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Sent freo to vvery Jeweler and Hardware
Merchant 1n the Dominion of Canada.

Advert sing Rates.

Full Page, - - %20 00 each issuc
‘Hall Page. - - 1200 "
uarter Page, - - 8 oo o

mall Advertisements, 8 cents per hine.

Adiscount of 25 per cent will be allowed
from the above rates for yearly contracts. All
adveruisements payable monthly.

Business and other communications should'

be addressed to
Tne Trap&R PusLisuinG Co.,
13 Adelaide Street East, Toronto

SPECIAL NOTICE.

To ensure insertion, changes or
new advertisements must be sent
to the office not later than the 20th
of each month.

GEditarial.

A FPEW PLAIN QUESTIONS.

V.. trast we shall not be deemed im-

! probably buy.it.

owos.you monoy, he will keep _lear of
-you for fear you will press him for his
debt. Thus you not ouly remnin nut of
your money, but lose the trade he ought
to give you, but probably gives to some
ono olse to. wliom he pays cash.

{2) Have you an adequate insurauce
on your store and. stock? If not, find
out Low much insurance you should
carry, and put your risk in some first
class company, just ns soon 88 you pns

sibly oan. This is a very important
thing, and you cannot affard to procras
tioate regarding it. Dick up any daily
paper and-you will finl more than one
record of losses by fire, and your turn
may come when you not only least ex
pect it, but are least prepared to stand
it. If youare sadequately insured you
can rest casy, fur if jou had tha misfor
tane to bo burned out, you would know
that your loss could be only nominaf,
and you wou'd soon be in a position to
start again.

These gnestions-are-very-important to
every merchant in Canada, whother he
bo rich or poor. They are n:t the out
growth of idle fancy, but a necessily
of any business that desires to be sue

If, on the contrary, he l

to tho south of ua alwaya get boyond their
depth whenovor they attempt to tonch on
things outsido of their own immediate
sphere. Anyono who knows anything
about Canadian Customs'la..s knows full
well that this country dves not discrimi

nate against any country. The Dominion
of Cnnnda has but one customs’ law, and'
no matter whether an import comes from
out storling old father, Julin Bull, or our
sharp brother Jonathan, the samé rato of
duty is levied upon it in eithier cass. If
tho duty be specific, 1t 18 so lesied all
round, if au ad caluren ond the same
rale 18 followed, It s trno that our
customs’ authorities will not allow Earo

pean goods to be billed from New York
va the bill hends of Amepcan firms, and
that they justly demand that they bo
passed on the original invoices and
through bills of lading.  Wlalo all this 1s
true the same ruloe is ouforced 1 regard
to English cummission houses, who have
no-advantage in any respect over their
New York competitors. The customs
law to-day in this particular is the same
as it has been for years, and tho only
difforence is that, owing to the many
frauds perpetrated Ly sharp Canadian

impurters who, with the Lelp of ausernpu

perinent by our readers if we.ask them jcessful. If you can't answer them in the  Jous New York commission muu, sys

a fow pertiment questions about their
business.

(1) Have yon taken stock and found
out exactly how yoar affairs staud ; how
mach you are worth, and whether you
are making or losing money 2 If not,
the sooner you do so thebatterfor yonrself,
Every merchant should balance ins
books once a year and find out exactly
how he is prospering. Not ouly 18 1t a
salisfaction to kpow thus, bat the simple
fact of bis doing it puts s person 1 pos.
stssion of a great deal of knowledge
regarding his own business that he
could otherwise hardly obtmn. Thus
for example, he finds omt which goods
are most ealaable, and which.stay on his

hands, and which bear the largest mar-

gin of profit. He finds out too, who

amongst his .customers pay promptly,

Py slowly, or do not. pay at all. And
- right here let us say that the closer
. a3 merchant collects his accoants,
wthont quarreling with his cunstomers,
ﬂ}ebetter for his trade and the more
disposed they will b to continue trading
_mlh him. When a customer's account
4 2quare ho comes in to see you with a
quiet consciunce and easy heart, and if

affirmative we would advise you to pat
yourself i a position to do so just as
quickly as yoa possibly can.

NEWS.

There'is an old saying that “if you
want to learn the news you must go
away from home™ While not strictly
true this is certainly the case in many
instances, as the following, which we
clip from an intcliigent jewelers' journal
published across ‘he border, will show
The item reads as.follows :

“The trade of Now York importers
with Canadian buyers is likely to receive
a serious blow from the latest revision of
the Canadian custonss laws, Tho Parha-
ment of Canada atits last session cnacted
that ad valorem duties shall be imposed
upon the value of goods when sdl% for
consnwp‘ion in the countrv whencu thoy
were exported direot to Canada. This is
nothing but an indirec. and most repre-

{ hensible method of Landicapping-United

States merchants in their compr‘ition
with those of Europe for the Canadian
trade. I[tadds totheconfusion previonsly
existing in onr commercial relations with
the Dominion the spice of malice pre-
pense.”

It-is o strange fact, ’but -nevertheless a

termatically defranded the rcvenue by
| meansof falseinvoices,the governmenthas
been obliged to put the lnw more steictly
inforco. OF course to such n classof men
the restriction is irksonie, and they squeal
becange they cannot so easily as formerly
cheat the Canadian governmeit by col-
lasion witlh importers on this-side. To
the hounest commission merchant how.
over, whether in New York or Londob,
and wo are glad tv hnow there aro tany
such, the cnforcement of our castoms
law ean make no appreciable difference.
In faét we rather think they will hail it
as a boon for it will serve to put them
on more of an equality with their less
scrapulous rivals, by forcing the lattor to
comply with the demands of the law in
stead of as formerly cvading it. The
statement that the passzge or ouforce
ment of such an act w-uld handicap the
Now York merchant is the veriest bosls,
upless tbeir trade depends apon snine
evasion of the law to make it profitalc.
The fact is that this « foreign mport
trade of whizh our contempor ¢y speaks,
dnes not amount to very much in any
case. It may have beon so years ago,

bat Caoadian mercbants are now stropg

he wants anything in yonr line he will:true one, that our wideawake necighbors,and enterprising en~ugh to iaport direct



