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YIBPUTED POINTS IN FOUNDRY BOOKKEEPING.
fotn eattentio hias lately been attracted to two questions in

1 ry ýbo(,kkeeping which, while simple enough to a practi.am~00 colltant, seem to have given rise to some discussion
101 T nufactlirers. They are:

aa ()tedebit of what account shouid " discounts" go,4be hYnot asmuch apart oftecost ofstoves as iron or
2.h

%t Ol the cost of patterns and flasks be charged in separ-ly taeenunt sud carried as part of the assets, or charged direct-0 the eXPeliss accoulit ?
att er Part of the first question is the one item for con-

st'e Are not discounts as much a part of the cost of
Iielee iron or labor ? This question is one upon which ex-

wiha,, . Ilanufacture.s may take opposite sides sud arguethe lcemity, the difference in their conclusions being for
Vol, ie e Thetermi "discounts" iu tlue above connec-
thi ie custa to mary the amount deducted from a selling

60 testove trade to seîl goods at a certain price 30 days,2 8, or even three months, with tlie understanding thatifh 0 e., 5e per cent., or some other deduction will be nmadeqf, 18 receivsd witbiu a certain sî>ecific number of daysthe 'râte of invoice. The question which arises is, Wlîat lae,,,Iatu're of this deduction ? Is it a part of the cost of the18 o 'r Ir it something, of anl entimely dîfferent nature ? If' it8 a0f th cost of the goods, it evidently should be chargedi,,,, accouint refîrsseuting7 the cost of production. lu the
bIt~ Yf teM of bookkeeping this would ho directly to tlîeaeoIQ 3smrchandise or Manufactures, or whatevsr the general

mrt18 calhlj reprssenting the production of the establish.the ' 'i IloWever, this amnount is not a part of the cost ofeh5 r0ods lroducsd, it dos not belong there, but should bebu to S, 'ne account rep)resrtiniig the expense of conduct-
4 ~5fes or to ail aceonnt c Cled by whatever name it may

If lci" 8tand(s for the cost of use of capital.!hsoîateerbuin lot of stoves wheu manufactumed are womthir 't'Y $1 000 iu the warehouse aud are sold for that sumnd4%bàh th'er
a not ,ere being nu discount or deduction, the questionf,> sol~ ris5 at ail. If, again, they, being still worth $1,000kly for. l,100, witb a discount ut nominally 10 .per cent.,t E ort purpuse of reducing the bill to afair cash basis,s at Sre for the deduction evidently goes to the debit of thehts ich le as received a credit lu excess of' what aelI or(der to equalize miatters. If, however, the gouda

iri Wr u ,y00, cash, are put at $1,000, 3 per cent, off,erk ti coIlvert theni into ready mouey because the con-ell0 t8 Calital, still another set of conditions must hotovf accout These several exaiuples, it seenis to iusthe~S~ug îighp1.7 1.t upon the subject to inidicate the direction%
ie 5 ree ilution to the question. Iu considering eacb of"rhý,eWe have base I our calculations on the actual value08f gouO(~ Iofin the market. Nothing, bas been said about411 Rrîîl ilctou, sud we would remark parenthetically, thati. Il 1 h ' l cost of production lias very littîs influence14 w elling price of goods in the market. The qetohIy %t can I get for uiy product ? Theti, How can questione
1% Ve- as to seli it at market rates and still make a profit?

th tj thedni that th e order of these questions is reverse.d,Il S t calculations are nade, firat, as to the co8t sud
r4 s;kIE toa selling price hased upon a dtfinite percentage of

t"" o sto. Giveu, a certain lot of good- ready for thleet pod> bave a certain value dependent upon generalthIln tb etiIns. Any discount that is Miade fromn the priceNte elt t inecumes therefore, une ut' two thinga It is an
Oyt,) 0neet the market or sîse a deduction to, induce cash

