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THE KEEN BUYER.

In the drama, or comedy as it may be,
of ¢ Commerce,” the characters that ap-
pear are many, varied and often strongly
warked, and we suppose are all necessary
to complete the play. We have the walk-
ing gentlemen, the struggling upright
hero, the heavy man and numerous others,
and a terrible abundance of supers, the
utility of whom only the, deep studied
commercial philosoplier can perceive.
Some are useful, some are ornamental and
some are neither. Among the number
we can single out the keen buyer as a
character about as strongly marked as any,
and one whose power of usefulness may
be very great, and yet his power of mis-
chief making equally so.

Thero is 2n old trade saying that there
is as much in buying as selling, which is
often sadly misinterpreted, and no man is
so linble to make this mistake as the
“keen buyer.” There is this point in
which selling has the advantage over buy-
ing, namely, that there is no limit to it,
except the supply at hand, while buying
must be limited by the extent of sale.
While there is this limit, therefore, buy-
ing must be judicious, while selling may
be indiscriminate provided the payment
and the profits are right.

While buying is judicious it is as
essential as selling, and buying at proper
prices is no doubt an clement of judicious
buying, and one which the keen buyer
places before all others. 1In a huge busi-
ness where there is practically no limit to
the quantity of goods wanted, it is very
well to make keen buying the leading
clement of judicious buying, but in a
limited business where there is great
danger of overstocking it is introducing a
very dangerous principle to place it in
thai position, If we look over the records
of insolvency in this or any other coun-
try, we will find that a strikingly large
proportion of the failurcs in small mercan-
tile concerns are attributable to over buy-
ing, and when a time of general depress.
ion comes we find that nine tenths of
them are due to this cause. We may
occasionally find a case of failure resulting
from buying at too high figures, but we
have to hear of the first case caused by

instances over buying has been the work
of a keen buyer, who was tempted to buy
more than ho could sell by having goods
offered to him cheap. 'This is a tempta-
tion, which few keen buyers can resist,
and yot yielding to it brings about wmore
commercial disaster than any other mis-
take in business.

It is a singular fact that the temptation
to over buying is usually greatest when
it is most likely to bring the worst con-
sequences.  The country merchant or
small city retailer has not the opportunity
of discerning the first symptoms of coming
depression in trade, and these may bo
well known, and perhaps Feenly felt by
the manufacturer or wholesaler from
whom he purchases. Cut prices are about
the first symptom of tho approach of trade
depression, and at the same time are often
the temptation which leads to overstock-
ing. The retail purchaser, if he is a keen
buyer, and prides himself upon his buying,
is almost certain to purchase far more
goods than he requires, even with the
prospect of trade holding out good, as
soon as he sces what looks a bargain com.
pared with former purchases. But long
before he has sold his heavy purchases,
and often when it is too late, he discovers
that the cut in prices which tempted him
to overbuying was only tho first evidence
of the opening of the flood gate of general
trade dcpression, and by the time that has
reached its greatest depth he is the owner
of a heavy and unsaleable stock dear
almost at any price. If he has suflicient
resources to carry through the time of
depression he comes out a poorer and a
wiser man.  But the number who are thus
fixed are few, and we can trace eusily the
track of the less fortunate through the
crushing aud even frantic attempts at
reducing expenditure, the slaughter sale
and other paths down to insolvency.
Depreciation in values will be assigned as
a reason for many such a failure ; heavy
expenses will be assigned in others, and in
not a few some too urgent creditor will
be blamed for the whole trouble, and
rated asa modern Shylock. But we must
go to the root of the troublo to find its
cause, and when we get there we find it
to be “keen buying ” substituted for judi-
cious buying.

To all men selling goods to small mer-
cantile men we should say scarch out for
the judicious buyers, and you will dc a
safo business ; and to the man joining

ness we would say, above all other men be
carcful of a reputed *“keen buyer.”

THE HUDSON'S BAY ROUTE.

The Canadian Pacific Railway may
now be considered an accomplished work,
a5 doubtless before the close of the present
year its rails will bo connected from the
Atlantic to the Pacific oceans. It has
been the all absorbing undertaking of the
Deminion for the past ten years, but it
must soon take its place as one of the
accomplished works of Canadian enter-
prise, energy and indomnitable perscver-
ance ; und now that it is likely to be so
relegated, the question is, what wlll be
the next great work in connection with
the dovelopment of the comparatively
untouched resources of this Ceuada of
oms?

Canada has reached that pitch of ner-
vous activity in which as a Dominion it
must bave some great work on hand
which will tax the energies and test the
progressive power of its people. What-
ever may be said for or against the con-
federation of the provinces in the Domin-
ion, it must be ucknowledged that with
the consummation of confederation came
tho birth of this nervous activity and
thirst for progress and development which
now characterizes us as o people. Before
that wo had slumbered like Rip Van
‘Winkle, although we have not awakened
like him benumbed and decrepit, but with
renewed strength and cager active desives,

It does seem as if the finger of enter-
prise divected Canada to the opening of
the Hudson’s Bay route to the old world
as the next great work in which the
euergy of its people should be united.
‘We havo picreed through the snow capped
Rocky Mountains to the Pacific sands and
have carved cur way through the irregular
heaps of volcanie debris, which hemmed
in the greatest of lakes, until we have
united the golden slopes of the Pacific
with the great prairie land, and both with
iroewning coast line of the Atlantic. We
have our outlets to the South connecting
us with tho great ueighboring republic,
and now our eyes are turned to the North
ard we are bracing our ¢nergies to enter
upon the work of cleaving a pathway to
the old world through the icy barriers of
the great northern bay and straits. Un-
doubtedly this work wust be Canada's
next great undertaking.

The history of Canada’s great undertak-
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