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Gommunication.

To the Edilor of the **Commercial.”

81r,—~Your article in the Commercial of the
14th inst. on the ‘“ The Extravagant Credit
System " was read with doep interest, not only |
by myself. but I trust also by all merchants in
tho wholesale and retail trade throughout the
country  To those who may not have read it,
1 would commond its careful perusal, and par-
ticularly to general morchants. The action !
taken by the dry goods firms in Toronto is no
doubt astep in the right direction, but if carried
out will affect more directly the retail mer-
chaots in this country, as about three weeks,
and somotimes more, is taken in the transit of
goods from Toron‘o and Montreal to most of
the points west of Winnipeg. Then again
merchants in this country avill not aliow them.
solves to be persuaded into Luying a season’s
stock so far abead--this many not theu be
necessary, as eastern as well as our loca! whole-
eale houses may see it to be to their advantage
eventually pot to force sales so far ahead.
Many retail dealers confino the bulk of their
spring and fall orders to one house, and the
t-aveller for such a house reaches them, say, in
Novomber or December with spring samples;
and oftentimes unless they give their order at
that time they cannot “sec samples again for
some months, and then are not sure of their
selections being in stock. That buying goods
from four to six months is most detrimental in
many respects must be admitted, and it cer-
tainly leads to over-stocking in a large number
of cases, but at the same time it is advantageous
in a sense to the retailer who has in so many
places throughout this.prcvince to carry cus.
tomers from eight to twelve months, and per-
haps longer. This is also an evil, and one that
demands the immediath and most serious con.
sideration of the business men of to-day. Some
means should be devised to overcome or com-
bat with this ruinous system of doing bhusiness.
In all ploces there are men who are anxiousand
willing ¢ » curtail credits, but there are also in
these places mea who are willing to carry all
risks. The argument advanced in these cases
is, ** Ip selling for cash mark your goods so low
that competitors doing o credit trade cannot
meet you.”” This may be all right for an argu-
ment, but when we come to facts I am sure
that tho majority of real business men will bear
me out in the statement * that no matter what
losses some may sustain they will meot theso
cash prices and even go below them,” and at
the same time give long crudits. Then again
the majotity of farmers to.day would rather
take the six or eight months’ credit than part
with their ready cash—in fact, cherishing the
idea that one merchant sells as cheap as the
other, whether he does his business on either a
cash or credit basis. Now my point is this:
while wholesale merchants have ‘heir standing
terms of credit, why cannot the rotail dealers
of this country have also a board of their own,
and endeavour to arrive at some arrangement
whereby credits might be curtailed. It is cer-
taivly a questiop of vit.l importance, and must
be met and dealt with sooner or later. It may
be admitted that there are but few farmers who
are in & positi~z w0 pay cash thronghout the
whole year, When harvesting time trrives,

/

also the threshiog season, but fow Jof them
have tho ready money to purchase the extra
necessaries requiced.  Now  rotail  dei. .3
could afford to carry them at this period of
the year for say three or four months, but
when a custenmier pays up a bill in November
or December and commences a new account,
oxpecting it to run through a whole year, the
ideanppears almost absard and unjust.  Should
a retailer ask a wholesaler for o year'a credit on
a purchase, what would be thought of himi?
Comment on the probable answur that would
bo given him, is unnecessary. It, thercfore,
becomes necessary for some action to be taken,
and the question is, who is to make the first
move and how is it to be proceeded with v It
occurs to wy mind, that the beard of trade, in
Winnipeg, being centeally located, might dis-
cuss this question and arrange for the calling of
a meoting of all the merchants in the province
or both the provisce and the territories. In
places where they have their own boards of
trade, delegates could be sent, but a general
invitation shounld be extended to all, and I am
confident it wonld be largely attended. Hard
experience has made retail merchants alive to
the extent of this evil and it will be found thas
most of them are anxious to find a remedy, and
all they require iz a movement made in the
right quarter and then they will full into line.
If such a board is formed, there are other ques.
tions of importauce which could be discussed
to the benefit of all traders, for instance the
ruinous cutting upon so many staple articles,
and also the grading of butter, cte., etc. [
t.. .k straightforward business men will agree
that if some schems of this kind were carried
out, that it would prove equally beneficial to
both the wholesale and retail trade. When
retail men are selling goods at a fair nargin
and for cash, the chances of the wholesale
merchant recciving one hundred cents on the
dollar, besides the prompt payment of his cus.
tomer o paper maturing at the bank will be
much greater than under present existiog mode
of doing husiness. United action, on the part
of all parties concerned, wil’ result in the mat-
ter being brought toa successful issue. C.nnot
Tne CoOMMERCIAL throw in its support and in-
fluence in a movement of this kind and give us,
as it does in many other instauces, some valua-
ble pointers. Yours, etc.,
CoUNTRY MERCHANT.
January 16th, 1889.
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Jonx Graxtlhas been re-elected mayor of
Victoria, B. C.

