
4 THE TRADER.

oui ( olii'in s<IlI lie iii<ire frcqIuelI tl> uei hy jcvelers than evcr cauigli once, but thcy are rarcly Çooled a second tigne. 'l'O pmut
Ik'firc, afl( îli.t Ilei( lissin ti%u(iii uh follow thererromn will he tic iatter concisdly and ini plain F*nglisli, if a iiier(tilit Ntll

loroilui tit n 4 iid ,îIl ,îrî uit . O ur jcelmer art: a% intelligent fil goods h' aucî ion Oni wliiclu lie kilows lie is houind to li>se
.1% tlitbtl f .îîiN utlicr cu antr~*.îd inan> uf thiin as thle (ol nîn',il i., bet atist: lie is i n diffuccu h ic'. anîd is forced tui s-Il. If
tiliiuii tif our batî k niilli i r.% %%Ill icsîîf) -. arc a .palîle of w rmtiig lie seilh by aucticin of hb i op c 1 tionl and for the ltr ti cf

itiqris t if w hi tIi *tui% w trsiiii s11.i> lit î run. 'llitis gift slild le i ia k ing iîîc me>( ou f suc Il~ li e iliiot a nd (tous seIllîcii
cultiva.iiil. iil m. ciliereicire sa) (l auîy of unr frîendsk if y-ot goods in order ta iake il pay. 1 si cillier case the utiniate effceit
lhiue.îî tiluînllg ili.i )(ii 'ant lu s.iy tu yciur fclioW-< ratfîsncn: litil is a disastrous unc su far as lits regular tra1de is cunceriied.
il on p.tper andI sen iltw uît isiî. . and wu wvi11 sec that tt IVe regard aiction sales iîy the Sîmerif or other IprOilty îs.

is liribliglhî t1i hir 7iî11W c t uted anîlînrities as bad cnougli, but sciien the inembers of tic

«( our 111 ljtiiiîui - i, àî tiqt ft.tturt lthaI %%, îlink shc>il trade t1îeuîvsclves <leliberately %et about such a tlîing, suircLy it ib

lit. (f Art.ît IstnL-fit tu iic tr.ic. If )tit %sant tu sdIl >uur stîli k, tilue t0 cry a hli. Wc hatc liefore lîad occasion ta condeiiin
or .1111w ýjmct iai artic le , if )ou ws.nt aî joîirricynuin sv.tclîinakcr or in language as lilaiv as we could unake il, luis dcîîîor.alizing and
s.tlesuilan il ),<îtî waiîî a %îîtîatîcn yourself, wc offer )-ou the tise îînbusiuess-like practicc, and< wu tlîink tlîat if the retail trade
ut ' UrI lelîî t. Cluîiîîn frce oif charge. Abs i iiF. 1 R.%t)i.R is furni atn asso-iaition, one tlîing the) should ask of the johulîing

neuil C.a8 Il iiitiitli 1<o ts r) d, lclr in juwelry and kindred goods tra-de is, that hle>' shotîld refuse to scIl a ni watches and
ii the Di>hînion (if C'aada front the Atlantic- tu tie l'a1cific, jewelry usho dehiberately deiioralizes tihe trade b>' offcring then
uîr re.île.r. Iun walt oif S' Il lîeilp will sec tIen ('tr coltîiiîs <mier ta the public b>' atuction. %Vc tliink Iluat suclu a rule wotild bc
tlidili a1 Iîihiilt t>) anîcngst the lcr> plîîîe thicy suanlt lu gel I, to the bcncfut of the jolbbers tlieniiselves, as il souîd encourage
.à, I.trgt.L. as aIltii urdinur) csîaîr ttuiuilitd. %Nt uffer ils Icgitiîîîate anîd c-arc.ful dealcrs tu hay in be(ttter stocks uf guodb

.uîcl frLctif .4 u.i.Lrge, lu thlu tracle, aund wu trusbt thuaI the) %%Ill s. with tic feeling tîîat the>' coild f.uirly expcct lu selI thein at a

thîeiiîsehses of il aý; freely as il is oflèred. rcasonablc profit. As things are at lîresent going on in tlîis city

Ne niedt hardi>' sa>' tu otîr reaclers thiat we trust tîîat tIme legitimate dealcrs arc finding thlcsclvcs lcfî ilîmost out in the

adsrhîcîuensof the hîî.îny first 4class liouscs who lise utir ,,cil coîd b>' the auctioneer mcr-hîants, and bound cither to fulîuw

uniîns as a îiîeans of rearhîîîg Ilieni îîmay hie rend ssith încreased their example or carry oler a lot c goods into sîock-îaikîng

