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poor theorists, but they were certainly
practical fighters,”’

Internal Dissensions

‘‘However, the very presence of these
men of means, authority and business
experience on our board of directors
was the cause of serious trouble for us.
No body of workingmen so large as
our membership was ever brought to
gether without having in it a certain
number of men eager to suspect the mo-
tives and methods of the management.
This contingent of our shareholders
s on began to kick against what it con-
sidered as the domination of the bosses
and to hint that they were not giving
so much of their time and attention to
the affairs of the association merely for
their health or because they had _any
affection for the workingmen.

““It was also hinted there was a lot
more profit in the retail business than
the reports of the association showed,
and that somebody was getting away
with the goods.

‘“At that period I was not the man-
ager of the association, but T knew that
every-cent-was -honestly accounted for
by the earnest and upright man who
held that position. Eventually a num
ber of the discontented drew out, and
one morning we woke up to find we had
additional competition in the form of
another co-operative association. As
this is a phase of experience that al-
most every well-organized and success-
ful co-operative society has to meet, it
is worth consideration. This new or-
vanization lasted but little over a year.

““In the course of its brief existence,
however, its managers and shareholders
discovered several facts that were de-
cidedly surprising to them, though they
are matters of common knowledge to all
experienced retailers, whether competi
tive or co-operative. First, they found
that the retail business is run on a
much narrower line of profit than they
supposed; next, they discovered that a
larger cash capital is required to start
and maintain a retail business than
they had any notion of; next, their
short experience brought them face to
face with the fact that in conducting a
credit business it is one thing to earn
a net profit and quite another thing to
have the money in hand at the end of
the business year to disburse that pro
fit to shareholders in the form of a
cash dividend. But they felt they must
make a showing by paying a dividend;
ind so they borrowed the money with
which to pay it and allowed their bills
with the wholesalers and jobbers to re
main unpaid.

“Of course they could not fool the
Jobbing houses, and the result was the
speedy wiping out of this element of our
competition. Instead of giving the
prineiple of co-operation a black eye in
our community this experience undoubt-
edly helped to clear the atmosphere and
to give a greater degree of confidence
in the ability and honesty of the man
agement of our association. After that
there was very little talk about the
suspicious presence of the bosses on our
board of directors,

““In the earlier history of our asso
ciation competitive merchants of our
community neglected no opportunity to
do all the underground work amonyg our
memhers they could; but in the course
of years the edge of competitive resent
ment has been wu“-idn-r:ﬂ.]_\' dulled.??

LANGLEY OPPOSES SAMPLE
MARKET

Believes it Would Result in Heavy Loss
to Saskatchewan Farmers

tegina, Sask.~—Hon. George Langley,
tnister of municipal affairs for Sas
itchewan, in a ¢haracteristic interview
eclared his convietion that the estab
lishment of a sample market for grain
n Winnipeg would result in great loss
'o the farmers of Saskatchewan. This
“tatement from the minister makes it
“ertain that the report of the royal com-
mission, which is now being prepared
by the secretary, A. F. Mantle, will be
inanimous against the sample market,
all the other members of the roval eom
mission having previously expressed

"-"-lr opinions on this important subject.
-'Ir. l,hh;_r!l‘\'

said that he was supported
tontention by an

his

1 overwhelming
majority of the intelligent grain grow
€rs of the province., Ile stated that the

“8 to the farmers of Saskatchewan
rom the establishment of a sample mar

‘THE GRAIN GROWERS' GUIDE

ket in Winnipeg would amount to mil
ltons of dollars

No Effective Compeétition

In discussing the question Mr. Lang
ley said: ‘*B. A. Partridge, of Sinta
luta, an eloquent advocate of sample
market, has said that British millers
would be represented on such a market
in Winnipeg and that there would he
cffective competition in the purchase of
wheat. In reply to this I would say
that when T was in Great Britain last
summer investigating this question I
asked the Vernon people and the Rankes,
leading millers of England, and other
large millers, whether their representa-
tives would come to Winnipeg to select
types within the grade. | was never
taken seriously in this matter. The Brit
ish millers always believed that I was
jesting: ‘ Your Canadian wheat is itself
a type,’ they said. I may also say that
I would not expect to see a single Cana
dian miller on a Winnipeg sample mar
ket ecompeting for wheat. These dealers
aré all able to select their grain through
their country elevators., The only —ae-
tive Buyers will be the men who are in-
terested in mixing wheat and when the
unlimited blending of grain is introdue-
ed, what is known as the high line of
our wheat will be destroyed in all the
higher grades. The top will disappear
and the general character of our pro-

duct on the foreign market will
be changed. The farmer wi!l suffer
and will not be aware of it. In

one case out of ten a producer will get
a cent a bushel more on the sample mar
ket as a premium for good grain within

the grade, but as a result of mixing he

will lose this cent and also another cent
a bughel while the remaining nine farm-
ers will lose two cents a bushel. The
only way in which the country could
ascertain how much the farmer was los-
ing would be to send certain large quan-
tities of graded wheat to the Old Coun-
try in its natural state without mixing.
It would then become apparent how
much loss was entailed through the pro
cess of mixing.”’

