4 ’ II/ CANADA: NORTH AMERICA’S CHOICE INVESTMENT LOCATION
e - ]

B FrE A §

0

M L3 N E

CANADA could be your best Location Buy
for the NAFTA market

Here’s how to find out more

A growing number of U.S.
companies are choosing
Canadian bases and partners

for the North American market.

They’re doing so because
Canada offers competitive
edges that include lower labor
costs, favorable currency rates,
and excellent workforce
performance.

Interesting. But how do you
find out how these advantages
apply to your company? Start
with a phone call or fax
message to one of the offices
listed below.

Contact with one of these
offices puts you on the path to
the answers you need to move
from guesswork to informed
investment decision-making.

For example, about :

e C(Costs of doing business in Canada,
province by province, city by city.

®  (Canadian regulations that apply to
your industry.

e Federal and provincial government tax
regimes including write-offs and
other incentives.

e  Names of key Canadian experts in your
industry and how to contact them.

* Possible partners for joint ventures,
strategic partnerships or licensing
agreements.

For answers to these and other critical
investment questions, start with a phone call
or fax message to the Canadian advisor closest
to you. We’ll do the rest. ®

U.S. Industry experts
point to post-NAFTA
advantages of a
Canadian location

A prestigious U.S. magazine
specializing in business location and
facility issues, says that because of
NAFTA and other competitive advantages,
Canada has become a highly attractive
location option for U.S. firms.

A cover story in the August 1995 issue
of Area Development: Sites and Facility
Planning, reporting on the views of several
U.S. site selection experts, says “Canada
can now be much more readily considered
as a site option by locationally active U.S.
firms. Given currency exchange rates,
Canada’s labor costs are highly
competitive.”

Other Canadian advantages cited
in the article include “an ample supply
of well-educated workers, lower fringe
benefit costs, excellent infrastructure
and good transportation linkages to the
United States.”

The article concludes, “these factors,
combined with tariff elimination under
NAFTA, should result in greater locational
investment by U.S.-owned firms
across Canada.”

Author of the report was James Renzas,
a principal of The Wadley-Donovan Group,
a company that specializes in corporate
site selection and relocation services. @




