual strength.
This was due chiefly to strong inside sup-
port, easy money, improvement in the
Chinesesituation, goodrailroad earn-
ings, satisfactory crop reports in gen-
eral, improving trade prospects, and in-
creasing public confidence. With the re-
turn of absentees from their vacations,
the prospects are for a more active and
stronger mwket. Considerable discrim-
ination, however, will be necessary in the
purchase of stocks, much more than a
year ago. A few of the best class of in- a
dustrials, especially the iron and teel c
issues, may afford a fair chance of profit; -
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but the more conservative operators will
select the securities of railroads, which
are making good records in earnings;
and speculative interest is likely to be
chiefly centered upon the new dividend-
payers. The market has thus far ignored
the large gold shipments, for the reason
that we have plenty of gold to spare for
Europe's needs. More may follow, but
there is no prespect yet of the movement
causing disturbance here. Before many
weeks the supplies from South Africa,
which have been shut off since last
October, will begin to find their way to
London, and so modify the drain upon
the United States. When crop demands
and trade activity reach their climax,
money rates will probably harden, especi-
ally as bank reserves are not particuarly
strong; and any sharp advance in the in-
ternational stocks might easily stimulate
foreign selling in this market, for Europe
has been seizing ah such opportunities
to pay her debts here. These, however,
are not factors to be feared; they are
simply conditions that will bear watching
for their influence upon any bull cam-
paign that may develop.

The closing week has developed several
factors that work towards c eerfulniess
and betterment. The security market has
been dull, but its great underlying
strength has been demonstrated in several
instances. Investors are beginning to
realize that the readjustment of prices
of iron manufactures, cotton and woolen
goods, and other finished products has
begun to bring about increased demand
and greater activity in trade circles. As
unmistakable evidence of this, it is stated
that never before has the army of buyers
in New York been so large at this sea-
son of the year, a conservative estimate
placing the number at not less than four
thousand. This is an indubitable indica-
tion of a fuli and brisk fall and winter
trade. And not only are domestic buyers
here in force, but many more than at any
previous time are here from abroad. The
demand for American manufactures in all
lines, as noted above, is rapidly increas-
ing abroad, and places us in an enviable
position. Aside from this the exportation
of coal promises to add largely to our re-
venues before many months elapse, in
consequence of the increasing difficulty of
obtaining it from the Welsh mines.

-Discussing the Paiis Exposition,
after balancing the possible direct loss
by the Exhibition itself, against the gain
to the commerce and manufactures of the
nation by reason of its holding, the
Bankers' Magazine, of New York, says:
"There is, however, reason to think that
these great world's fairs are rather palling
on the minds of the excitement seekers.
They have had their utility in bringing
the nations together and in increasing the
exchange of products and manufactures.
Wlen ail the time, labor and money spent
in preparation is taken into consideration,
it is doubtful whether these great exposi-
tions are self-supporting. Properly con-
sidered, they seem to be the flower and
crown of the gigantic system of advertis-
ing whicf- e has sprung up during the last
lialf-century. A world's fair is a great
spectacular advertisement, arranged with
the hope that it will pay for itself. 3ut
if this hope is not realized, it is still an
advertisement more or less expensive as
it pays its own expense or not, but at
least with all accruing advantages of an
advertisement. It ought to be a con-
vincing proof to the business man of the
benefits of advertising, when he sees
nations and cities setting forth their
claims to business by means of these great
expositions."

-Johnny-Paw, when a man expresses
an opinion, can he collect express charges
n it? Paw-He can-if ie is a lawyer.
--Baltimore American.


