led 1866

EST
R

jure of
ease

Irst Pur-
ney and
| T of

rou will
special
ho sold
st order

Waters”

nularity
lls and
oint to
le and
licines.
1enting
ch has
rer dis-
Let

l to us
cases.
Ont.,
of Dr,
om my
, Ont.,
y wife
:d me
is let-

erably
yubles,
: urine
color.
e pills
| used
well.”
ic ac-
Liver
owels
ire in
pill a
TS, Or

s

ex-

]

w

S

September 21, 1910 FARMER'S ADVOCATE

YOU
NEED

BOOKS

AND YOUR

NEIGHBOR NEEDS THE

. |
, in mining and quarrying.
(5.819,120) nearlv one-fifth, _
speaking, are emploved in the United

New subscriptions is what we want and
we are willing to give away, free and postpaid,
any of these splendid books in order to obtain
them.

Give this list your careful attention and you
will easily see the advantages of this offer.

THE 'FARMER'S VETERINARIAN : A large class of farmers. by force of eir-
sumstances, are compelled to treat their own animals when sick or disabled. Such farmers
should have this book—a practical treatise on the diseases of farm stock. This book will

be sent free to any subscriber sending us two new subscriptions to The Advocate, with
$3.00 to cover their subscriptions.

ALFALFA : This book deals on its production, qualities, worth and uses—especially
in Canada. Cloth-bound, 161 pages and illustrated. Will be sent to any subscriber
sending us one new subscriber and $1.50 to pay this subscription for one year.

HORSE SENSE : Contents of this book are as follows: Breeding, selection of stal-
liens and brood mares, care and handling. different types and uses, road to improvement,
gevernment ownership of stallions, feeding of horses, natural laws governing action, cor-
secting bad habits, receipts, veterinary questions and answers, by J. C. Curryer, M.D.—a
ready reference book in every sense. Cloth-bound, illustrated, 245 pages. Only one new
subscriber at $1.50 is all that is required for this book.

MILK AND ITS PRODUCTS : A treatise upon the nature and qualities of dairy
milk and the manufacture of butter and cheese. A great help to those interested in this
Nne of work. Cloth-bound, well illustrated: contains 311 pages. Send us two new sub-
scribers and $3.00 to cover their subscriptions to ““The Advocate” for one vear, and we will
ferward you this book free postpaid.

CATTLE BREEDS : Deals with the breeds and management of cattle.
ehapier on diseases of cattle.

Has a
Very finely illustrated. Contains 269 pages of matter;
eloth-bound: now in 6th edition. Send us two new names with $3.00 to cover their sub-
seriptions to ““The Advocate,” and we will forward this book to you without cost.

FARM ENGINES : Simple, practical book, cloth-bound, 215 pages, and illustrated.
For experts as well as amateurs. Describes every part of engine and boiler. Full direc-
tions for safe and economical management of both. Special attention to gasoline and
traction engines. Sent postpaid upon receipt of one subscriber with $1.50 to cover sub-

seription.

VEGETABLE GARDENING : A manual on the growing of vegetables for home
use and marketing, by Samuel B. (ireen; cloth-bound, and has 123 illustrations: a book
that should be in the home of every practical farmer. Sent postpaid upon the receipt of
two new subscribers, with $3.00 to cover their subseription to *‘The Advocate.”

FRUIT GROWING : Cloth-bound, 221 pages, profusely illustrated. Covers fruit-
growing from A to Z. Those contemplating fruit-growing should have the benefit of this

beok. Oue new subscril:er at $1 50 is all that we require for this book, sent pestpaid.

FARM BLACKSMITHING : A handy book to have and of especial worth to the
beginner. Cloth-bound, 100 pages and well illustrated. Sent free upon receipt of one

’

new subscriber to ““The Advocate’” with $1.50 to cover subscription.

