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In, the case af the acquiaiti6n, the firm haa a solid c$pital ba--
8e0

2- In the case of the marger; The firm has something to offer to the

European compantes.. It aeede'to have either svne dtstinctiee pro-

ftcts or sdvaticed teehnvingy. This is unâertaadable eimce no firm

will want to merge if a firat is not a:fferLag eomething. in retura.

If a comPaap eviolviug In t}iesé sec.tur is ptof9,tab1e In Canada, there

appears to be a possihtlf.ty for this company to be able to gain ac-

. ce$u to: zhe world market.

More importsnClp, the f irm will be allowed to take part in tha' $ura-

pean R and DprQgram. They will keep thefr ceehnology ILIp to date

with ttie türopear technology. This is a major advaaeage sineja C^ena-

:dlan firms are doing very little R SD.

By aaerging with :a European firm, compaaies will be able to incresa^t

ita r►tsibility in Caaada, because of the. new products and new tecb°

nologp the firm. will have acquired chrough- the European campany..

Hy' merging with a Europeaa eompany, the °firm will be, able to sell

its product in the Cnmmunity. Ruen though this to a mature market.,

there. 1s always room for epecializen products in the developtment of

natural gas, syeeeaa design* eaviroanëâral controt.

-The Canadian firms mergtng with a. Eutopesm fi€m will increasa the#r

chance to be part of -the third cduaçziea màrkee, and especially the

USS4.

These two countries have shor^n internat in the Eur6yeaa pruducts:

Ghe C"Imur#tty ia Jznch closer to thtii market than Canada, so' it -is

easier for theae court-trfea to do bui3iness with the Community. Thia
is especfaliy crue since to6rract$ are 'very aften oflered on a bld-