ý rxd e the cash is wanted. Therefore the account tofq llîl With the discount becomes either the merchandise
te$It iblecause the discount is a part of the coat of marn-il9trl ecause the credit received by it was oiigiually too

il 108t be reducsd to equalize things ; or, it becomes

toeare rn isbed bthe purchaser of the goods.'Othrie lit entering intu the business trans-t, t 5 ve ouder, amoug wbich may be mentionedYh to btlection with the purchase of pig iron. It is cus-
u1ïý y irun at a certain figure, four montha, withi the
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understsnding that, if cash is paid, a discount will be made.We have already referred to, this question in the columuis ofThe Mletal Worker, and have advanced the opinion that thedifference between the cash value of the material bought andprice paid for the four montha was an interest charge. Inother words, it was the sumn in which the concern was payingfor the use of that much capital. It is recognized in the ac-counts of the most advanced concerns that everything must bereduced to a cash basis in order to, obfain a common measureof comparison. Take, for example. life insurance, which pro.bably embraces the most scientific systema of accounts andvalues known at the present time. In it, it ie customary toreduce everything to a cash basis, in order to, present state.ments of resuits and actual conditions. In the question underconsideration, we think the true solution to the problemr willbe found in estimating everything at a cash basis, and charg-ing whatever difference there is between cash and the actualamount paid to, an account which represents the use of capital.This mile is a broad one, and mucli might be said about it.There are, however, various side issues that arise. The finalsolution and the metbod adopted in any individual concernwill depend very much upon tlie ability of the accountant orbusiness manager to grasp some of the subtleties of businesscalculations. Books of accounta are, in a certain sense, indi-cations of compartive results rather than absolute statements.For exam pie, it mnakes ver lit tle difféerence to a proprietor atthéensd of the year, whose net profits, for example, have been$20, 000, whether the amount has been actuall y earned in thefoun dry, or whether a certain portion of it lias been gaiued byjudicious mnanipu lation in the way of Durchases and sales. Ongeneral principles hie will assume that -careful management inthe foundry h las made some profit, and that carelul businessmanipulation has flot only taken care of that profit, but addedto it ; but j ust how much lias come froni eitlier source, if hiebe a man who maniages upon general principles rather thanspecific details, he will care very littie. We hold, however,that it is to the interest of every man to know just where heis gaining and where lie is losing, aud to be able to analyze bisbusiness in such a mauner as to give particular attention toth'jse departmsnts that Most need his supervision.
The second question proposed above-should the cost ofpatteril and fiass be charged in a separate acrount and car-ried as part of the assets of the concern or should they becharged directly to the expense account of the establishment 1-is very easy of answer. It depends entirely upon the factsof the case. At the end of a year's business do the fiasks, pat-tern and follow-boards represent an actual value, -or do theynot ? Have tbey been entirely superseded, or will they stili beiii use for the succeeding year's business ? Probably, in thepresent state of trade, the middle ground is the safe one topursue. The constant change in styles ordinarily wipes ontthe value of the patterns made eaeh year. Whatever stylesare produced this year are calculated for this year's business.alone. S-imething else will be the leading style next year,and su it goes. However the patterns which are produced thisyear will have some use in the business next year, and possiblythe year following, even though they are not by any meansleaders. The question of repairs-the odd plates that are tobe furnished at some future time-must als) be taken intoconsideration. The proper answer to, the question thereforebecomes very simple of statement. Let each year's businessbear that portion of the cost of patterns and fiasks that prguper.]y belongs to, it. Let a fair estimate be placed upon the pat-terns ait the end of the year, aud let the. amount so deternimnedbe eutered upon the inventory, the balance of the cost being,borne by the current year's business. At best, this is only ancestimate, and since estimates are always liable to error, it iswell to err upon the safe side. Better make the value of thepatterns and fia ks remaining on hand too small than too large.In no sense can they be considered desirable assets in caqe thebusiness is to bu closed ont. The value of patterns and fiasks,to the extent of a very large percentage, whatever the estiuîatedamount may he, depends upon the perpetuation of *the businessunder the samne management. It is, therefore, simply a ques-tion of accounts, partuership settlinents, of a faim division ofcoat between one yea./s business and another, and the dis-crituinating business manager will see the problema clearly inthis light, and solve it accordingly...iîetai Worker.

BOILING POINT 0F ZINC.-M. Tiolle has determined theboiling point of zinc to be 933Q, or very near the tempemature
(9320) given by Becquerel.
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