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ow columns will be more frequently used by jewelers than ever
before, and that the discussions which follow therefrom will be
productive of beneit all around. Our jewelers are as mtelligent
as those of amy other country, and many of them  as the ol
unms of our back numboes wall testify —are capable of writing
lotters of which any porson may be proud. This gt should be
culuvated, and we thercfore say o any of our friends @ if you

have anythung that you want to say to your fellow< raftsten put

woon paper and send tto Tuk Trankg, and we will see that o
s bronght to thar netice

COur Hp Colutn ™ 15 a new fuature that we think should
L of great benddit to the trade. If you want to sell your stock,
or any speaal article | of you want a journeyman watchmaker or
salesman , af you want a situation yourself, we offer you the use
of * Qur Help Column 7 free of charge. As Turk TrRADER 18
sent ewh month to wvery dealer in jewelry and kindred goods
m the Dommion of Canada from the Atlantic to the Pacific,
our readers i want of such help will see that our columns offer
thun a publicity amongst the very people they want to get at,
We offer ats
and free of Charge to the trade, and we trast that they will aval
themselves of 1t as freely as it s offered.

s large as all the urdinary newspapers combined.

We need hardly say to our readers that we trust that the
advertsements of the many first dass houses who use our col
umns as a means of reaching them may be read with mcreased
mterest. Such advertisements are practically monthly messages
trom out tmanufacturers and wholesale dealers to the trade, and
1t s to the mterest of overy el merchant to know who are
the ine men an the trade, and what are the nght kind of
goods to buy.  To a wideawake merchant our advertisements
should be neither dry nor unprofitable readmg, but he may
find n them hints that may save hun money when he wants
to buy goods. We have always refused to insert the advertise-
ments of houses of doubtful reputation or standing, and our
readers may rely upon 1t that we shall be as careful in the future
w this respect as we have been in the past.

JEWELRY AUCTIONS.

Never since we can remember has the jewelry trade in this
city been so thoroughly demoralized.  One firm after another
has commenced auctioning off their goods, until at the present
ume of writing, there are noless than five reputable establish-
ments selling off their entire stocks in this way, for the Lunefit
of the general pubiic and the ruin of their competitors.  If there
is any one thing that1s more calculated than another to demoral-
ize the juwelry trade, it is an auction sale of good stock by a repu-
table man; and the higher the standing of the firm running such a
show the worse for the trade generally. Whileat may for the time
bung bunetit the meichant who dues it at the eapense of his
opponents who refuse to sell goods outside of the regular
methods, we are strongly of the opinton that such sales act as
trade boomerangs, whish will assuredly rebound in such a way
as to do the prome “er more harm than the transient excitement
and sales can possibly do him good.  Such sales are usually a
frmud.  If fine qualty goods are offered, money is sure
to be lost by the seller; a: a rule therefore, the goods
offered mn this way are speeially got up for such trade, and are
in the long run ruinous to the reputation of the person selling
them. Because of the reputation of the house, people may be
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caught once, but they are rarcly fooled a sccond time.  "T'o put
the matter concisely and in plain English, if a merchant selis
fine goods by auction on which he knows he 1s bound 1o lose
moncy, it is because he s i difficulties and is forced to sell, of
he sells by auction of his own option and for the purpos of
making money out of such sales, he must and does sell mienor
goods in order to make it pay.  In either case the ultimate effect
1s a disastrous one so far as fus regular trade is concerned,
We regard auction sales by the Sheriff or other praperdy consti.
tuted authoritics as bad enough, but when the members of the
trade themselves deliberately set about such a thing, surcly i i
time to cry a halt.  We have hefore had occasion to condemn
in language as plain as we could make it, this demoralizing and
unbusiness-like practice, and we think that if the retail trade
furm an assudiation, one thing they should ask of the jobbing
trade is, that they should refuse to sell a man watches and
jewelry who deliberately demoralizes the trade by offering them
to the public by auction.  We think that such a rule would be
to the benefit of the jobbers themselves, as it would encourage
legitimate and carcful dealers to lay in better stocks of goods
with the fecling that they could fairly expect to sell them at a
rcasonable profit. As things are at present going on in this city
legitimate dealers arc finding themselves left alinost out in the
cold by the auctioncer mer-hants, and bound either to fulluw
their example or carry over alot ¢ goods into stock-taking
that they should have sold during the holiday season. We nouce
that a strong move in this direction is at present being made by
the retail trade in the United States, and we think that of (lie
jubbers do all in their power to carry such a refurm through
they will benefit themselves fully as much as they will the retail
trade.

PROTECTION TO RETAILERS.

The retail jewelers of Canada will, no doubt, by this time,
have made up their minds that, so far as the Canadian jobbers
are concerned. they will henceforth be amply protected from
those two trade abuses about which they have so long and bit-
terly complained, viz.: retailing by jobbers, and selling at whole-
sale prices indiscriminately to dealers other than jewelers. This
is a matter for sincere congratulation, and we have no doubt but
that the trade will very soon fecl the benefit of this protecuion
in the shape of increased sales and better prices.  When the
Canadian Association of Jobbers in American Watches have
made it one of their rules that a persistent violation of the above
articles of Protection to Retulers shall disqualify them from
the benefits which accrue from its membership, all they can
then do isto see that their own regulation is strictly carried
out.

But while their part ends here, that of the retail merchants
themselves only commences. If the jobbers enforce these
safeguards ever so faithfully, it will go but a short way towards
making the retail trade healthier, if the retail jewelers do not
immediately  bestir themselves on their own behalf. What vur
retailers want to do now, is to form district organizations for
their own benefit and mutual interest, and we believe we are
safe in saying thatif they are willing to do so in a fair and im-
partial manner, they can do far more for themsclves than any
other body can do for them.  In our opiion, the worst of all
trade abuses is due to the actions of retailers theinselves, and
were they to mutually agree to reform these abuses, it would



