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THE wholesale wall piper season hasopened up witb a rush, and mnanu-
facturers repart vcry favarabiy for a

good years business. Tht patterns and
colorings issued are certainly ai unusual
menit and will compare favorribiy witb any
foreigri manufacture. whiist for requiremcnts
of Canadian tr-tde thcy cannat be equalled.

Tht Watson. Foster Campany. Limnited.
express themselves as especially pratifaed
with tht favarable impiessian which thear
interesting and extersive line bas made
wherever sbown ;and tht>' repart orders
far in advanre or previnus %casons, altho,ýgh
prices abiained are mu(h mare sauisfictor>
than usuai. which sptaks eloquently for the
ever-incteasing papuiarity ai thecir papers
lat also demonstratts clcrarly that tbcir effaris
ta supply the dealers with really goad goods
-that find a ready sale -have been te
sponded ta by the tradte with their usual
appreciatinn for navelties and uli ta date
productions- Dealers. in genctal. are
awakcning ta the ntcessity ai being "l
suppicd 'sath ail classes af papizhangings
s0 as ta be prcpared ta mecet ail comers in
these da> s of ivei> of taste and r(titi, ism

Il tht .xiam that nothang i.ucteeds lake
auts ta I be iis>!tn thas instance,

Tht W'atson. Fastes Campan). !.aniited.
wall eita.nl> ha% e aeastn, t , fee' ý»aU3siaed
at tht end of the stssAth the resuts
oblaantd. Tht dealers %%ho are stuJ%.ng
their intc-ests will, no dasabt. not fait ta sec
chts Company s aggregation ai the mnost
caboate and neat designs and colotings
whacb it bas been given us ta lookc at fat
many years. There is a goad harvest in
store this scasan fat wall paier dealers wbo
make a lbtral and iudacious chaice ai
goods.
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J. C atiagber. W. H. Tyndale. R. N.
Bioxer. and T. Wilson. ail teptescnting Tht
'Watson. Foster Ca.. UÀmited. wail paper
tnanufacturers. ai Montreai. wil be at tht
,qseen's hôtel. Toronto. dunnig the Fait.
and dealers who vasit the Fait aie cordialy
invittd ta cati an them and inspect their
intetesting and profitable Uine ai goods.

SUGSTI»'.TC) WALI. t'A1'E I fALIKRS.

Tht special attention af aur icaders tbis
rnonth is cailed Io an open !ctter fioans The
'Watson, Faster Ca.. Lamated. ai NMontreal.
This is ant ai a stries ai letters whicb tbey

have kindiy offered ta insert in the caluimas
Of flOOKSELLYR AND STATIaOiER. They
wiil embody variaus ideas and suggestions
which carinot fait ta be ai interest anid great
tatiiity ta readers afithis departmcnt. Owing
ta Tht Watsan, Foster Ca., Limitcd's long
and wide expetience in this line ai business.
tht information they cari futnish thrugb
aur columns will undaubtedly be ai invalu-
able help ta tht tradte.

LE'TTI.R NO. I.
To Wall l>aper Dealers and Decoratars.

-b~>I~,LLtt~ SAfliAiuSFft as trtated

us litely ta some haghly anterestang and
educatang articles relatang ta the wal paper
industry. and we are ail grateful fat tht
valuable data furnashed us. Tht hibtary ai
wail paper bas been given on several
occasions. and tht ptoce5s of manufacture
(rom ancaent up ta modern turnes fias been
desctîbed an a ver>' concise and campre-
hensave manner. WVt. as manufacturers,
have been able ta apptecaate thîs ta its
ful extent. and a large number ai tht walI
paper dealers have undoubtedly dont lake-
watt, but -the test ai selfishness as nat ta
forget ourseil'es -at as ta remember others.'
A motta which wt have aiways appiutd ta
our business. As laar iluutbpfi.Lit As»-