Ilittrres. Suc Il acth.(rtiseinents are îîractic aU>' iiîunthly messages ihant they should, have sold, duting the holiday scason. We oice

fruits iitjrlt iii.tttttrr atnd %% liolesale dealers tu the lrade, tnd that a strong niove in this direction is at pîrescrit bcing iiiad, l1»

ut isk tia ihi îitcrut il -tery rcîtail iietri liant lu knosv wlîo are the retail trade in the United States, and nue tliink that if tI,

teic ie i ii the irade, aimd wslat arc tlie riglît kind of jubliers do aIl in their power 10 carry such a reftirni tlîrîugh
goidsu humiy. Tu a wirle-asake ierclîant otîr adverîiscnicnîs thcy will benefit theinselves fully as much as the>' will thc rmail

sbuid be iîeier dry imor tinlrofutable reading, butt lie ma>' trade.
finit iii thein îtits that iiiay saelîîîn nione>' wlicn lie wants

ta hîti> goods. We have always reftscd t0 in~sert thc advcrtisc- PROTECTION TO RETAILERS.

ient% of Isouses of doubtful reputation or standing, and our Terti eeeso aaawln obb hstie
reaclers uuîay rel>' cipom il thaI we slîall bc as careful in tue future he rae ti eles fat Canar aisl tho doubla b>thîs c
Ini îîis respecct as wu have heeui iii tîîe p aemdeU hi nid hts a s h aaia br

JEWELRY AUCTIONS.

Never since use cao remenîber lias tlîe jewelry trade in tlîis
cil>' been so thiorougl deîiîoralîzed. One firin after anotlier
has counmenced aucîioîsing off theit goods, until at the prescrit

isue of writing, there arc îîo less than fuu'e reputable establish-
inienîs selling off îlîeir etîtire stocks in this way, for the L--mefit
of tie gencral pubiie aîd the ruin of their conipetitors. If tlucre
is an) one îlîing îlîat us morte calcuhated than anoîher la dcîîîoral-
zc thie jtewelry stade, il is aui auction sale of good stock b>' a repu-

table iîan; and thie Iiglier thie standing ofîtbe firn runniuig such a
show tue worse for ste trade generally. WVhile il tua> for thse lime
1),ing lîllietit dte îitichauiit %%bo dues it at thse e.\pense uf lus
<pusneuils wlio reftuse ta selI goods oulside of tlîe regular
iiietlitxis, wve -ire sîrouigl) of dlit opinion that sticlu sales act as
Irafic eb,- ui itnj, sIi- Ii wi Il asýsuredI) rcbouind in sucli a sua>
as lo do the proîmt *et moirt: luaruin Ilan ilie transient exciteuiient,
and stle', ratilpsil di) Iîuîni good. Stuc h sales are usual>) a
fucd. If fine chualîl> goods are offered, uîîouey is sure
tci be lost by the seller ; a-- a ruIe tiierefore, the goods
viTired un thuis ssay art: ujieiahll guI uîî for sudi tradte, and are
iu% thse long run minous t0 thse reputation of thse persan selling
thien. Diecuse of thse reputation of thse bouse, people may bc

arc concerricu. tney wiJi nencelortn ne amp>' protcîcu train
those Iwo trade abuses about which the>' have so long and bit-
terly complained, viz.:- retailing by jobbers, and selling at whole-
sale prices indiscriminately to dealers ollier- than jewclers. This
is a malter for sincere congratulation, and we have no doubt but
that tlie trade will ver>' soon fuel tlîe benefit of luis protection
in tise shape of incîeased sales and lbetr prices. Wherî the
Canadian Association of Jobbers ini Amnerican WVatches have
made il one of their rules that a persistent violation of the abuve
articles of Plrotection ta Relaulers slîall disqualify theni frontî
the bcnefits which accrue front ils îîîembersbip, aIl thcy can
thcn do is la sec that Ilîcir owîi reguilation is strictl>' carried
out.

But wliile their pairt, ends liere, that of the retail merchanîs
theiîiselvcs only commîîenîces. If ltme jobbcrs enforcc thiese
saifeguards ever sa faitlifclly, il wilh go but a short way towards
niaking the relail trade lîcaîthier, if the retail jcwetcrs doi ot
ininie:dialel) bebtir tlîeuuschveb on their own behaîf. M lat (or
retailers want ta do nous, is ta forni district arganizations for
their own benefit ;,'id mutual interest, and uve believe ne are
safe in saiying that if the>' are willimg to do so in a fair and ii-
paurtial miner, they cati do far more for themrselves than any
other body van do for ilîcîn. In our opinion, thc worsî of ail
trade abuses is due to thse actionîs of retailers theimselves, and

Iwere thcy ta mutually agree to reforîn these abuses, it uould