CANADIAN DAIRYING : An exceptional book dealing with farm and co-opera-
tive dairving; cloth-bound: well illustrated. Has 269 pages, also blank pages suitable
A mo=t complete hook in every detail. Two new subscribers, with $3.00
te cover their subscriptions to **The Advocate,” is all that we ask for this book.

JUDGING LIVE STOCK : Cloth-bound, 193 pages, and one of the season's best
sellers.

for remarks.

Finely illustrated. This popular book sent free to any subscriber who will send
us two new subseriptions to ““The Advocate.” with $3.00 to cover their subscriptions.

LIGHT HORSES : To those interested in light horses this book on the Breeds and
Management is of exceptional value; 225 pages in al., and cloth-bound. Also treats on
the diseases and injuries to which light horses are liable. Sent free and postpaid upon re-
ceipt of two new names and $3.00 to cover their subscriptions to ““The Advocate” for one
year. This book on the Breeds and Management of Light Horses should be at hand for the
use of every man interested.

Kindly bear in mind that these subscriptions must be

new ones and not renewals.

ADDRESS ALL COMMUNICATIONS TO

FARMER'S ADVOGATE OF WINNIPEG

LIMITED

AND HOME

JOURNAL, WINNIPEG
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| WORLD’S OUTPUT OF COAL
' The world’s output of coal during
1908 is computed at 1,068,000.000
tons, and its value is estimated at
£469,500,000. Of this amount nearly
266,000,000 tons were produced in the
United Kingdom. America tops the
list with 377,250,000 tons, and Germanv
comes third with 215,286,000 tons.
But while the output of Great Britain
is less than the United States, the value
of America’s coal is onlv £109,305.000
compared with £119,599,000 for the
United Kingdom. At home and abroad
nearly 6,000,000 persons are emploved
Of this total
roughlv

Kingdom and more than one-third in
the British Empire.

More than one-half of the people en-
gaged in mining are emploved getting
coal, the'figures for the more important
coal-producing countries being :

United Kingdom. 972,000
United States. . . 690,000
" Germany. .667,000
France. 195,000
Russia. 165,000
Belgium. 145,000
Austria. 132,000
| India. 129,000

i The total output of gold was 21
million ounces of £89,500,000 value,
the British Empire supplving nearly
60 per cent. and the United States 22
per cent. In the case of iron the
United States, with an output of over
16,000,000 tons, 10.000.000 less than
the vear before, was still considerably
ahead of any countrv, the German
Empire producing 6,750,000 tons, and
Great Britain nearly 5,000,000 tons.

CO-OPERATION IN FARMING

Henry Wallace, of Wallace's Farmer,
is undoubtedly foremost amongst
American farm economists. In a re-
cent issue of that paper the frequent
failure of co-operation is discussed as
follows :

For the last year or two we have
been making a somewhat careful study
of the subject of co-operation among
farmers, and have been taking particu-
lar notice of the few efforts that have
proved to be eminentlv successful. We
have concluded that there are several
conditions without which any great
degree of success cannot be obtained.

First in importance is business ca-
pacity in the management. The de-
gree of business capacity required will
depend upon the amount of business
to be conducted ; but whether that be
large or small, the business capacity
must be commensurate with the
magnitude of the business. In Cali-
fornia we found co-operative enter-
prises which paid five thousand dollars
and over for the services of the principal
executive officers. This, of course,
was in the great fruit-growers' associa-
tions, where property to the extent
of millions of dollars was handled. In
Colorado we found a similar co-opera-
tive concern. We found also the same
excellent and well-paid business capa-
city.