FARMERS' WIVES AND RURAL
PROBLEMS
Not the least interesting news of last
week came from  Washington, but it
relates not to currency reform, the Mexi-
can situation, or to any of the several
subjects that are now providing from the
capital what the newspapers consider
“good copy.” Secretary of Agriculture
Houston, according to despatehes, has
written to fifty thousand farmers' wives
the country over requesting their co-
operation with the Department, and in-
closing stamped envelopes in which the
women are asked to submit whatever
suggestions they care to make regarding
the needs of the communities in which
they live. The women may give theis
individual opinions or they may discuss
the matter in their social organizations or
church societies, submitting a symposium
in reply. Any information relating to the
problems of raral life which the corres-
pondents think should be known to the
Department will be gladly received at
Washington. It has been requested that
all replies be made hefore November 15,
a date that leaves the women ample time
for cogitation after the rush of harvesting
has subsided. Secretary Houston's letter
goes to about a score of the principal
farms in each of the country’s twenty.
eight hundred counties, and it is believed
that the replies will bear the impress of
the views of half « million farm women,
The Secretary determined upon  thip
procedure, it is said, after receiving a letter
from a man who thoroughly Understands
the needs of the portion of the population
engaged in tilling the soil, in which the
writer said: ““The farm woman has been
the most neglected factor in' the rural
problem, and shé his heen  especially
nt-ylr('!ml |:)‘ the National l)r[mr'mrn' of
Agriculture.”  So far as we know, this
is the first time that a Secretary of Agri-
culture, in mapping out his course, has
ever taken into the counsel of the govern-
ment the farmer's wife as a human being
rather than as an adjunct to the farm
and an adjunct very much in the back
ground at that —and we are glad to record
our approval of Secretary Houston’s in-
novation. - If the farm women respond
as fyH'I} a8 we they “l”, the
Department of Agriculture wiil have in it
mass of that
the act maore
4],[.1']..‘ towards the needs of the freaple
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Beautiful Walls For
Your ‘Home
~Sanitary, Fire-Proof,

| ~~ Inexpensive

Make your home more
attractive, and protect it
from fire with these beau-
tiful, sanitary

“Metallic™
Ceilings and Walls

They will out-last the building and are very inexpensive
from year to year with a little paint at a trifling cost
designs suitable to all styles of rooms.
new buildings. Wiite for catalogue.

They can be brightened
Made in innumerable beautiful
Can be erected over old plaster as well as in

. We manufacture a complete line of Sheet Metal huiui.. Materials, 9
THE METALLIC ROOFING CO., LIMITED
WINNIPEG Manufacturers TORONTO

797 Notre Dame Ave. King and Dafferin Streets

ET A GALLOWAY

Unqualified satisfaction guaranteed,” plenty of tlmo"lvo'(# u‘l‘"
yourselfl, and it In sold direct from our own factory to your farm wit
one smal! fuctory prodt, so that you save from $60 to $300, depending
on the size engine you buy. That money stays right !n your own
porket and you g a better engine. ' o

The Ggllowny is the most practical engine. It has built into it the
engine experience of 30 years. It's the simplest, easiest understood,
and lhr'r'urr free from expensive stoppuge lor any renson, .

My hest proof is the fact that tens of thousands of farmers eall the
Galowny engine the simplest, easiest operated, and best engine they
ever saw.  They bought it after considering the merits of every other
engine 1o the market, and after years of use they pin their faith to the
Galloway

You want to try a Galloway at my risk 1
guarantee to ship promptly, | warrant it will arrive
in good condition, | guarantee that you can operate
it easily; and | promise you faithfully if in any way
you are not plessed with the engine I will refund
you all your money. pay the freight both ways and
take the engine hack to Winnipeg. Better still, |
have a special proposition which 1 would like to
muke you by which you ean partly or entirely rny
for your engine.  Write today for my new catalog.

WM. GALLOWAY. Pres

Wm. Galloway Co. of Canada Ltd.

Dept G G WINNIPEG, MAN.

THE WEBER “DREADNOUGHT”
BRUSH CUTTER

This cutter is attachable to nearly all tractor engines, preferably Gas Tractors,
and will cut standing brush up to 6 inches diameter. taking a swath from 10 to
14 feet wide, according to H.P capacity of engine. | eaves brush in wind-rows,
ready to burn, and the whole outfit can be handled by one man. An experienced
engineer will cut from 10 to 2" acres per day, according to size of brush. No
lubrication needed. Repairs few. When your plows are idle, your engine
should be clearing brush land. For al! particuiars, prices, etc, aprly

M. WEBER : DIDSBURY, ALTA.

SHIP YOUR GRAIN t PETER JANSEN CO.

GRAIN COMMISSION MERCHANTS -
328 GRAIN EXCHANGE, WINNIPEG, MAN.,

You Want Results We get Them for You

Write for Market Quotations. Send Samples snd ssk for Values
Make Bill of Lading read “PETER JANSEN CO., PORT ARTHUR” or “FPORT WILLIAM”

INTERNATI

STOCK
FOOD

keeps horses, cows, sheep and pigs in such prime condi.
tion, because it is componed of the same erbm, roots,
seeds and barks that these animals eat freely when
running wild. We grind these ten medicinal substances
to @ fine powder, mix them thoroughly and give them W you,
at their best, in International Stock Pood.

This is why a ublnronlul International Stock Pood,
with the regular grain feed, belpe digestion—makes sound, firm
fiesh —increases the milk supply—end protects animals sgainst
discane and sickness. Bold axnh.. where. If you will
write and tell us how many head of stock you own, we will
forward to you free our $3,000. Stock Book. w0

INTERNATIONAL STOCK FOOD CO. LIMITED,

TORONTO ,




