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06 Travel Agent Commission Qverrides. Commission rates which

increase with sales favour large airlines because travel agents, in

order to fli their required sales threshold, will tend to book on the

large airlines rather than on smaller airlinies.

00 Code Sharing: The rpentation of the flight of an affiliated feeder

carriera being a flight on a dominant carrier raises the CRS priority

for tisrequiring connections. This tends to reduce the market

shae o smll r etrat arriers who are flot able to code share with

other carriers.

00 Airline Freun Flyer Pro gams: These progranis are effective in

cretin cstoerloyalty to a particua carrier. Their existence

may make it dfiut fo anew carrier to enter a miarket.

00 Vertical lntegrwion: If a carrier controls the key suppliers to the

airlne ndutry(suh a grundhanlers, caterers, etc.), then

i-iimni-titn enild he le d at a significant disadvanta2re in terins of

on is


