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the districts mainly affected, but of the na- t
tion ait large. The metropolis will doubtles
long continue the great financial centre of f
the world; but even bere immense changes
have been witnessed of late years, princi-
pally since the introduction and develop- à
ment of the telegraph. By means of cable h
transfers, trading financial operations have e
been quite revolutionised, and those banks i
whicb used to do a large discount business ai
for firme having a foreign trade now find
themselves deprived of a very lucrative P
source of income. b h

An Instance cf what has come about
by th. institution cf oble trans- 0o
fers was lately stated in this city. A n
local firm, which does a large Eastern s
trade and turne over ome four mil- e
lion pounds sterling annually, used to
receive payment therefore by paper remitted
home. On that paper the negotietor in
London and here reaped a fair commission. t
But now the whole thing is done by means t
of cable transfers ; funds at once come into c
play on the amounts credited being an- ;
nounced from the outports, and the charge t
is littie more than the discount for the time t
the bille took te cerne home and the usance. l
Bankers and financiers so fan fiud an ocu-
pation gone, but the trader and the consum- i
er are the gainera, and capital is made te go
much farther. Touching, however, the i
trade of London for last year, our contem-
porary remarks :-' Whether the volume of
brade, or the proportion of profits realised
thereon, be conidered, the resuits have
been almoet without exception disappoint.
ing. As a port, London is losing ground. i
For the last two years the total tonnage i
entered and cleared from Liverpool has
exceeded the figures of London. Latterly
there has been a slight recvery. The silk
rade, which formerly centered in London,b

has almost entirely left the country. The
practical monopoly which the city used to
hold over the indigo trade is its no longer,
and the movement of colonial produce gen-
erally i decidedly adverse to its continued

gcentralization in th ande cf tb. merchants
cf Mincing Lane. Nor in, perbape, the con-
dition of the port of London and of the
river Thames such as to be worthy of the
leading city. It i somewhat of an open
question how far the dock accommodation
and the dock rates meet the requirements of
trade or the facilities and prices offered by
coorp.ting ports. The condition cf the bcd
cf the river is sch that large steamers can
only come up with the tide, and when they
reach their wharves are in most cases posi-
tively unloaded by manual labor. There is
surely room for much and early improve-
ment in such a state of things.-Herald.

THE YUNCTION OF A BOOKSELLER.

An Intellectual Barometer, is what a writer in
the Publishers' Weekly calls a book store. This

writer, Mr. 0. F. Richardson, asks the question
whether book-stores are fewer and Les influen-
tial than they used to be, in proportion to the
population; and he declares that one cannot
give a decided " No " to it, in upite of the pre-
valling idea that public intelligence is steadily on
the inerease. "In too many thriving towns,
where there is a showy drug-store, a large furni-
ture establishment, and several elaborate cloth-
ing-houses and fancy-goods stores, there is either
no book-store at al, or a small concern chiefly
devoted to the sale of periodicals and stationery.
A stock of candy would eeem to be a better in-
vestment than a stock of gr od books ; for people
who eau afford to buy plenty of caramels or ice-
eream do net feel able to indulge in the luxury
of a book a year." Giving an instance of a town
of 8,000 inhabitants where in 1830 there were
three book-stores and where now there is but
one-a library of 5,000 volumes having arisen
t~ here in the meantime-he askse:

Isb the comparative smalln.eshand fewness cf

book-stores the fault of the proprietors or the
publie ? and replies :-" I believe it to be the
ault of both."

" A book-store ought, in a sense, to be a publie
ibrary. It ought to be a sort of intellectual
head-quarters and starting point. It ehould be-
tow its benefits upon the community in which
t stands, and that community should regard ;t
as something worthy of pride as well as of sup-
port. Is proprietor te, of course, a business
man, who wants to make money. But the higher
i idea of hie function, the more money h.
ught to be able to make. More intelligence is
needed in the reading of books than in cobbling
hoes or weighing sugar. Everybody muet be
elothed and fed, but the bookeeller muet find or
reate his market. He should be the right-hand
man of the minister, the editor, the school-
eacher, the lawyer, the physician. He should
ake counsel of the ducated and well-to-do
classes in the community; should put on hie
helves the boks they want, and should welcome
hem to hie place of business. He is himself a
eacher and preacher, whose moral and intel-
ectual influence makes hie business an ethical
sa well as a commercial one. He has a "high
calling " and ought to take a becoming pride in
t. If he selle paper-hanging4, stationery,
bronzes, and knick knacks, h.eshould remember
that these, however remunerative, are but side-
shows. The variety-store ean beat him in cheap
lines of goode, but he can beat the variety-store
in an intelligent eatering to the mental wants of
the community. If he covers hie windows with
flash, illustrated journals or staring lithographe,
he shows that he bas no confidence in the intel-
lectual part of the town, and no power to make
himself attractive to it. Ie it all a mere matter
of profit ? By no means ; but if it were, the
bookeeller would not sell any less paper-hanginge
or knick-knacks by selling a hundred good books
where he now selle ten. And in these side-show
lines more money a well as more reputation is
to be got by working for the best and wisest and
well-to-do classes than for the Saturday-night
purchasers of the story papers. And in our com-
munities-fortunately for the nation- (he ie
speaking of the United States), it often happens
that among the poorer in purse are the richer in
brains, who themselves would like to patronize,
and save money for, a qood book-store.

