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I- In the case of the acquisicicn, che firm has & solid capital ba-
Be.

2- In the case of the merger: The fiem has scoething to offer to the
European companies. It needs to have either some distinctive pro—
ducts or sdvanced technulogy. This 18 undertandable elace no firm

will went to merge if a firm 18 not offering something in returm.

1f a company evolving in these¢ gector s ptdfitablezin.ﬂanada,.thera
appeals to be a posalbility for this company 1o de able to gala ac-
.ces8 to the world market,

By mecging with:a‘Eurnpemmfirm, companies will be able to fncrease
fta visibilicy in Capada, because of the new products and new tech-
nology the firm will have acquired chrough che European company.

By werging with e Eutopean company, the firm will be able to mell
ita produce in the Community. Even though this 1s a mature patket,
‘there 18 alwaya room for speclalized products iu the development of
netural gas, syetenm dealgn, envircnméntal control.

Kore importantly, the firm will be allowed to take pert in the Euro—
pean R and D program., They will keep their techaclogy wp té date
with the Furopean technology. This 18 a major advantage since Cana-
dian Eirme ace doing very litcle R & D,

The Capadisn firms merging with a European firm will increase their

chance to be part of the third councries market, and eapecially cha
USSR,

These two countries have shown iInteresat in the European products,
the Community fa much closer to this market thaw Canada, 8o 1t 1s
easler for these councries tp do bueiness with the Communlcy. Thia

iz especially crue since contracts are very often offared on a bid-



