
THE -:- DRY -:- GOODS -:- REVIEW
witp and other branch If you expert trade to respond. Anotsample ad. is as follows .

Wien tihe Snow CoImC
and you get into the woodj You will want sne iw boot ubkr,ksints,. mtien., heavy gs' e

Cnme ln and buy then befo.e you begin lumbering. i have them µndemythine et%* ibat )OU ant (or toitwear and clothing. Those nic Sioov-coaiafot aiH Zone )-et. I>on:', your cbance of tening one.

RE-DVEING WITH THE RETAIL DRY GOODS TRADE.T '' HE well.known house of R. Parker & Co.. with their ],gr
dyeing and ccaning works at 787•791 Yonge street, Torontare givinggood service to the retail dry gonds tryde. No mater hocarefully one may buy he will occasionally strike lines tbat prq,unpopular, and the easiest way to overcome the difficulty is to hai

these transformed into popular selling colors.
R. Parker & Co. do an extensive business with the retait digoods trade in ail parts of the Dominion in re-dyeing and refinisi

ing any clas of fabrics. The works are fitted put with the mo
perfect and modern machinery, enabling them to give complete
satisfaction in whatever kind of goods are placed in their charge
They arc especially successful in handling the finer classes of dres
goods. silks, ribbons, and woolen goods.

At the outset of the spring trade retailers will do well to g
carefully over their stocks and prune out those lines that are un
salable, either because off color, faded or injured in any way, an
send them to R. Parker & Co., saying what changes they wouli
like. On this point they will find the advice of Mr. Parker to bi
very valuable, for, it is safe tg say, there are few, ifany. who havt
a more thorough and practiçal knowledge of the art of dyeing anc
cleaning than Mr. Robert Parker, principal of this large firm.

REPRESENTS GARNEAU, FILS & OIE. NOW.
Mr. A. C. MIcLaucllan, so long and favorably known through-

out the province of Ontario as one of the representatives of Messrs.
MIcMaster & Co., for whom he has been traveling for the last 18
years, Is now representing Messrs. P. Garneau, Fils & Cie., ofQuebec. The well-known business tact and ability of Mr. Mc-
Lauchlan and the high standing of the firm will undoubtedly make
a strong combination. Mr. McLauchian is now on the road with
a full range of Canadian and imported staples and general dry
goods.

VISITED THIS MARKET.
Mr. F. E. Kaley, treasurer of the Morse & Kaley Manufacturing

Co., of Milford, New Hampshire, and of the Victoria Crochet Thread
Co., was in Montreal last month and was introduced to TH E RE-
view by Mr. R. Hende.-son. their agent.

DEPARTMENT STORES IN NOVA SOOTIA.
Department and co.operative stores have not proved much of asuccess in Nova Scotia. Last year E. Collishaw started a depart-

mental and co-operative concern at New Glasgow, a town in which
are situated several large iron industries. His plan was to supply
his customers with goods at 5 per cent, on cost price. To become acustomer it was necessary to pay sio per year. Several hundred
worktngmen were induced to become customers. and, as a conse-
quence. legitimate tradespeaple in the town did a lot of kicking.
Collishaw managed to get the goods, however, although his capital
was known to be limited. A few months ago he made an assign-ment. Now. T. Graham Fraser advertises that he has purcbased
the stock (Sto.aoo worth) at 33,c. on the invoice price, and, inconsequence, Is able to self at slaughter prices. It is the old storyover aigain . people like to be humbugged.

her SYSTEM FOR DOING BUSIIfESS.
A system for taking care of and giving a complete check on thetransactions which occur between clerks and customers, is one of

the greatest needs of a retail store. On account of the great num-
ber and varying amounts of the sales which are made each day, itJs necessary, however, that such a system be simple and easy tounderstand and operate.

Vithin the last few years several systems which combine
accuracy and simplicity have been int yduced by the National Cash

ge Register Co., of Dayton, Ohio. In addition to taking care of and
o, giving an absolute check on ail transactions, these systems tend
w directly to increase cash trade, and also serve as aiirst-class adver-
ve ment of the merchant who uses it.
ie To any merchant who will send his name, address, )iumber of

clerks employed, and percentage of business donc on credit, to-
-y gether with a rough diagram of his store, showing location of
h. counters, bins, cash drawers, show windovs, etc., to Departrent
st " P." the National Cash Register Co., Dayton, Ohio, they ill send
st a bandsomely printed pamphlet, describing one of these systeis,

as used by many of the most successful merchants in the country.

NO TRUTH AT ALL IN IT.
. Most of our readers have, no doubt. already seen a report
d that the Coats Thread Co. had absorbed the thread mails of

Finlayson, Bousfield & Co., and was negotiating with the Knoxes
for their factories. The first rumor was an Associated Press des-
patch, and appeared in nearly ail the papers. The reports sincehave been so contradictory that no one knew what to belere. Weare in a position to say definitely that, in reference to both com-
panies, the report has absolutely no foundation. Neither the Fin-
layson nor the Knox milts has been approached o thc siatter bythe Coats Ca. The nrmor emanated irom the other side, thoughfrom exactly what quarter is not known. In aIl probability theauthor of the report had some interest to serve in putting such astatement in circulation.

DOMINION OIL-OLOTH 00.
ThC annual general meeting of the shareholders of the Dominion

Oil-Cloth Co. was held at their head office, Montreal, on ja n. 26th,when a satisfactory report of last ycar's business was submitted.
The following ofiicers were elected for the ensuing year: Presi-sident, Andrew Allan ; vice.president, J. O. Gravel ; treasurer, JohnJ. McGill, John Baillie, managing director and secretary.

TO THE TRADE.
The up.to-date productions for spring and fall delivery in gloves,mitts and moccasins are shown by the travelers of Z. Paquet, of

Quebec and Montreal.

ORASH SUITS.
Mr. Robert C. Wilkins, Montreal, invites the trade to have

samples of these goods sent by express for their inspection. Ex-
pressage will be paid by him on samples and the samples return-able. Large buyers of these goods, which are the proper " thingfor the coming season, will serve their own interests by sceing these
goods.

FIRST SHIPMENT.
The Alaska Feather & Down Co., Montreal, sbipped their first .carload of mattresses and feather pillows to St. John, N.B., onJanuary io. The demand for bedding is opening carly this season,and indications are for higher prices,. both in hair and feathers,