When it comes down to conducting
farm ()pvmtiunx, co-operators are not
a]ways willing to pay the market price
for ability of this character. When
the ;:rung}‘ stores were established, in
the seventies, farmers were

not merely rural, 1is
The larger corporations have found in
the past that if they could offer lower
prices to the buyer and higher prices
to the seller, men would desert their
co-operative company and weaken it to
such an extent that it could not do
business, and was forced to sell to the
best bidder.
tive had gone out of existence the other
company would recoup its losses and
much more, by putting up prices to the
buyer and lowering prices to the seller.
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trons have learned to pull together ;
and wherever they have failed, one of
the causes was that they were not
accustomed to team work, and did
not pull together. This is not surpris-
ing. The farmer in all time past has
been an individualist. He has relied
upon himself. He was obliged to do so.
Accustomed to this, and rather in-
clined to distrust his neighbor, with
whom he was perhaps not very well ac-
quainted, it is not strange that farmers
are slow in acquiring that confidence
in each other and that ability to work
to each other’s hand, that recognition
of leadership, which successful co-opera-
tion absolutely demands.

Farmers are more individualistic now
than they were half a century ago.
One man can now build a stable, if he is
handy with tools; but one man could
not build a barn then. He had to have
a ‘‘raising.”” He had to call in his
neighbors. He had to have a leader,
and when the leader said, ‘‘ Heave!
O, heave ! every man had to heave,
and thus raise the big beam up to the

square. If one or two men failed.,
disaster might come to the whole
neighborhood. There was team work

then. The farmer has become more
independent of his neighbor; hence does
not recognize leadership so readily, and
thus fails in one of the essentials of
successful co-operation. Where men
have confidence in each other, work to-
gether, pull together, and follow a
leadership which they have themselves
created, they can co-operate in almost
anything.

We have never seen a successful co-
operative movement whcre farmers
failed to be loyal to that movement as
such. They have been like all other
persons, namely, more or less easily
tempted by present immediate profits.
To illustrate : When co-operative cream-
eries were established, 1t was difficult
to hold the patrons (there is the same
difficulty now) if an outsider offered
a cent or two more per pound for butter-
fat than the creamery can give. It
was the same way with the elevator
companies. The co-operative elevator
companies were obliged to require the
man who accepted this higher price
from a rival elevator to turn over
part of the increase to the co-operative.
There is no one thing that so arouses
the ire of the line companies as this
regulation of the co-operatives, that the
man who accepts a higher price shall
pay a certain per cent. of the increase
into the treasury of the co-operative.

No co-operative company can hope
to succeed unless it is made up of men
who cannot be tempted by a cent or two

on a bushel of grain or pound of butter-

fat. On this point human nature,

‘unco’ weak.”

Then after the co-opera-

No co-operative company in any line

succeeds unless men are broad-minded
enough to sce something beyond the
immediate present advantage.
the co-operators are willing to employ
business ability and pay the market
price for it, unless they are willing to
willing follow the leaders of their own choosing
to pay a good farm wage for a man to and co-operate with

Unless

them, whether

move to town and conduct the business, they like them personally or not : un-
but they were unwilling to pay the less they are willing to forego present
salary which a man of like ability in and temporary advantage for the sake
town demanded for conducting a busi- of future and more permanent advan-
ness of like magnitude. A thousand tage, it is scarcely worth while to en-
dollars a vear then looked like a very gage in co-operative enterprises.

large sum for the management of a

What is needed, therefore, in co-

grange store. The farmer, no matter operation as in everything else, is that
how skillful he might be in swapping broader education which dvvvlnpsstnmg

horses, in feeding cattle or

selling men who can take broad

views of

them, undertook a new business when business as well as public questions. [t
he attempted to manage a store, and has been an old saving ever since we can

What these

generally  failed

the market and hired the best

granges remember, that
should have done was to have gone into together.”

‘tarmers won't hang
I'his has been largely true

store- in the past, but in coming years we

keeper that could he found in the town will have to co-operate much more than
or county, and then pav him more we have ever done in the past, and we
than anyv other merchant would give must learn to work together, beginning

him First sccurce an  honest
and then trust hin

[t will b
cnterprise

operative ucceed, the pa

man, our training with games in the school-

vard where we play together, and play
found that wherever co- fair, and continuing it all through life n
the larger game of Tifc