%FiTtuI as largely carcuiated amang
wall pape deaiers and decoratars. and %%e
know now how ta anake watt paper. we
should thank that a lew suggetions and
adeas that wail help ta handit si profasabi>
are next an arder. We att always wilang
ta conanhbute aur quota af useful knawledge
wben called upan ta take the initiative-
hence aur ofTer ta write up aur ideas iram

unme ta tinte. This monxh we wili confine
aurselves ta tht u:ility' ai tht travel-
ens. As they are now swarming the
country we think t bis is an opportune time
ta speak afilt-cm. We knaw that some
dealers labor under delusive ideas regarding
this class ai humanity. Same think thcy
arc degcnerating as a clams. Oibers arc of
the opinion that they shoulci be annihilated.
No doubt there are bcing added ta the tanks
a vast Pusmber ai inftriar men. isba not only
lower the prestige ai tht - road," but the
status ai the flrmns they represent. They lÈavc
too mucb assurance and too lattît knawiedge
ai tht goads thcy sel]. Generaily. ta tht
customer they arc formai. cold and unreal,
and invarnably fit flat, and tawards thear
fellow travelers they are greater delinquents
st. But. for ail thit, there never was a time
in tht history ai tht , "profession"- when
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there were abier. keener and more caurteous
men an the road thari to.day. The very
keenness af campetition necessitates the
elevation of the standard ta a very high
paint. For our part we kcep our travelers
at home during sampling time, and in t>is
way thcy get acquainted %%ith the line ai
gaods we give them ta sdil. so that when
tha.y get out in the country they know
whereof they taik.

As ta their utility. this Is how ane af them
puts it : -It is the drummer wha makes
the wcarld go raund." Suppase that the
mnen who get out and persuade peaple ta
buy your gaads did nat go aut. Vaut
cnergetic efforts ta praduce gaod gaads
would be like the dews ai the mornirig aiter
the sun afiot o'clock bas been at wark.
The drummner selis the stuff. lie sells it
whethet th mnan whbà)>s it tht nks he wants
it or nat. Vaou hear men say that a
gaod thang swall be!l tt!,lf If that is tht case.
there neyer was a good thing. There neyer
was a thing that dad nat need a drummer ta
seli at. and yau know that the drummer as
the typacal business man ai the country.
Now. let a nman get out a new thing. He
bas ta Start bis mari out ta visit the jobbers.
and put it in their bands to introduce it.
It dots not Inatter whether hie puts it in the
custody ai bas drummers or whethtr hie
visats tht trade hiruseif and gets it
acquainced. It bas ta be donc by carrying
sample anu showing it. And. when yau
have shown a merchant a goad thang. yau
have ta set ta work and seli him a lot ai the
stuif. whether hie wants it or riat. Y'ou seli
a mcrc.hant a lot ai stuff that lie neyer heard
af. and il: him up wjth the idea ai how ta
sell it ta bai. custamers. who never heard ai
at. Tht iactory bas samething ta do with
tht success ai tht business, ai course. But
the factory can anly pile the staiff rogether.
it is ai no use ta Vau. because voit have a
lot mare like it. Tbat's where tht drummer
cornes in. lie taxces the thing out and
turns it inta maney. Ht dats not go anid
hand it over ta the folks wba want it. If
bie is selling locks, hie bunts up a mnan who
bas been taling about putting a new lock
on tht barrn door, and. befare be is dont. be
selis the mnan hardware enaugb ta build a
new barri, anid hie bas gis'en ta that neigh-
borhood an example ai impravement that
leads others ta follow tht procession ai
pragress.

If tht drummer oniy sold tht thtgs
people wanted hie wauid be selling home-
spun clathes and waoden latches for the aak
daces. He camtes around with same new
thing that hce says is better than the aid
tbîngs. and hae argues tht retaller inta lad-
iaig up with it. That jogs buminity along
a riotch. You wear rubber suspenders be
cause some drummer persuaded the merchant