" Ways and means of building up a book-store
differ, but the constant endeavor should be to
cultivate taste and raise the stock and the public
to higher and higher levels. Buyers should be
made welcome; should be allowed to see and
handle the books; should receive courteous at-
tention, but not be vexed with officious sugges-
tions, nor be watched like thieves in embryo. A
visitor to a store comes because hc wants to
come, and this eis especially true in the case of
visitors to book-stores. The most probable
buyers are the very ones that want to be lit
alone; but there are others who would be
offended at the same treatment. Tact and s
loose line are needed to land this sort of fish;
and many a book-seller fails because he forget
that one kind of tact is needed in selling a coai
or ribbon, and another in sellinq the parchmeni
Shakespeare or the new edition of Tennyson.

But the publie, I fear, is more ait fault thar
the bookseller. It hau its own duty in the mattei
and should not neglect it. Every man anc
woman of intelligence ought to be a frequen,
visitor at the nearest good book-store. He o
she ought to keep track of the fresh arrivals eo
books, and of the advertisements and reviews ii
the newepapers and magazines. We buy foo
and clothing when we muet, we buy books whei
we are tempted to do so; and we onght to pu
ourselves lu the way of being tempted. Tb
bookseller le trying to sell waree which net a]

want; if you feel that you belong to the more
intellectual part of the public, you owe a duty to
him, and should see to it that hie wares do not
go unbought-or ait least unnoticed. A reader
ought to buy according to hie ability; a book a
weak, or month, or year, or once in ten years.
Do not wait for the subscription-agent to come
along with a flaring monstrosity ait double price.
Do your own selecting, if you know.enough to
do so, or think you do. Encourage the good and
discourage the bad ; there are plenty, perhaps,
to buy the cheap or mean pamphlet, but you are
the one who onght to buy the standard book.

Then, again, whatever may be the truth of the
idea of "protection to home industries," the
local book-store certainly ought to receive a cer-
tain amount of voluntary protection ait your
hands.

No kind of store will sooner die without deli-
berate cultivation than a book store, and it is
worth protecting, even at the cost of a little in-
convenience, for the sake of the good it will do
to you and others. It is, in fact, a local ther-
mometer, which tell whether the intellectual
soil and temperature are warm and fertile or
cold and non-productive. Are you proud of
your local book-store, or ashamed or it? If the
former, you deserve credit for ome of its glory
and good work, if you have done your duty. If
you are ashamed of it-dare I say that you
ought to be just a little ashamed of yourself ?"

WASTE IN T HE WORKSHOP.

On the practical subject of waste in the
factory or mill, an English technical journal
has an article in which the importance of little
economies is made apparent. We quote: One
of the most common amongst the many sources
of every day expense incidental to the carrying
on of an industrial business, and one most gen-
erally neglected by those whose duty it should
be to prevent it, says the Mechanical World, of
London, is that of waste in the workuhop and
amonget the employees. Althongh the amount
in each particular case may be, and probably ie,
of small proportions, and is consequently con-
sidered of little or no consequence, yet in the
aggregate it really becomes an expensive item,
which tells heavily upon the debt or side of the
ledger when accounts are balanced.

In some shops the quantity of small articles,
such as screws, nails, panel pins, washers, &c.,
that may be aeen lying upon the loor, kicked
about by every passer by, is astonishing. There
seems to be no idea of their value, either by the
workman or foreman. If a man drnps such a
slight article he will not take the trouble to pick it
up, and the result is that all around the ground
is littered with them, they soon become covered
with shavinge, sawdust,and rubbish, and when the

esweeper cornes ait stated limes te clear up h.a
tlikely as net shovele haîf cf thern int hie bar-
erow, wheela them away te the fire, wher. the
arubbish je burnt, or tbrowe them in with the
;ashes and other refuse of thc ballast hcap. Even

a if h. carnies a box, as he often dccc, jute whlch
àh. may throw say one haîf cf what je dropped,

it they becorne cf very little use from. 1h. fact thal
nails and scrcws cf ail kindu and ies becorne

n rnixcd and jumbled np together nlees prcperly
)rsortcd mbintheir varions kinds, and this je jusl

d what je left undone in 1h. majerity cf caue.
it W. do net imagine that il would \be feasible for
>r a man toestoep dowu .very lime h. drepieuoe
)f cf 1h.emli articles in questien, but h. al lisant

,n migbî b. made te take that trouble oceaslonally,
d and put them back in their preper receptaci. in
in hie nail-box. As il je, whatevcr je once
it dropped may b. consid.red lest.

s Aohrisac nyb nnindi hle
t1ol hc ec e lowdbdi n i ri
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