TuE poles for the clectric light at Brandon
are being planted.

THERE is a splendid opening at Keewatin for
a first-class doctor, s0 says the local paper.

G. H. Mg~zigs is building at Keewatin ; he
expects to open out shortly in fruits, meats and
vegetables,

WM. JouxsTON, tinsmith, has opened busi-
ness at Carman, Man., with & atock of stoves
and tinware.

A Loxnox, England, cabel says: Itis under-
stood a movement is on foot to induce the Im.
periat Government to make the proposed China
and Jepan mail service from Vancouver fort-
nightly instead of monthly.

Tue Bank of Montreal is calling for tenders
for the erection of a branch bank Luilding at
Calgary, Aiberta

R. Burr has been appointed manager of the
branck: of the Bank of British North America
opened recently at Brandon,

A soint stock company for the manufacture
of cheese is being formed at Beulsh, Man., The
shares are §10 each, and are being rapidly
taker up

TueN P &M R havo rented tho building
at Brandon, Man., formerly occupied by L.
Stockton, and will open their city tickot office
there, in charge of . H. Hellyar,

A MOVEMENT has been inaugurated to start
cither o cheese factory or creamery at Plum
Creek, Man. The committee composed of J. S.
Hitelicock, Councillor Hopkins, W. A, Dolmage,
Johnstone Brandon, William Sanderson and
G. L. Fergusou, wish to correspond with prac-
tical dairymen, who would be willing to start 1
factory.

Tue dissolution of the partnership of the
firm of E. Penner & Co., general merchants,
Gretna, Morden, and other points in Manitoba,
as noted last week, has now been publicly an-
nounced. Otto Schultz and H. P. Hansen, of
the late firm, will form a partuership and carry
on busiuess at Morden aud Plum Coulee. E,
Penner will continue the business at Gretna
and probably at Rhineland.

Tue Customs department of Canada have re-
ceived during the first half of the fiscal year
from Chinese immigration the sum of §28,361,
compated with §5,095 for the corresponding
period last year. The increase is due to the
United States exclusion bill, several hundred
Chinese returning before they were adare of
the new law, preferring to pay the Canadian
tax than go back. Since theu this special im-
migrarion to Canada has again dropped and
ouly vine Chinamen entered the country last
month.

Tue members of the Brandon board of trade
are making an effort to increase the member-
ship of the organization. A good many of the
local werchants have hitherto kept out of the
board. At the last meeting of the board,
Secretary Flumerfelt read a couple of drafts of
circular letters settiog forth the importance of
o rising city like Brandon, having a wtrong
board of trade, and urging citizens to attend
the annual meeting and connect themselves
with the boavd. A good board of tradeis a great,
help to any city, and it is to be hoped the busi-
ness men of our energetic western city will take
hold of the matter in earnest.-

Milly—Don’t you think Mr. Ribbons has a
rich voice ?

Tubbs (heartlessly)—So he ought. He's been
yelling “Cash !” for the last ten years at
Poplin’s.

Little Johnny (looking curiously at the visi-
tor)—Where did the chickens bite you, Mr.
Billus? I dun’t sce any of the marks.

Visitor—Why, Johuny, I haven’t been bitten
by any chicken.

Johnuy —Mamma, didn't you tell pspa, Mr.

Bllus was dreadfully heopecked? Why,

mamms, how funny you look ! Your faca is
all red. .



